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Upward 1955 Price 


By Bob Sheldon 
Associate Editor 

AN UPWARD 1955-model price 

pattern for the auto industry 
was established last week as eight 
lines of cars announced increases 
which generally those 
previously set by Chevrolet, Ford 
and Pontiac. The eight lines which 
announced last week are Buick, 
Cadillac, Oldsmobile, Chrysler, De- 
a Dodge, Imperial and Plym- 
outh. 


stronger petitiv: , 
relation to other Big Three 
makes. 


For example, Plymouth price 
hikes, ranging up to $25.25, are 
more moderate than those previ- 


oo tags on Buick’s two station 
wagons were lowered, but all 
other Buick models, as well as the 
entire Cadillac ‘and Oldsmobile 


Chrysler Corp. prices under- 
went a shakeup, with some re- 
uctions claimed. 

Of particular importance to deal- 
ers Was an across-the-board in- 
crease in suggested delivery and 
handling fees on all cars except 


. 


LYMOUTH now has a six- 
cylinder four-door sedan at 
$1,780.50, Ford at $1,753.24 and 
Chevrolet at $1,728. For a similar 
car equipped with its new V-8 en- 
gine, Plymouth asks $103.50 addi- 
tional. Ford wants $99.98 extra for 
(Continued on Page 42, Col. 1) 


| P q 
ich declined. Ford Motor | Montclair Added to Mercury Offerings— 


Three More 1955 Models Bow 





Top Cars 


New-car registrations for nine 
months: 


1954 Pos. Make 1953 Pos. 
1—1,088,825. Chev. 1,027,653— 1 
2—1,088,727 Ford 187,961— 2 
8— 393,346 Buick 354,070— 4 
4— 307,346 Olds. 248,011— 6 
5— $00,527 Plym.  452,525— 3 
6— 260,449 Pontiac 803,401— 5 
7— 216,826 Mercury 196,870—:8 
8— 112,552 Dodge  228,401— 7 
‘9— 82,062 Cadillac 177,728—13 
10— 75,419 Chrysler 119,431—10 
li— 70,617 Stude. 126,262— 9 
— 64,958 Nash 116,187—11 
18— 657,144 DeSoto 93,480—12 
14— 981,521 Packard 60,577—14 
15— 28658 Lincoln 82,346—17 
16— 26945 Hudson 538,439—15 
17— 14,329 Willys 35,948—16 
18— %,144 Kaiser 20,316—18 
19s— 1044 Henry J 9,726—19 

— 19953 Misc. 
Total All Makes 
4,189,272 4,370,044 


> bd 
By Robert M. Lienert 
Associate Editor 
7 pattern of competitive pric- 
ing 


U. C. Dealers Optimistic, 
Back Sale of New Cars 


By Robert M. Finlay 
Managing Editor 

a ee —“Sepeninat ent 

car dealers offered here last 
week to cooperate with other groups 
for the good of the industry, but at 
the same time made it plain that 
they would put up a united front 
for free competition in the sale of 
cars. 
- These points were part of an 


The 1955 Mercury line, which will be displayed in showrooms Dec. 2, now 


has 
three series—the new Montclair, the Monterey and the Custom. All are lower than 
@last year’s models, and the Montclair is lower than the other two series. (Page 26.) 


¢ Hikes Horsepower to 270— 

‘an increase of 20 horsepower and new chrome appointments, the 1955 
display Thursday. Tubeless tires and gray-tinted wind- mobile, 

added. The 270-horsepower Eldorado has a jet-like tail. (Page 32.) 202 on the 98 





Its view of competition covers 
new as well as used cars. 
= * ~ 
OSEPH B. DANZANSKY, Wash- 
ington counsel for NUCDA, 
spelled out NUCDA’s position this 


way: 
“Where used-car dealers obtain 


ter of who does the. best job of 
merchandising.” 





(Continued on Page 6, Col. 1) 
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Pattern Set 


In practice, however, Chrysler's 
adjustments will take effect 1,250 
to 1,300 miles from Detroit, ag slid- 
ing scales range upward to meet 
the new maximum charges. 

The same maximum charge ap- 
plies whether the car is bare or 
loaded with accessories. The 
charge, however, will / 


sedans to’the 
most distant points from Detroit 
(Continued on Page 4, Col. 1) 


127,640 Cars Built 
For Year’s Peak; 
Ford Sets Pace 


By Thomas M. Hewitt 
Staff Writer 


Standouts 


@ Drive to unionize salesmen 
is bogging down. Page 2, 


More ‘55s are moving 
through used-car channels. 
Page 3, 


@ Table shows savings under 
Big Three's new freight 
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Along 50-Million Trail— 

























GM Reaches Big Milestone 


“a distinct disap- 
ointment” to 
‘ADA. according 
to a headquarters 
spokesman. 

“It was the 
hope of NADA 
that whatever in- 
quiry wags to be 
made might be 
accomplished be- 
fore the new ses- 
sion’ of Congress 
convened,” said 
Dr. Rowland Kirks, the associa- 
tion's legislative counsel. 

Had that been done, Kirks 
pointed out, it would have per- 


K-W to Move 
All Operations 
To Toledo Site 


TOLEDO. — Kaiser-Willys will 
consolidate all motor vehicle oper- 
ations in Toledo and dispose of 
the resulting surplus plants and 
equipment, President Edgar Kaiser 
said last week. 


Kaiser said the consolidation 


Dr. BR. Kirks 


= | would affect three operations: 





Here ore significant production markers in General Motors’ 46-year record of 50,- 


000,000 vehicles. The 50 millionth will be produced at Flint Chevrolet plant tomorrow 
(Nov. 23) before eyes of top GM executives. GM plants nationally will hold open 
houses, and President H. H. Curtice will conduct press conference in Detroit today. 
A parade will feature Golden CARnival celebration in Flint, key GM plant city. 


Industry Denies Charge 
lt Has Neglected Safety 


. — Safety engineers 
ee: the auto industry last 

week emphatically denied surgeons’ 
auto manufacturers 


the nation’s wars, including the 
Korean conflict. 
Auto engineers also saw nothing 


The seven changes, all of which 
have been given considerable study 
by the industry, are: 

1. Seats fixed so firmly to the car 
frame that they can withstand 
sudden stops equal to 40 times the 


seat belts fixed 


we 
g 
f 
g 


aimed at the heart.” 

4. Doors, like airplane doors, that 
won't fly open. 

5. A crash panel of four-inch- 
thick foam material on the dash- 


board. 

6. Getting rid of all sharp pro- 
jections of instruments or rear- 
view mirtors. 

7. A front nose 2%-feet thick 





made of something like aluminum 
foam which would crumple slowly, 
absorbing the shock of a crash. 

All of these devices could be 
incorporated in new cars at a cost 
not exceeding $30 per car, Dr. 
Campbell estimated. 

Calling ag doctor’s figures 
without cane tae fact,” one en- 
gineer said, aoe 5 people 
have ee oe such unsub- 


cmmk tener 

of the air by persons outside the 
industry are as inaccurate as you 
would expect from someone who 
is not really qualified to judge 
such matters. 

“At this point,” he said, “there 

(Continued on Page 43, Col. 1) 
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1. The Detroit engine division, 
which man the firm’s 
six-cylinder power plants, will be 
moved to Toledo. About ae 
000 worth of machinery and 
a s will be transferred 

the Detroit 


2. The Wilson foundry division in 
Pontiac also will be closed and sold, 
with its facilities moved to Toledo. 
Wilson does casting work. 

3. Body stamping work will be 
moved to Toledo from Shadyside, 
O., and the Shadyside plant will 
continue to handle outside stamp- 
ing jobs. 

Kaiser said the steps were 
strengthen Kaiser- 


being taken to 

Willys’ domestic position to 
employment . It 

is plannéd to boost output of 


Passenger cars for 1955 will be 
introduced in early January. 

Some of the surplus machinery 
and equipment of K-W plants in 
the U. S. he said, would go to 
equip plants in four Latin Ameri- 
can countries — Argentina, Brazil, 
Colombia and Mexico. 

Kaiser spoke at a press confer- 
ence which he called “to clear the 
air” about K-W plans for the 
future. 
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Disappointed by Shelving of Senate Probe . 
NADA to Continue Bootleg Battle 


legging inquiry last week came as| gress. 


That statement may be taken, it 
appears, as confirmation of wee: 
ises made in recent weeks by Presi- 
dent Charles Freed and Executive 
vice - President Fred Bell that 
NADA “in any event” would con- 
tinue its fight for such legislation. 


Ks. in an exclusive AvTomo- 
tive News statement, declared 
that the need for such legislation 
is as great now as it has been in 
the past “and the need undoubted- 
ly will continue in the future.” 

“It is hoped,” he added, “that 
this fact is recognized and that the 
true cause for not conducting the 
hearings at this time is the uncer- 


tainty of the length of the present | carg 


special session, and the close ap- 
proach of the holiday season.” 
NADA stands ready, 
said, to be of whatever assist- 
ance it may in aiding Congress 
to obtain whatever information is 
desired on the bootleg subject. 
As indicated in Automotive News 
Nov. 15, it was expected that Sena- 
tor William Purtell, Connecticut 
Republican and chairman of the 
inquiry committee, would confer 
with Senator Mike Monroney, Ok- 


Failures, Financing Linked | 
AMC Official Says Inadequate Floor-Planning | 
Caused Many Dealers to Fold x 

NEW YORK.—Many recent fail-| sold in 1964 will be sold on credit. 


ures among auto dealers have been|and that this percentage wil 
due to their use of incomplete} even slightly greater next year. 


facilities for 
financing their 
inventory and 
sales, Howard A. 
Lewis, vice-presi- 
dent of American 
Motors Corp. 
told the Ameri- 
can Finance Con- 
ference here last 
week, 

Lewis said that 
financing sources 
not specializing H. A. Lewis 
in the auto field have failed to 
provide two vital functions: 

1. Adequate wholesale credit to 
finance the dealer’s inventory. 

2. Maintaining an adequate 
schedule of downpayments and 
terms on which cars are to be 
sold. 

Thomas W. Rogers, executive 
vice-president of the American Fi- 
nance Conference, predicted that 
more than 61 percent of all cars 





Salesmen Union’s Drive Is Faltering 


By Joe Callahan 
Staff Writer 

ROM coast to coast last week 

there were indications that the 
year-long drive of the AFL Team- 
sters and AFL Machinists Unions 
to organize the nation’s auto sales- 
men was meeting with failure. 

In three ways—lost elections, 
failure of the National Labor Re- 
lations Board to assert jurisdiction, 
and election postponements — the 
unions met defeat in 14 dealerships 
in a widely scattered areas. 


tions by overwhelming margins. 

Fred Colombo, attorney for the 
Detroit dealers, reported that the 
union was defeated 24 to 2 at 
Grand River Chevrolet, 10 to 6 at 
Ver Hoven Chevrolet and 8 to 4 at 
Dick Connell Chevrolet. 

Union officials issued a state- 
ment saying that they had re- 
quested a postponement of the 
Grand River Chevrolet election be- 
cause they had learned that the 
company was “coercing employes 
to reject the union.” ; 


AN NLRB “deems said the 
ca ne Serre ee ee or 

a postponement and that the 
Seca aaieiek taetian oom 
ed on to the Board in Washington. 


Another representation election 
in Detroit, scheduled for last Thurs- 
day (Nov. 18 at Charlie’s Nash, was 
postponed at the union’s request. 
The withdrawal must be approved 
by NLRB in Washington. 

The board is expected to ap- 
prove the “withdrawal with prej- 
udice,”” which bars the union 


from petitioning for another elec- 
tion within six months. 

In its only previous election, the 
Detroit union won the representa- 
tion election at Buick Retail, a 
factory outlet. 

Said a Buick dealer in Detroit: 
“This was quite a surprise, since 

(Continued on Page 8, Col. 1) 


Business Barometer 


Aute Production—150,180 cars 
and trucks vs. 104,194 year ago. 

Building Activities — Total new 
construction this year expected to 
reach $36 billion ys. $12 billion in 
1927. 


Business Volume—100.4 of 1935- 

39 index vs. 107.6 year ago. 
Store Sales—4 per- 

cent ahead of last year. 

Freight Loadings—695,097 cars 
vs. 747,868 year ago. 

New-Car Sales — 4,139,272 to 
date vs. 4,370,044 year ago. 

New-Truck Sales — 628,859 to 
date vs. 706,606 year ago. 

Oil Stocks — 270,402,000 barrels, 
1,783,000 less than week ago. 


Ore Shipments — 791,033 gross 


tons to date vs. 
ago. 

Steel Output — 78.9 percent of 
capacity vs. 78.6 last week. 

Used-Car Price Index — $713 
overall average (November to date) 
vs. $732 in October. 

Wholesale Prices—109.7 percent 


1,515,132 tons year 


of 1947-49 level, unchanged from 
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With Senator John Bricker, 0 
Republican and chairman of { 
full Interstate Commerce Com 


tee, who appointed the inquiry si 
«Continued on Page 6, Col. 5) 


New-Car Dealers, 
TV Station Sued — 
By U. C. Operator | 


EVANSVILLE, Ind. — A $90¢ 
damage suit naming 12 new-¢ 
dealers, a television station and 
Columbia Broadcasting System 
been filed by Jerry Leeds, a noq 
franchised dealer specializing 
the unauthorized sale of “new 


The suit, filed in Federal Court 
under provision of antitrust laws 
names a total of 28 persons 


New Haven, Conn. ze 
Leeds, who operates in Evan 
ville, accused the 12 dealers of 7 
fusing to service cars he had 
He also charged that they 


helped to cancel his televi 
(Continued on Page 46, Col. 1) 


The AFC's board of ¢ ; 
passed a resolution calling for mip 
imum downpayments of one-th 
down on all models, with maxin 
terms of 18 months on 1952 r 
and earlier and 24 months on 
and current models. These = 
the board said, “are sound, r 
able and in the public inte 

Robert L. Oare, of South ¢ 
was elected AFC president; F 
ard E. Meier, Evansville, Ind, | 
A. J. Blasco, Kansas “e 
president, and Clarence L, 
Omaha, chairman of the e& 
committee. Reelected were Thoma 
W. Rogers, Chicago, executive 
president and secretary, and R 
B. Scott, Chicago, treasurer, 

“Many losses could have 
avoided, i Lewis said, “if the re 
ink dealers and their financial 
stitutions could have teamed @ 
gether in exercising good ¢ 
judgment. By solid credit jud ; 
I mean consideration of the ¢ t 
posure of all parties in the credit 
triangle, with a full appre 
of the other fellow’s position, 
well as their own. | 


etaiiinu ke annie SSSPESHS MPAs mee ™ sPAceeys conceding ...2. .. mes 


gets 

“Unless the dealer has cient 
wholesale credit to inventory 4 
car of the customer’s choice, 
runs the risk of losing the 
to a competitor.” 

Lewis added that credit 
tions refusing to r o 
fundamental of the business 4 n 
it for granted that autos Wir 
placed in the dealer's a 
somebody else carrying the’ 
sale credit. 

“Their only interest,” he 

(Continued on Page 44, Col. 


Romney Elec 
To AMA Boa 


the Automobile Manuf one 
Romney fills the board va 
created by the death of George 


duction. 









Dealers toll me| Protest Bootlegged "55s — 


T does the future hold for 
automobile dealers? Many deal- 
ers say last year was a blitz sales 
yeat; 1954 was a giveaway year. 
What will 1955 bring? We all know 
it will be competitive. All one has 
to do is to figure out the production 
>@ aims already stated by the various 
7@ factories for 1955. 
Then one must come to the con- 
dusion that they are shooting for 
twice as many cars as the 
5,300,000 to be built in 1954. 
Competition is the life of trade. 
ing’ Free competition is what has 
“= made this nation great. Before 
® competition can be free, it must 
be fair. It is not fair for manu- 
facturers, who control production, 
te foree more cars on dealers 
than the market will absorb with 
profit. As long as we have the 
“eancellation without cause” 
clause in our contracts, we can 
expect forcing on the part of the 
rs. They can make 
because 


dealers with large, single-purpose 
ts cannot afford to risk 








8 We, as a trade, can’t continue to 
sell new cars without a profit. Ex- 
penses are too high. We need to 
maintain permanent going busi- 
nesses to provide for the 53 million 
owners. This year, even at the start 
of the spring selling season, in or- 
der to move the required volume 
we offered long used-car allowances. 
oa s s 


Extra Discounts 


E was encouraged and abetted 
. by many factory programs 
@ which have educated the people to 
expect a long used-car allowance. 
By so doing we have led the public 
to believe that there was a huge 
‘profit in new-car sales. This tend- 
mey to give away new cars for 
ised cars was stimulated starting 
in May of this year by extra dis- 
counts from some factories. All fac- 
tories offered extra discounts before 
the season was over. 
In previous years when compe- 
tition got tough, factories in- 
creased their markets by cutting 
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@ There are just three things that 
'—@ Will overcome the tendency to fight 
aa competition by means of over- 
jam allowances, The first one is for 


ae 


is to say “no” to your fac- 
‘ory. But there is a third thing that 
going to become absolutely neces- 
Mary. That something is the elim- 
nation of the “cancellation without 
‘ause” clause in the contract. 
? * * 


Hliminate Clause 
RY administration of deal- 
* er relationship has been on the 


= 
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By John 0. Munn 





basis of this contract paragraph for 
the whole history of the industry. 
It would be difficult at the start for 
them to get along without it. In the 
long term, factories and dealers 
both would benefit by this change. 
With the “cancellation without 
cause” clause eliminated, there 
would be no need for bootlegging. 
There would be no profit in it. 
Every dealer would immediately be- 
come interested in his own territory 
—in repeat business and in service 
to his customers. 

With a valid contract, a dealer 
could afford increased capital ex- 
penditures to better take care of 
his owners. Phantom freight would 
fall into insignificance because a 
dealer could use any means of 
transportation he desired and buy 
from the assembly factory located 
nearest him. 

This recent arrangement, 
whereby dealers on the Pacific 
Coast are to save $87.50 in freight 
while the rest of the dealers are 


Members of the trade have sug- 
gested a lot of other changes for 
the contract. But if we are going 
to improve conditions, let us con- 
centrate on the basic question—the 
cause from which most of our 
troubles stem—the “cancellation 
without cause” clause in the con- 
tract. The trade will get together 
quicker, become more united if we 
forget everything else—trade every 
other desired and beneficial 
in the contract for the chance to 
get just this one improvement. We 
then will not need to go through 
Legislature, to the Federal Trade 
Commission or the Justice Depart- 
ment, if we simply get together and 
concentrate on this one item. 

* * 


Performance Contract 


ir RETURN, of course, the manu- 
facturers have to get something 
and for that reason I have advo- 
cated for 40 years the “performance 
contract.” A performance contract 
means that a dealer will sell so 
many cars in his territory each 
year. The amount of cars to be sold 
every year is changed in accord- 
ance with the change of registra- 
tions in the particular territory. In 
other words, the dealer agrees to 
offer the manufacturer full per- 
formance in the territory in which 
he is responsible. If he does, he has 
a contract not only for life but for- 
ever. . 


If he fails, after a year of pro- 
bation, the contract simply reverts 
to the factory. Such a contract is 
fair and just. It is in keeping with 
the modern conditions. It would be 
helpful to the factory as well as to 
the dealer and assure that no limit 
is put on the industry’s future 
growth. 


tories. Each must attempt to 
force sales, or competition will 


So, in view of the present out- 
look, it would seem wise for each 
dealer to make up his mind to 
value rather than price—to accept 
no unwanted merchandise from the 
factory and then to concentrate all 
association activities on the one 
— item—a performance con- 
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R. I. Dealers Weigh Factory Plea . . . : : 


PROVIDENCE.—A spirited| Because of the seriousness of the| 1955 Chevrolets and Pontiacs were 
rotest to the Chevrolet, Ford and/| situation, he said, every attempt) being offered on used-car lots there 
mtiac factories is being consid-| will be made to trace the bootleg-| at savings up to $600. - 
ered by members of the Rhode to its source and to report to| O’Shea called for an immediate, . 
Island Automobile Dealers Assn. | factory officials searching (ee 
following the appearance of those} Charles O’Shea jr., secretary of “We consider it detrimental to 
1955 models on used-car lots in va-|the Mercer County Auto Trade| the entire industry and certainly 





rious parts of the state. Assn. at Trenton, N. J., said that| detrimental to present dealers 
The offering of new cars by who are required to have a build- 
used-car dealers also ing for service and general costly 


Sra WS FOR of: agek: of the Mo. Dealers Seek to Pin ee ie cae 


Meeting in special session, direc- Makers on Bootlegging O’Shea said. 
tors of the Rhode Island associa- JEFFERSON CITY, Mo.—The Miami Chevrolet dealers also 
tion deplored the situation in which| Missouri Automobile Dealers | have been stirred up by the ap-~ 
new-car dealers are forced to com-| Assn., aroused by the appear- | pearance of '55 models on 
pete with used-car lots selling the; ance of 1955 models on used-car | lots. Dealers denied they came from 
same product at a lower price. .,| lots coincidental with dealer an- | local sources, and were unanimous 
A Rhode Island investigation| nouncements one case |in saying they all had backlogs of 
showed that the Pontiacs were| even announce- | orders for the new models. 
bought in the South and were on a} ment day, is discussions “Deliveries have been slow on 


used-car lot in Rhode Island only top factory officials on the | some models and it will be some 
two days after the initial showing| problem of bootlegging. weeks before we catch up, said Leo 
nw Resear sande, rdi presiden 1h ceosetation ie ; ae a ; 
according t, try 
or Sos & Khewy, Sens, ae to learn what the manufacturers ae en ee 
justifiably” over intend to do about bootlegging. ertising a new guaran- 
“bootlegging” developments, | “These conditions just can’t go | tee with each ’55, with servicing be- 
which he said threaten the entire | on this way,” Roeper said. ing handled by the used-car outlet. 
new-car picture in Rhode Island. New models are showing up fre- 





rooms, increased numbers of brand- 
new cars. continued to show up at 
|wholesale auto auctions and on 


Automotive N 
Stage for Chicago Auto Show— 5 Dyer, Ind., a 1965 Oldsmobile 


George P. Johnson Co., Detroit, is building this platform for the Chicago Auto| 88 Holiday was auctioned exactly 
Show, scheduled for Jan. 8-16. The stage will be 39 feet deep and 46 feet wide, | one week before the official intro- 
with an overall width of 101 feet, six inches. duction date. It sold for approxi- 


Colo. Curbs on Out-Staters | 22 scenes Now. 38,5 
Voided by U.S. Judges oo th smtign lay ah ees 
DENVER. — A special Federal | and sold $800,000 worth of automo-| Richmond, Va. All other ‘55s listed 


tribunal last week ordered Colo-|biles in Colorado last year. They ae - eek were Chevrolets and — 
rado to stop enforcing its laws, for|said a state crackdown in late 


the time being at least, against | spring was based on state laws -CAR 1 com ts 
out-of-state automobile dealers. | which violate the Federal Constitu-| N rout ‘os ‘in che nuctinns aa 
The tribunal, composed of Chief | tion. on used-car lots received scant at- 


Judge Orie L. Phillips, of the 10th| Burnett asked the court to throw| tention from used-car men, who 
U. 8. Circuit Court of Appeals, and | out state laws making mandatory | pointed out that franchised opera- 
Lee Knous and Jean 8. Breiten-|a Colorado business place and li-|*0Ts have openly been violating 
stein, district judges, said it would|cense, plus title transfers for all oben Seemann Palas an “ 
decide about a permanent injunc- cars handled. They said the laws Chevrolet, 


tion later. e in violation of the U. S. Consti-| 4955 models full blast 
The tribunal gave the state 10|tution, which gives Congress the| week, dealers in other 
days to file additional written ar-|S0le power to regulate interstate! gp under the competitive pres- 
guments and two out-of-state auc- | COMmerce. sure and 
tion operators 20 days to refute| The two dealers did business; Although formal introduction of 
them. here through the Colorado se] 
Auction and Denver Auto Auction 


Specifically, the judges ordered companies. 


Clyde P. Fugate, state revenue di- 
rector, and David Walker, super- 
visor of the motor vehicle dealer 
administration, temporarily to stop 
impeding auto transactions in Colo- 
rado by W. C. Burnett, of Lubbock, |' 
Tex., and Jesse Chase of Pocatello, 
Id. 

The two men claim they bought 


Lanphear Retires, 
Sells Dealership 


PROVIDENCE.—Harold A. Lan- 
phear has sold his Oldsmobile deal- 
ership here and retired from the 
retail auto business. 

Lanphear will continue as an 
NADA director until the January 
convention and as treasurer of the 
Rhode Island Automobile Dealers 
Assn. until the annual meeting in 
March. 

Lanphear, who has been a dealer 
for 38 years, has handled Oldsmo- 
bile since 1925. Under its new man- 
agement, Lanphear’s dealership is 
known as Scarpetti Motor Sales. 







On the House... 


Dealers voted 56 percent for territorial security 
in the recent NADA poll, but NADA doesn’t feel 
it’s a mandate because less than half of the mem- 
bers voted, reports Legal Counsel Jim Moore . . . 
In the reams of publicity stories and photos on 

' GM's production of its 50 millionth vehicle, 
unfortunately there are no special plaudits for the 
10,000 GM dealers who've sold the cars and trucks; 
just a polite mention along with suppliers, workers, 

consumers, ete... . 










































stoves until you pay for last shipment.’ The dealer wired back: 
‘Cancel the order, unable to wait that long.” Haley asks: “Why 
not automobile factories?” .. . 


President Ed Quinn, in a letter to Chrysler dealers, warns against 
bootlegging, asks dealers “to carefully scrutinize every retail deal” 
and report the number of cars that reach unauthorized dealers . .. 
Rhode Island dealers are preparing a code of ethics on advertising 
= merchandising standards; will be submitted to membership 

. 9. 





















—Perre Wemuorr, Editor, 
Automotive News 
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Other GM Divisions Revise Charges . . 
Chrysler Cuts Freight 


For 20% of Market © 


(Continued from Page 1) 


were: Piymaete, $261; Dodge V-8, 
$292; DeSoto V-8, $327; Chrysler 
Windsor Deluxe 6, $316, and New 
Yorker Deluxe, $349. 

om * 


GAvines under the new freight 
charges, therefore, are roughly: 
Plymouth, $120; Dodge, $130; De- 
Soto, $145; Chrysler Windsor De- 





How They Compare 
New Freight Rates 


Charge 
OE occ sapococchscd $139 $277 $138 
Chevrolet ........ 140 279 139 
Plymouth ........ 141 261 120 
Pontiac ............ 162 821 159 
Dodge .............. 162 292 130 
Oldsmobile 88 .. 168 331 163 
Buick Special .. 169 336 167 
Oldsmobile 98 .. 181 357 176 
DeSoto .............. 182 327 145 
Chrysler 
Windsor ...... 185 816 131 
Buick 
Roadmaster 1838 872 184 
Chrysler 
New Yorker 197 349 152 
Cadillac ............ 200 388- 188- 
‘ 413 2138 
Mercury f ........ 202 309 107 
Lincoln 244 369 125 


$166 on the Super 88 and $176 on 
the 98. 
* + + 

Buces 1955 freight charges ap- 

ply at points more than 1,200 
miles from Flint. They range from 
$169 on the Special to $188 on the 
Roadmaster. Last year’s rates to 
the West Coast ranged from $336 
to $372, making savings under the 
new structure vary from $167 to 


+} $184, 


Cadillac established its maximum 
to “average about $200,” J. M. 
Roche, general sales manager said. 


imum |Last years West Coast rates 


ranged from $388 to $413, resulting 
in a 1955 savings of $188 to $213. 

The new rates announced by 
Chrysler and GM leave Lincoln 

and Mercury at a competitive dis- 
advantage with their revised 

charges. The present Mercury 
charge, for example, is higher 
than Cadillac’s. 

Because of this, and in view of 
the fact that Ford division insti- 
tuted a second round of freigfit 
reductions to get in line with the 
competition, it appears likely that 
Lincoln and Mercury shortly will 
announce further reductions. 

Freight adjustments also are due 
on Dodge trucks. 





AMC to Build Mighty Mite— 


The Mighty Mite, which is 1,300 pounds lighter than the wartime Jeep, will be 


produced by American Motors Corp. The 
can scurry across difficult terrain. 
* * 


vehicle climbs an 87 percent grade and 


Mighty Mite Project Okayed 
For Hudson; Order Awaited 


DETROIT. — American Motors 
Corp. has acquired exclusive manu- 
facturing and sales rights for the 
Mighty Mite, a new military vehi- 
cle, according to George Romney, 
president. 

The Mighty Mite has been as- 
signed to the Hudson special 
products division, headed by S. G. 





the factory; 

s cneyaler adjustments are 
y linked to a mileage basis, 
but take effect at approximately 1,250 to 
1,300 miles. 





luxe, $131, and Chrysler New 
Yorker Deluxe, $152. 

To illustrate how Chrysler’s new 
plan will work out in borderline 
areas, here is a hypothetical case: 
In 1954, a dealer 1,246 railroad miles 
from Detroit might have paid $136 
freight on a Plymouth, shipped 
without accessories. 


nutshell, Chrysler’s freight 
= te geared to dollars rather 
es. 


Oldsmobile last week announced 
that its new maximum charges be- 
yond 1,200 miles from Lansing 
would be $168 on the 88; $173 on 
the Super 88, and $181 on the 98. 

Last year’s charges to the most 
distant points were $331 on the 
Oldsmobile 88, $339 on the Super 
88 and $357 on the 98. Savings, 
therefore, will be $163 on the 88, 


More °55s at Auctions 


Some New-Car Dealers Jump Gun 
On Introduction Dates 


(Continued from Page 3) 


couldn’t see getting left in the 
lurch with the cream of the new- 
car market there for the skimming. 
* = * 
| NEARLY every city in the 
U. S., as a result, 1955 Buicks, 
Oldsmobiles, Plymouths, Dodges, 
DeSotos and Chryslers were li- 
censed and on the road days before 
ped made their official showroom 
debut. 


Some dealers said they had un- 
official factory approval of the pre- 
debut sales. Others said they were 
operating on their own decision— 


Editorial 


Page... 


hereafter will be on Page 12. 








Appel Charters Plane for Preview— . 


Ray Ayer (right), Dodge coordinator of metropolitan dealer groups, welcomes 
Al Appel, Erie (Pa) dealer, who chartered a plane to bring 50 civic leaders to Detroit 
for the 1955 Dodge preview. Looking on (from left) are Sam Braxton, 
the retail division of the Greater Erie Chamber of Commerce; John Bowman, executive 
vice-president of the chamber; George Mead, co-publisher of the Erie Daily Times, 


and Chris Istergaard, president of the chamber. 


president of 


made firm by public clamor to see, 
drive and buy the new cars. 


Baits and set up to concentrate 
on defense production and spe- 
cial contract work for other AMC 
divisions. 


However, no production contract 
has been awarded AMC by the De- 
fense Department, although the 
Army and Navy are considering 
such an order. 

The vehicle, which weighs 1,496 
pounds—1,160 pounds less than the 
present Jeep—demonstrated on mil- 
itary proving grounds that it can 
climb an 87 percent grade, ford 
streams and pull through knee- 
deep mud. Its top speed on high- 
ways is 57 miles an hour, and it is 
64% inches long, compared to 81 
inches for the old Jeep. 

The vehicle was developed by 
Mid-America Research Corp. 
Wheatland, Pa. Experimental mod- 


It was apparent that public in-|els were produced first in 1950. 


terest in cars had not reached such 
a fever pitch since the immediate 
postwar period. 
* * * 

1 io MOST Detroit dealerships with 

late - week introduction dates, 
windows early in the week were 
whitewashed and the showrooms 
were empty—but a sizzling sales 
business was conducted from serv- 
ice departments, storage buildings, 
outside lots and from the sidewalk. 

At some dealerships, the white- 

washed showroom pro- 
vided attractive backdrops for 
the colorful new models lined up 
at the curb. 

Many of the new cars were writ- 
ten up and delivered despite the 
fact that dealers had not received 
official 1955 price lists from the 
factory. Some dealers said they 
were using 1954 prices. 

Others said they were ee 
on a cost-plus basis—selling th 
for their invoice cost, plus a meade 
erate profit. . 

+ * * 

Er WAS reported that some deal- 

ers. were setting a record of 
sorts by discounting the 1955 mod- 
els before they were officially 
available for purchase. One dealer 
said some of hig ’55s had been de- 
livered at $400 under the 1955 list 


only giving tacit approval to the 
gun-jumpers, but were lending 
active t. 

Intense competition, it appears, 
has pervaded all sales levels from 
the factory to the used-car lots. 

a” x * 
FOr November to date, the price 
of used cars sold at wholesale 
auction declined $3 last week to an 
average of $713, according to Auto- 
motive News’ index. 

Only two models showed an in- 
crease in average price: 53s 
went up $7 to $1,203 and ’50s also 
went up $7 to an average of $460. 

Declines, which touched all other 
models, ranged as follows: ‘47s, 
down $9 to $169; ’52s, down $7 to 
$861; ‘48s, down $7 to $227; ’54s, 
down $5 to $1,846; 49s, down $2 to 
$334, and ’5ls, down $1 to $608. 

New lows were established by 
52s, "Sis, '49s, "48s, and ’47s. 


The Mighty Mite’s four-wheel 
drive system transmits the engine 
power to whichever wheels have 
traction. Its tubular frame is 
welded into a sealed unit which 
provides structural strength with 
light weight. 

The air-cooled engine needs no 
coolants or antifreeze. The nylon 
bearings in the tie-rod joints and 
the eight universal joints are per- 
manently lubricated. 

The engine transmits its power 
through a three- forward, one- 
reverse speed transmission and a 
two-range transfer case, which 
gives the vehicle six forward and 
| two reverse 

The front fenders, hood, cowl and 
side panels of the vehicle are fabri- 
cated from 16-gauge aluminum 
sheet. 





Studebaker in Overtime— 


Earl M. Douglas (left), manufacturing 
vice-president of Studebaker, and C. K. 
Whittaker, sales vice-president, watch as- 
sembly line output in South Bend as it 
gets into full swing on an overtime basis. 
The company announced it was unable to 
fill dealers’ orders on regular production 
rates, 





New Owner Plans 
To Resume Outpu 


"| Of Federal Truck 


DETROIT.—Federal Motor 
Co., which has been out of pro 
tion since June because it was ag 
twice, resume output arour 
4 first of the year, comes: 

J. B. Organ, general manager. 

The 44-year-old firm will produ 
only heavy-duty trucks and sp 
ized vehicles, he said. oa 

Federal’s new owner, Northw 
ern Auto Parts Co. of Minneag 
bought the firm’s assets in Sep 
ber from Mast-F'oos Mfg. Co., 
had purchased it in June fro 
Federal-Fawick. Mast-Foog- 
headed by Dallas E. Winslow, who 
among his many enterprises, 
Ford deals in Mt. Vernon, O, 

Northwestern is a maker and 
tributor of truck parts. 

Federal glready is shipping 
ice parts to its 300 dealers through. 
out the world, according to M,, 
McCarty, executive vice-president, 

He said the firm expects to 
output at 50 units a month. T 
first. units produced will h 
redesigned conventional cabs. 
Federal is working on a new 
over-engine design. Cummins ¢ 

and Continental gasoline 
will be offered. 

McCarty said a new m 
shop has been fitted up 
being See a into operation. 


Packard Loses 
$8,437,996 in 4 
First 9 Months — 
DETROIT.—Packard reported 4 
net operating loss of $8,437,906 
the nine-month period ended §& 
30, compared with a profit of 
083,229 for the same three qu 
of 1953. 
Bulk of the year’s loss came | 
the third quarter, when the com 
pany went $5,643,596 in the red. I 
the same period of last year, Pack 


ard reported a profit of $55,978, — 
The financial report was the J 
which for 


#oegpER Ea 


f st i are 
eee eS eee 


ard Corp. on Oct. 1. 

The statement covered a periad 
which required an extended 
shutdown, Packard said, as 
firm moved production 
from Detroit’s East Grand 
plant to Utica, Mich., and to De 
troit’s Conner Ave. plant, which 

leased from Chrysler Corp. 

Packard reported net sales of 
$126,348,137 for the nine months 
compared with $283,896,829 in the 
same period of last year. 

Third-quarter sales were $30,364; 
339, compared with $61,615,767 in the 
same period of 1953. 


Detroit Dealers 
Meet Dec. 14 


DETROIT. one Ray Unamp 
convention director for NADA, 
be the principal speaker at the 4 
nual meeting of the Detroit Aum 
motive Dealers Assn. Dec. 14 at 
Hotel Statler. 

Other highlights will include *# 
report by Al Rogers, DADA pt 
dent, on the association’s activ. 
during 1954; election of new 
tors by Cadillac, Chevrolet 
Hudson dealers, and a stage 
presented by member finance ¢ 
panies. 
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Wyo. Becomes 25th 


To Drop Diversion 


CHICAGO.—Wyoming has be 
come the 25th state to make 
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Youre face to face with GMs 50 


A 
Motoramic 


CHEVROLET 
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A quick look tells you that it’s the face 
of America’s No. 1 car... . all new, all 
dressed up and going places! The Motor- 
amic Chevrolet, the car that will make 
1955 famous! 

Yes, this is the “milestone” car of 
the entire automobile business: General 
Motors’ 50 millionth—and nearly two- 
thirds of them have been Chevrolets! 

Any automobile company which can 
build and sell 50,000,000 cars must de- 
liver the kind of values people want— 


ee - . - 
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millionth car! 


more dependable values than any other, 
year in and year out. 

This Motoramic Chevrolet for 1955 is 
new in everything! A totally new powerful 
V8, two new Sixes, new glide in its ride, 
high-level ventilation, and even air con- 
ditioning available at extra cost on V8 
models—so many new features that 
there’s no other car in the low-price 
field that offers fair comparison! .. . 
Chevrolet Motor Division of General 
Motors, Detroit 2, Michigan. 
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New Products . .. New Progress . . . for a New Era of Leadership 
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9-Point Program Adopted .. . 
NUCDA Backs Right 


To Handle New Cars 


(Continued from Page 1) 
tough competition and proved them- | cent affiliation with the national 
association. 


selves as good merc 
Pittsburgh was selected for the 
1955 convention. ‘ 
* 


* 

NEW officers of NUCDA are: 
Ray Miles, Norfolk, Va., presi- 

dent; Max M. Pomeranz, Denver; 

Arthur M. Waterman, Portland, 

Me., and Ray Williams, Fort Worth, 

vice-presidents. 

Reelected were Louis A.. Geller, 
Akron, secretary, and Ray L. 
Breeden, Roanoke, Va., treasurer. 

R. W. Workman, Lubbock, Tex., 
retiring president, became chairman 
of the board; Ray Hayward, 
ha, honorary president, and James 
Downing, Atlanta, honorary vice- 


The convention drew 250 dealers 

"awe tso inst ted 
also instructe 

NUCDA to continue active 


: 


dealers. 
Some dealers indicated that 
NADA's effort to secure an amend- 


would permit penalties against 
car dealers who supply used-car 
dealers with new cars, had tended 


It is estimated that 90 percent of 
the used-car dealers do not sell 
new cars and have little interest in 
them. However, among the 10 per- 
cent who do handle new cars, this 
business is said to be on the in- 
crease. 

* * * 
REVIOUSLY there had been 
friction among the groups which 

handled new cars and those which 
did not. However, efforts by new- 
car dealers to promote restrictive 
legislation were said to have led 
to a united front on the part of 
the various groups. 

As a result, the NUCDA’s 
point action program states: 

“1, That we will promote and 
preserve the constitutional con- 
cepts of free enterprise which has 
been synonymous with the growth 
of our great country and the auto 
industry. 

“2. That we will work to improve 
conditions within the used-car in- 
dustry by initiating and promoting 
beneficial legislation. 

“3. That we will vigorously op- 
pose any legislation known to be 
detrimental to the best interest 
of the automobile buying public. 

“4, That we will provide adequate 
representation at all hearings and 
meetings relevant to the used-car 
retailing industry. 

“5. That we will strive to pro- 
mote the welfare of the whole in- 
dustry by cooperating with other 
groups to that end, as long as there 
‘is a complete understanding that 
competition is the primary factor 
that made the auto industry great, 
and that we, as used-car dealers, 
intend. to keep competition alive in 


the industry. : 

‘6 THAT we will bend every 
* effort toward a stronger and 

more complete affiliation with all 

local used-car dealer associations, 

with the ultimate goal of 100 per- 


Officers Elected 


In Charleston 


CHARLESTON, S. C. — J. Frank 
Norris, president of Frank Norris 
Motors (DeSoto-Plymouth), 
Charleston, S. C., is the new presi- 
dent of the Charleston Automobile 
Dealers Assn. 

Richard J. Dolan, owner of Dolan 
Motors (Lincoln-Mercury), was 
named first vice-president; J. Ray 
Waits, president of Ray Waits Mo- 
tors (Nash), second vice-president, 
and F. Birnie James, sales man- 
ager of McKethan Oldsmobile, Inc., 
secretary-treasurer, 


nine- 


* * 


Ts That we will provide a sound 
public-relations program for the 
continued improvement of condi- 
tions in the used-car industry. 

“8. That we will assemble and 


the public. 

“9. That we will discourage any 
trade practices found to be detri- 
mental to the interests of the motor 
vehicle owning public, and in con- 
flict with the principles contained 
in the association’s code of ethics 
dedicated to fair dealing.” 

Delegates also instructed the 


they approach state legislatures 
and attempt to have the legislation 
adopted. 


T WAS also resolved to continue 

attempts to amend the Dyer Act 
to make it a Federal offense to 
transport mortgaged cars across 
state lines “where knowledge of 
such mortgage is known to be 
present, and with the attempt to 
defraud the holder of such mort- 
gage or subsequent purchaser of 
such auto by failure to reveal such 


Regional vice - presidents of 
NUCDA 

cieken A. Baker, 
R. L; Harry Gottlieb, 
Saul 


Detroit 
William Lee, Tulsa, Okla.; Ray 
Hayward, Omaha; R. A. a: 
Denver; John Kinnaird, 
Worth, Tex., and Jess Secunia, 
Fresno, Calif. 
State directors are: 
C. E. Pitts, Montgomery, and J. 


a Leas oe ~ 
a 


F. Roddam, Birmingham, Ala.; 
Lloyd Hobbs, Fort Smith, Ark.; 
Barnett; D. F. Finnigan, Harry H. 
Moll, and Risley, Denver; William 
Fitzpatrick, Waterbury, Conn.; 
Rice; L. P. Evans, Miami, Homer 
F. Herndon and J. E. Mims, Tampa; 
Cc. N. Moss, Atlanta, and Pete Hud- 
son, Savannah, Ga. 


Abe Levin, Ch ; Roy Snider, 
Louisville; Morris er, Auburn; 
Calfin, Sam Melvindale, 
and Ed Boeschenstein, Kalamazoo; 
7 rd; tar woe ee 

enig and Manny tT, leve- 
land, and Richard Columbus, 


O.; Lee; Andrew Tiglio, ‘Pittsburgh; 
Louis Baker, Providence, R. 1.; O. 
W. Conditt, Fort Worth, and Vie 
Vickers, Houston; Miles; Breeden, 
and C. A. Bateman, London, Ont. 
- ~ * 
TACY ROWELL, convention 
chairman, set the keynote of 
the eonvention, asserting that auto 
manufacturers, new-car dealers, 
used-car dealers and finance insti- 
tutions are all necessary to the 
auto business, and that each should 
have his due. 

He asserted that, when NADA 
met at Miami Beach last January, 
new-car dealers cussed everyone in 
the business and the most pessi- 
mistic publicity in the industry 
went all over the country. 

“As a result,” Rowell said, 
“business was bad for dealers all 
year.” 

The auto business is a good one, 
he asserted, adding: “Let’s not kick 
it in the teeth.” 

Buddy Grentner, president of the 
Miami association, picked up the 
theme and said that in the last 
60 days he has heard more car talk 
than ever before. 

“When the public is car happy,” 
Grentner added, “we all benefit. 
They buy used cars, too. Let’s keep 
the public car-happy and we'll 
have one of our best years.” 

+ + * 

AUL H. BROWN, vice-president 

of General Finance Corp., as- 
serted that a period of poor auto 
business always follows a period in 
which too liberal tradeins and too 
loose credit terms are granted. 

“The longer the terms, the longer 
the buyer is out of the market,” 
Brown warned. 

However, he asserted that the 
overall outlook at present is 
healthy. 

Don McClaugherty, immediate 
past president of the American 


Used-Car Bulletin from Detroit... 
Latest Auction Prices 


(Copyright, 1954, by 


Automotive News) 


(Aptco Auto Auction. Sale every W ednesday. J 


Nov. 17 


> 
BUICK—'53 Super 4-dr., $1,200*. ‘52 
RM 4-dr., $1,410* (ps); Special 2-dr., 
$920°. "51 Special 4-dr., $735, $700; 
Super s., $655*. °50 ‘Special 4-dr., 


CADILLAC — "51 (62) coupe deVille, 
$1,800*. ‘49 (62) 4-dr., $925*. ‘48 
(62) 4-dr., $455*. 

CHEVROLET—’53 Two-ten 4-dr., $975. 
‘62 SL Deluxe 4-dr., §725*; 2-dr., 
$700; club coupe, $700. 51 BL Deluxe 
4-dr., $585*, f 


2-dr., $330*; De- 

livery sedan, $360. sat 8M 2-dr., ‘$145. 

CHRYSLER—’51 NY club coupe, ‘$760°; 
conv., $515*. '49 NY 4-dr., 

‘52 Fire Dome (3) 4- dr., 


DODGE—'53 Coronet 4-dr., $905, $735. 
*46 Custom 2-dr., $105. 

FORD—'53 Custom (8) conv., $1,005; 
2-dr., $1,000. '51 Custom (8) Victoria, 
$710: 2-dr., $585*; Country Squire, 
Sa ee $400, 79325, $300. 

-dr. ‘ 

HUDSON—’51 Hornet club coupe, $325. 

LINCOLN—’49 4-dr., $280. 

MERCURY—’54 Monterey conv., §2,- 
000. "51 4-dr., $645. '49 4-dr., $155. 

NASH—’52 Ambassador club coupe, $1,- 
015*; coupe, $765; Rambler club 
coupe, $570. 51 Rambler station wag- 
on, $430, $325. '49 (600) 2-dr., $175, 
$170; 4-dr., $170. 

ACKARD—’53 (200) 4-dr., $1,415*. 
"51 4-dr., $480*. 

PLYMOUTH — ’52 Seotiwet 4-dr., 
$825; Cambridge 4-dr., $600. 

PONTIAC—’54 Chieftain (8) conv., $1,- 
‘a ieee Chieftain (8) 4-dr., $835°. 
' 8) 4-dr., $630. '50 
Silver serena? <8) 2-dr., $335. ‘49 
Silver Streak (8) 2-dr , $235. °48 Tor- 
pedo (6) conv., $105. 


Nov. 10 
(Plenty of buyers today, not 
enough autos. Sold 37 ents wut of Ai? 


entered.) 
BUICK "3 Super 4-dr., $1,475* (ps); 


Special 4-dr., $1,250°. "62 RM Rivi- 
era coupe, $1,050°; Special Riviera 
aa 4 $1,000°. ‘51 Super Riviera 
$635, B saio, goon 
$395. 

CADILLAC—’53 (62) conv., $2,800 
coupe, $2,700°. °51 (62) 4-ar., 


475* 

—55 Bel Air (8) 
$2,160. 
"53 


%1,: 


54 Main (6) 4-dr., $1,180. ‘53 

Main ® 2-dr., $1,050 ; 

62 Custom (6) 2-dr., $425. '51 Cus- 

tom (8) 2-dr., 2 at $690°, $600; 

conv., $555; Deluxe (6) 2-dr., $440, 
"60 


$395, 5, Custom 
ae $480, $425. 48 Custom (8) 


—'53 Jet orn $735. '561 Com- 
‘s4s0°. "50 4-dr., 


v—'53 Monterey ‘club coupe, 
$1,475. '52 Monterey club coupe, §$1,- 
085; ws $920°, $865°. ‘51 4-dr.. 
$580. club coupe, $480. 

NAREL—'52 Rambler club coupe, $635. 
OLDSM' "64 (88) Holiday, $1,- 
. 950. °50 (88) 4-dr., 

PACKS RD—’'53 Clipper 4-dr., $1,360°. 
PLYMOUTH — '51 Cambridge 4-dr., 


$425 
PONTIAO—'55 Chieftain (870) 2-dr., 


Sil 
‘48 Torpedo 


$310. (8) 


soon 4-dr., $450; coupe, 


*Indicates dutomatic transmission or overdrive, and (ps), power steering. 


Other Auction Reports 


are on Pages 31, 38, 39 








Te eT See 
























NUCDA Chooses 1955 Officers— 4 
aa 


Shown (standing from left) are Ray Hayward, Omaha, honorary president of th 
Notional Used Car Dealers Assn.; Ray Williams, Fort Worth, Tex., vic 
James C. Downing, Atlanta, honorary vice-president; Ray lL. Breeden, Roanoke, ¥ 
treasurer, and Lovis A. Geller, Akron, secretary. Seated: Ray Miles, Norfolk, 
president, and R. W. Workman, Lubbock, Tex., retiring president. Not shown ¢ 


Vice-Presidents iethen Weterman, Fone. 


Assn. of Miter Vehicle Adminis- 
trators, urged a uniform title law. 

William Carr, classified advertis- 
ing manager of the Philadelphia 
Evening Bulletin, asserted: 

“Advertising will have to be more 
effective in 1955. Dealers can’t af- 
ford to spill any advertising next 
year.” 

He urged dealers to use fully 
descriptive ads with enough white 
space to set them off and an 
arresting headline. Wild claims kill 
the value of ads, he warned. 

C. A. Bateman, used-car dealer 
of London, Ont. said that he 
makes yearly two-week efficiency 
trips to various parts of the con- 
tinent to see how other dealers 
operate. He suggested ideas to in- 
crease business, adding: 

“Attitudes are more important 
than facts. Those who operate with 
a determined, optimistic attitude 


sell cars.” 
* * * 


Hometown Groups Held 


Key to U. C. Unity 
vee — The hometown or- 
ganization is the cornerstone of 


the used-car dealers’ united effort, 
Douglas Root, president of the Flor- 
ida Used Car Dealers Assn., told the 
Orlando group at its annual con- 
vention held here in connection 
with the national gathering. 


“We are going to need all the 
help we can get, on a local, state 
and national level,” he said. 

“The factories and the franchised 
dealers are going to do their best 
to run down our business. That 
means we've got to have a strong 
organization to combat them.” 

The state convention endorsed a 
resolution supporting the Highway 
Users Conference plea that all li- 
cense tag revenues not otherwise 
allotted by constitutional provisions 
be used for highways instead of 
being returned to the general fund. 

Stacy Rowell, retiring president, 
urged that efforts be redoubled 
during the coming year to increase 
the membership. 

- * > 
NEW officers elected were: Presi- 
dent, Hubert Hawke, Tampa; 
vice - president, Jim Rich, Fort 
Lauderdale; secretary-treasurer, J. 
E. Mims, Tampa. 

Directors elected included: 

Miami District — L. P. Evans, 
Charles Grentner, Dick McMahin, 
Oscar Mohlo, Harry Ablon, Tom 
Fletcher, Joe Shepherd and Row- 
ell, all of Miami, and Rich and 
George Mortimer, Fort Lauderdale. 

Orlando District—Fred Cumbie, 
Dick Bennett, Harley Wadsworth, 
W. J. Rodgers and Dick Lees. 

District 


nor, L. H. Hazen and Bob Lee. 

Tampa District—Tom Wolfe, Bill 
Shapton, Joe Creamons, Hawke, 
Homer Herndon, Sam Hector jr., 
K. BE. Brown and Mims. 

Florida Directors for NUCDA: 
L. P. Evans, Miami, and Herndon 
and Mimis, Tampa. 

Arch Livingston, Tallahassee, 
former Florida motor vehicle com- 
missioner, was elected executive 


secretary. 
Eddie Parrish, Jacksonville, was 
named honorary life director. 







































































Me., and Max Pomeranz, Denver. 


NADA Prepared 
To Continue Fig 
On Bootlegging | 


(Continued from Page 2) 


committee, it was decided to she 
the investigation for the time. 
oe 8 @ . 5 


ENATOR PURTELL later 

a statement, which sald; 4 
part: fl 
“It is felt by Senators Brie! 
Purtell and Monroney, that in vi 
of the apparent changed conditi 
in the industry, and in view of 
fact that the censure hearings? 
quire the presence of all sen 
here in Washington, that fui 
(ear bootleg) hearings not | 
scheduled during 1954. The 3 
ferees indicated, however, that the’ 
matter would be given further com 
sideration in January.” — e 
The Purtell statement said far 


It was at this point that the F 
tell subcommittee was named @ 
make the study. But there was ne 
immediate action because most # 
tional legislators departed Wi 
ington promptly following 4 
ment last August. abs 

In the process, the Crum 
anti-bootleg bill, which had 
the House and was sent to the 
ate, became buried in the co 
tee files. Thus the long, b 
forts of the NADA were sty 
But only for the time being, @& 
clare the association’s top officl | 


Crowning Miss Texas— 


Clyde Cox, president of the Texas 
dependent Automobile Dealers 
crowns Billye Nowell, of Fort 
queen for a night at a dinner ¢ 
the association's convention in Fort 
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at the 
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He is now 46 years old. 
He was born, here in Detroit, in 1908. That 


, carriage swerved through 

the streets of Springfield, 
The neighborhood was thinking 
of turning his shop into a Sometimes 


garage. 

father was heard singing “In My Merry 
Oldsmobile” from the kitchen bathtub. 

Left-hand steering and the baked enamel 
finish were just being introduced. And auto- 
mobiles were toys—limited to the city, by 
the roads—and, by their cost, to the rich. 

The year he was born, General Motors 
was born. 


When he was a year old, electric head- 
lights, four-door touring car bodies, dash- 
panel oil gauges, made their first appearance. 
And when he was two, Buick built its first 
six-cylinder car. 

He was four when Cadillac introduced the 
electric self-starter, six when it built the first 
high-speed V-8 engine, seven when it brought 
out tilt-beam headlights. Of course, he didn’t 
particularly note this. He was too busy 


growing. 

When he was ten, his family bought their 
first Chevrolet. 

After that, his world really began to spin. 
There were those great weekends at the lake 
and vacations on the farm. New roads, 
straight and flat, were stretching out, con- 
necting everywhere. 

By the time he and General Motors were 
fifteen, there were balloon tires, Buicks with 
four-wheel brakes, a new auto finish called 
Duco lacquer, a new gasoline called Ethyl. 
And he was living in a new bungalow in the 
suburbs out past Grand Boulevard. 

Because now the distance was no incon- 
venience. 

At sixteen, on his way to Boy Scout 
summer camp, he saw a new thing named 
the General Motors Proving Ground, and in 
the next four years he saw some of its prod- 
ucts—the first Pontiac car, an Oldsmobile 
wearing the first chrome plate, a Cadillac 
with the first synchro-mesh transmission, a 
new six-cylinder Chevrolet. 

. Then he and GM both turned 21 in the 
year of the crash—1929. 

It didn’t seem the time to come of age. 
But there is no progress without faith and 
they had come too far to give up. He saw the 
advent of No-Draft ventilation in Bodies by 
Fisher, Knee-Action springs on GM models, 
the first all-steel single-piece Turret Top. 
Sure enough, the same drive to give cus- 
tomers better values that had meant growth 
in the twenties, meant growth, and employ- 
ment, in the thirties. 

He knew, because he had seen it coming, 
because his employer was a GM supplier, 
because he was a GM customer. He saw the 
new Delco car radios come out, then the new 
Sealed-Beam headlamps, and by the time of 
the Hydra-Matic Drive, the depression had 
just about been weathered. 

Unfortunately, right around the corner lay 
another crash— Pearl Harbor. 


He was 33 and married and he didn’t go at 
first. In this respect he was different; GM 
had already gone to war. And when he did 
get to Camp Hood it was in a GM 6x6, 
carrying a GM carbine. 

Before he got home GM navy fighters and 
torpedo bombers had flown cover over his 
convoy. He had walked behind GM tanks, 
hearing the rocketing thunder of GM shells 
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sees its counterpart in in through the window 
and admires it. 

But before he comes in, he allows himself 

one more reminiscence. The automobile, once 


enormous brakes— a dazzling 
amsty” wiwiar: Inadeeu ouaiinas Ral a. teie ae 
happen. 

Now, perhaps you think he is breathing a 
kind of thanks for this—thanks to General 
Motors. aon eee ee OSS ee 
fine. But the battle for a 
America was not GM’s alone. 

In a democracy, if an institution is to grow, 
it must give the public what it wants, at a 
price it wants to pay. There is no other basis. 

The man at the window has followed the 


has built General ‘Motors because he liked 
what he read, and heard, and saw. Because 
it gave him what he wanted at a price he 
wanted to pay. 
Now, today, there is the 50,000,000th GM 
car—a glittering, golden Chevrolet Bel Air 
sport coupe. Because, yesterday, the man at 
the window bought number 49,999,999. 
And that isn’t a bad system. 


CAMPBELL-EWALD COMPANY 
ADVERTISING 


Detroit « New York « Chicago « Los Angeles 
San Francisco « Washington « Atlanta « Dallas « Kansas City 
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: manufacturers continue the tion of any ts with this 
AFL Meets 14 Rebuffs... couoet eoomiaiie aad Bag ag Mgpngtoe 
e e ° provisions. If management strike will undoubtedly 
insists on junking these clauses, in that corporation w: 
ampaign Oo nionize the UAW will demand one-year demonstrated the least ser 
contracts. of moral and social responsibilit: 
‘8. A hike to $2.50 per worker in Another indication of the an. 
I the monthly pension payments ion’s seriousness was disclose 
: provide monthly pensions of $167, a member of the UAW executiy 
(Centinwed trem Page 4 including Social Security. The cur- board, revealed that the 
rent rate of payment is $1.75. will ask the UAW convention j 
factory people have been lecturing | bert Motor Co. (Buick), Montrose; Be ee ee March to boost monthly unis 
me for years on how I should con-| Goff-McNair Motor Co. (Lincoln- 4, TRANSFER of the present dues to $7.50 a member fi 
duct my labor relations.” Mercury), Fayetteville, Ark.; Lyle| ** seven-cent hourly cost-of-living $2.50. 
; ge Pei sae Bryan Motor Co. (Packard), Fay-| allowance to the permanent pay He said the aim of the p 
. | etteville; Green Chevrolet Co., Fay- | scales. is to up the union’s st ! 
NLRB announced | etteville; Superior GMC Truck| 5. Pay raises of 10.3 cents an from its present level of $9 milli 
in Washington last week that/ Sales, Somerville, Mass.; Bill Bar-} hour. to about $25 million. a 
it will not assert jurisdiction over | nett Chevrolet, Compton, Calif., and 6. Improved wages and classi- Fe 
the labor relations of 10 dealer-| Wallace Motors (Lincoln-Mercury),| fications for workers on highly permed of asking for a 
Colorado Springs, Colo. automatic jobs. five-cents or 10-cents boost, 
ships in seven other areas. Model Fever— 
tis ere * * 7. Full payment by the compa- UAW has prepared this form 
Jurisdiction oanee THE factory labor front, the | nies of health insurance premiums.| “Broncho Bill" Brousseau claims he| $1.60 x 1.44 x 1.02 x 1.025 x 1.4 
denied, either because the dealer- UAW Auto Workers last week | They. now pay half the cost. moved his canoe, tent and hound dog/|1.025 x 1.025 x 1.025 minus $1) 
ships did not have a sufficient | ciaborated on the demands they| Discussing future objectives of | from the north woods to the front lawn| equals 51.3 cents. a 
volume of interstate commerce | wij] make on the auto makers when |the UAW, a spokesman said the|of Applegate Chevrolet Co. in Flint to The union adds, “The 51.3 c 
or because the “franchise agree- | the five-year contracts expire next | annual wage has top priority now, | see the new Chevrolet on announcement| represents the wage increases ¥ 
ment alone is insufficient to war- | spring and summer. but when it is achieved, “the| day. The stunt was one of many attract-| should have obtained under # 
rant jurisdiction.” The 10 firms Following a collective bargain- | shorter work week will take its|ing record crowds for the showing. © | theory of the formula. We act 
are: ing conference in Detroit, CIO | place at the top of the agenda.” Se ene ee ER En Ge ee it tee > ee a a a 
Hartman Bros. (Dodge-Plym-| President Walter Reuther dis- oy when he said he regarded the sup-| The UAW further lifted the 
outh), Montrose, Colo.; Carrington| closed these principal demands: port of Ford Local 600 ag vital to | from 


Chevrolet Co., Montrose; Dozier 


1. A guaranteed annual wage. 


aa strengthened the be- 
lief of many that Ford Motor 


the success of the campaign. 














Motors, Inc. (Ford), Montrose; Gil-! 2. Two-year contracts, if the|Co. will be the No. 1 target in 1955; But he avoided the direct selec- 


; This 

re build guarantee-wage rights at 
® rate of one week for every 

weeks worked. After two s 

the jab, an employe will be eli 

i a full year’s pay without 


IF A laid-off worker find 

° other job, the first empi 
must pay the worker the differel 
in the salaries, if the second jp 















GENERAL MOTORS 


50,000,000th CAR: 


. a vivid symbol of 
Pa the nation’s industrial might, 


and of ic icmaretenri 
Bootlegging 
(Continued from Page 3) Ss: 
reportedly advising franchised deal 
ers who are bootlegging ‘bis 
they are “cutting their own ts" 


Heavy price cuts have 
made on most of the new 


G. M.’s magnificent contribution 
to the progress and welfare 
of the American people. 


EX-CELL-O CORPORATION 


° DETROIT 32, MICHIGAN 


. Suppliers to General Motors of: standard and special 
precision boring machines; cylinder boring machines; jet engine 
blade finishing machines; precision thread grinders; special-purpose 
high production machines; transfer machines; jet aircraft engine 
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os 65 Buicks, Pontiacs, C 
ee nozzles, blades and rotor assemblies; precision grinding spindles; oe phar with 48 months 
° drill jig bushings; standard and special cutting tools and broaches. wae ” 
A A classified appearing in # 
sas City newspaper read: “For: 
a without dealer 
up, call ” 


are on display on Denver ¥ 
lots at “reduced prices.” 

Franchised dealers say the 
are being secured from de 
small towns through “spec 
ducement arrangements.” 
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FULL POWER INGREDIENT BUILT IN 





RESTORES POWER SO QUICKLY, SO COMPLETELY 
YOU ACTUALLY FEEL THE DIFFERENCE BEHIND THE WHEEL 






..- STOPS CORROSION! ©. 


EVERY CHANGE-OVER TO PENNZOIL WITH Z-7 oe 
OFFERS 4 Freedoms FROM COLD-ENGINE PROBLEMS! 


FREEDOM FROM HARD STARTING 
Pennzoil’s high natural viscosity index keeps it fluid, helps engines to 
start instantly, regardless of outside temperature. 

The power ingredient, Z-7, lets hydraulic valves operate perfectly 
even at the first turn, sealing in compression so necessary to quick 
starts. By controlling combustion chamber deposits, Z-7 keeps spark 
plugs clean to provide a hot spark at all times! 


FREEDOM FROM SLUDGE PROBLEMS 
Z-7 has a special—and exclusive—ability to attack sludge problems in 
an entirely new way. By its unequaled dispersing action, it prevents 
the elements that normally form sludge from depositing on vital parts! 


FREEDOM FROM CORROSION 
Rusting of valve lifters — a major cause of valve wear and sticking —is 
the result of corrosive by-products of combustion. Pennzoil with Z-7 ee BES, 
actually insulates them, stops rusting! J ro 
FREEDOM FROM VALVE CLATTER — | 


Within minutes after changing to Pennzoil with Z-7, even the noisiest 
valves become noticeably quieter. This improvement continues so 
motorists actually feel the difference behind the wheel — and lasts as 
long as Pennzoil with Z-7 is used! 
















GET THE FULL PROFIT STORY! 
Write to THE PENNZOIL COMPANY Executive Offices, Oil City, Pa. 


© 1954, The Pennzoil Co, Member Penn. Grade Crude Oll Assn., Permit No.2 
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AUTOMOTIVE WASHINGTON 
U:S. Seeks to Get Out 


Of Service Business 


By William Ullman 

Washington Correspondent 
ASHINGTON.—The Government is trying to retire from 
providing services that can be better taken care of by 
private business, according to Edmund Mansure, head of 
the General Services Administration. 
Addressing the National Conference of Business Paper 
Editors here last week, Man-@————————_____———_— 
sure stated that GSA now 


has 2,600 contracts with com- 
mercial concerns to supply serv- 
ices formerly taken care of by the 






pairs are now on 
a contract basis. 
Economy is the 
watchword in 
GSA, he added. 





Government. And more are being He said the 
ted, he said. Government 
rivate firms now wash Govern- hopes to save 
ment automobiles in the Capital $40 million by 
Area, he pointed out. Government manage- 
washing proved uneconomical after ment of its 
a two-year trial in 1951 and ’52, fleets of cars 
he Wittiant Ulisse and trucks. A 


total of $35 mil- 


said. 
Also in Washington, Mansure told 
lion can be saved, he estimated, 


the editors; major automotive re- 










if cars are traded in after three 
years’ use, thus saving mainte- 

He cited as an example of costly 
maintenance of old cars, a .Gov- 
ernment auto in Pennsylvania 
which was fixed up for $500 and 
then ran an additional 400 miles. 

He sees ahead the saving of an 
additional $5 million through the 
pooling of vehicles under GSA, 
which was approved by Congress 
this year. 

Along with turning auto washing 
over to private operators, GSA, 
Mansure said, is preparing specifi- 
cations so that lubricating and 
towing may be done by non-Gov- 
ernment concerns. 

+ * * 


Labor Figures Defended 


peaLonNe Mansure, Secretary 
of Labor James Mitchell vigor- 
ously defended the accuracy of 
unemployment statistics which be- 
came the focus a day or two earlier 
of sharp political wrangling be- 
tween Administration and union 
leaders. 

Mitchell told the editors that 
unemployment figures issued by 
the Government are prepared by 
the same experts that did the job 
under the Democrats. 

Asked why they are still doing 
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the job, he said: “Because the 
are competent people.” 
vised employers to give more care- 
ful thought to labor's demand for 
a guaranteed annual wage. He said 
that the guaranteed-wage plans 
put forward so far indicate that 
“what the unions are really talking 
about is supplementary unemploy- 
ment compensation.” 

“It is my belief,” Mitchell said, 
“that neither industry nor labor 
has looked at the problem (of the 
guaranteed annual wage) in its 
entirety.” 

He proposed that employers 
should consider whether it might 
be to their advantage to urge their 
various state legislatures to provide 
higher benefits for the jobless. 


* * * 


Antitrust Concept 
E STANLEY BARNES, as- 
sistant attornéy general in 
charge of the antitrust division of 
the Department of Justice,. dwelt 
on the concept underlying the 
Sherman Act—our basic antitrust 
law. 
“For more than one-half cen- 
tury,” he said, “this statute, with 
relatively minor modifications and 





This is Philadelphia 








A new era is underway these bustling 
days in Philadelphia —city of homes 
and history, of Franklin Institute and 
Fels Planetarium, of Rittenhouse 


Square and Chestnut Hill. 


Penn Center is now rising on the site 
of the old Brgad Street Station to give 
central city a new face of youthful vigor. 
This $100,000,000 dettiopment will 
cover 22 acres. Plans include four 20- 
story office buildings, a 1000-room 
hotel, a 500-unit apartment house and 
a transportation center grouped around 
an open esplanade, with shops. 


Building activity extends far beyond 
the city limits. It fans out to encompass 


the vast 14-county Greater Philadelphia 
Market. Here live more than four and 
one-half million people. They are home- 
owning, home-loving family folks. They 
buy carefully and wisely. They'll buy 
your product again and again once con- 
vinced of its merit. 

These are the people who read The 
Evening and Sunday Bulletin—the 
newspaper that reflects the needs and 
interests of the entire region. 

The Bulletin is Philadelphia’s favor- 
ite newspaper—Philadelphians buy it, 
read it, trust it and respond to its 
advertising. 

The Bulletin is Philadelphia. 


“Tuts 18 GREATER PHILADELPHIA,” a 64-page brochure about the Greater Philadelphia Market—its people 
and its industrial growth—is now available. Please use your business letterhead im requesting your free copy. 


-In Philadelphia 
nearly everybody 
reads The Bulletin 


Advertising Offices: 

Philadelphia, Filbert and Juniper Streets; 
New York, 285 Madison Avenue; 

Chicago, 520 N. Michigan Avenue 
Representatives: 

Sawyer Ferguson Walker Company in 
Detroit, Atianta, Los Angeles, San Francisco 











supplementation, hag 
reflect the national pol: 


unequivocally a con 
tract, combination in the form o 


monopolize, or attempt to - 
nopolize, or combine or conspi 
with any other person or persong 
to monopolize” trade shall be 
deemed guilty of a misdemeanor, 
“Inherent in our antitrust lawg! 
said Barnes, “are the h i 
tellectual and moral principles 
concepts, all based on a firm aj 
definite national policy, continuj 
with variation only in empha 
for more than 100 years. “ 
“This policy is not stationary 
static, but has within it an tm 
changing and irresistible momen 
tum toward the goal of free com 
petition.” } 
Dr. Gabriel Hauge, administra 
tive assistant to the President, tok 
the editors of White House prob 
lems, while Herbert Hoover jp, 
undersecretary of state, gave then 
a briefing on current foreign polity 
problems. ; 
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* * * 


ICC Bureau Honored 


A GOVERNMENT agency 
week got a safety-award 
plaque from the National § 
Council. The award was won & 
the Bureau of Motor Carriers @ 
the Interstate Commerce Comm 
sion. 

The Bureau’s eastern area 
of .70 cars won second place in thi 
national contest for fleets of 10 
cars or less, with a record of onhj 
one accident in 637,000 miles % 
operation. = 

The plaque was presented 
Adm. Harold Miller, director of th 
President’s Action Committee f6 
Traffic Safety. Richard F. Mitch 
ICC chairman, accepted for ¢ 
Bureau. : 
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* * * 


Security Awareness 


CONOMIC security conscio 
ness, nurtured in the depre: 
years of the 1930's, appears to 
spreading gradually across the | 
in greater degree, according 
research reports. 
Benefits paid to individ 
under public programs — Se 
Security, Railroad Retirement 
Civil Service and Veterans Adr 
istration—show the Government | 
making the individual’s securit 
More and more a public res 
sibility. e 
Such benefits totaled over $7 
billion in 1953, while an additic 
$2.5 billion was paid out e! 
joint Federal-State public 
ance programs. 
oF 
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Copper Not Needed 
HE Office of Defense Mobiliz 
tion acted last week to defe 

November and December delive e! 

of refined copper destined for t 

Government inventory. ODM 

thorized the General Services 

ministration to make the me 
totaling about 25,000 tons—ava 

to consumers in the U. S. 

guidance provided by the Depart 

ment of Commerce. ss 





K-W Sales Total 
5,776 in Month, — 
Price Reports a 


TOLEDO. — Retail sales ¢ 
Kaiser-Willys automobiles @ 
commercial vehicles totaled 5,/% 
during October, second highest @ 
mestic month the company has a 
since mid-1953, Hickman Price # 
sales vice-president, announced 
week. i 

Only August, 1954, when 5 
Willys dealers delivered 6,068 ut 
surpassed the October mark, 
said. ? 

The October peak represented @ 
increase of 18 percent as com 
with the same month a year 
when 4,881 vehicles were sold, PH® 
said. eS 

Total domestic and export 8a 
of all Willys-built vehicles, 
ing Kaiser and Willys cars, @& 
tary and civilian Jeeps, trucks @ 
utility vehicles, continued at @ ™ 
ter than 10,000-per-month pace @# 
ing October, Price said. ae 
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Capsule Comment 


* Dealer inventories of new cars stand at a postwar low as 
~ weekly vehicle production approaches the 1954 high point. 
The decks are cleared for the marketing deluge. 

* * * 
‘ NADA’s Frederick J. Bell mentions the possibility of a 
_ trade code of ethics to correct still-existing inequities, and 
_ passes along the word that several factories are working 
on revised dealer selling agreements. 

Leading, perhaps, to greater stability in an area where 
chaos too often has prevailed. 
* * * 

Automobile Manufacturers Assn. junks a 33-year-old pol- 
icy and endorses 100 percent Federal financing for the Inter- 
state Highway System. 

In view of our horrendous traffic tangle, that seems the 
shortest cut to early relief. 
* * * 

AUTOMOTIVE NEws’ series underscores the critical issues 
at stake in the UAW-CIO’s forthcoming guaranteed annual 
wage drive. 

UAW officials still don’t have the answer to ingrained 
consumer buying habits! 


* * * 
Service customer reports headlight aiming an unknown 
quantity in quest to have Sealed Beam lamps installed. 
You can “aim to please” by awakening your shop to the 
importance of proper headlight aiming. 
* * * 


: U. S. Chamber of Commerce reports that discount outlets 
' now garner 18 percent of the total retail volume. 
An ever widening sore spot for retailers. 
* * Ed 

An old price-control ghost pops up with an Appeals Court 
decision favoring Walton Motors, of Salt Lake City, in OPS 
test case. 

For the OPS “experts” who concocted the new-car Max- 
imum Price Regulations, a deserved obituary. 
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Coming 
Events 


Dealer Conventions 


Dec. 2-4— Montana Automobile Dealers 
Assn. Convention, Florence Hotel, Mis- 
soula, 

Dec. 7 — Milwaukee County Automobile 
Dealers Assn. vention, Milwaukee 
Athletic Club, Milwaukee. 

1955 


Jan. 29-Feb. 2—NADA Annual Convention, 
Hotel Conrad Hilton, Chicago. 

Feb. 28-March 1 — Louisiana Automobile 
Dealers Association Annual Convention 
and Exhibit, International Room, Hotel 
Roosevelt, New Orleans, La. : 

Sept. i6— Nebraska New Car Dealers 
Association, Paxton Hotel, Omaha. 

we 16-17 — New Mexico Automotive 
pune Assn., Nickson Hotel, Roswell, 

Se b 18-20 — 32nd Annual Convention, 

ew York State Automobile Dealers, 
Inc., Saranac inn, Saranac, N. Y 

Sept. 19—Minnesota Automobile Dealers 
Geereation, Radisson Hotel, Minneapo- 
is. 

ee: @ 


Dealer Auto Shows 


Nov. 23-28—Sioux Falls Automobile Show, 
Coliseum, Sioux Falls, S. D. 


1955 


Jan. @13 — Houston Automobile Show, 
Sam Houston Coliseum, Houston, 

Jan. 8-16—26th Annual Auto Show of the 
National Capital Area, District of Co- 
lumbia National Guard Armory, Wash- 
ington, D. C, 

Jan, 8-lé—Chicago Auto Show, Interna- 
tional Amphitheater, Chicago. 

Jan. 10-16—Grand Rapids Auto Show, 
Grand Rapids Civic Auditorium, Grand 
Rapids, Mich. 

Jan, 21-29—Indianapolis Automobile Show, 
Manufacturers Bidg., Indiana State Fair 
Grounds, Indianapolis. 

Jan. 21-30—Los Angeles Automobile Show, 
Pan Pacific Auditorium, Los Angeles. 
Jan. 21-30 — Seattle Automobile Show, 

Seattle Armory, Seattle. 

Jan. 22-29—Baltimore Automobile Show, 
Fifth Regiment Armory, Baltimore, 
Maryland. 

Jan. 22-30—St. Louis Automobile Show, 
Kiel Auditorium, St. Louis. 

Jan, 29-31—Tri-State Auto Show, Evans- 
ville Automobile Dealers Assn., Evans- 
ville Armory, Evansville, Indiana. 

Jan. 29 - Feb. 5—Rochester Auto Show, 
Rochester Armory, Rochester, N. Y. 

Jan. 29-Feb. 6—Detroit Auto Show, Michi- 
gan State Fair Grounds, Detroit. 

Jan, 29-Feb. 6 — eae city Autorama 
careers. lowa, Rock Island, Moline, 
ast Moline, tll.), Rock Island Armory, 
Rock Island, Ill. 

Feb. 5-12 — Milwaukee Auto Show, Mil- 
waukee Auditorium, Milwaukee. 

Feb. 5-12—Des Moines Automobile Show, 
Veterans Memoria! Auditorium, Des 
Moines. 

Feb. 5-12 — Buffalo Automobile Show, 
Masten Avenue Armory, Buff 





Letterbox 


‘World’s Top 


uffalo, 


Feb. 6-13 — Schnectady Auto Show, 
seen Armory, Schnectady, New 
‘ork. 


readers, 
letters but you name 


Feb. 8-13 — Omaha Automobile Show, 
suane New Civic Auditorium, Omaha, 
eb, 


Wrong First 

On Page 26 of your Nov. 8, 1954, 
issue, you have an article headed 
“World’s Top Chrysler Deal Be- 
comes Harger-Haldeman.” 

This is not a fact, and if whoever 
placed the item would have 
checked with the Chrysler Division, 
they would have found us in top 
position, both in 1953 and 1954.— 
JosspH Levy, Walton Motors, Inc., 
Chicago. 

Eprror’s Notre: A Chrysler Di- 
vision spokesman confirms that 
Walton Motors became the top- 
selling Chrysler-Plymouth dealer 


Feb. 13-20—San Francisco Auto Show, San 
Francisco Civic Auditorium. 

Feb. 20-27—Syracuse Auto Show, Onon- 
daga County War Memorial 8idg., 
Syracuse, New York. 

Feb. 24-27—Sioux City Automobile Show, 
Sioux City Municipal Auditorium, Sioux 
City, lowa. 

Feb. 26-March 5—Kansas City Motor Car 
Show, Exhibition Hall, Municipal Audi- 
torium, Kansas City, Missouri. 

March—Lewiston Automobile Show, Lewis- 
ton Armory, Lewiston, Maine. 

March—Spokane Automobile Show, Spo- 
kane Coliseum, Spokane, Washington. 

March 4-6—3rd Annual Kansas Automobile 
Show, Hutchinson Sports Arena, Hutch- 
inson, Kansas. 

March 29-April 3—Sacramento Auto Show, 
Civic Auditorium, Sacramento, Califor- 


nia. : last year. 
— 20-23—Danville Auto Show, Danville, es ty 
irginia. 
oe No Hate 
General I feel a bit like the lad that shot 


Dee. 5-7—Motor and Equipment Whole- 
salers Association Convention, Conrad 
Hilton Hotel, Chicago. 

Dec, 6-7—National Standard Parts Associ- 
ation, Hotel Sherman, Chicago. 

(See CALENDAR, Page 13, Col. 1) 


20 Years Ago wad 
The Big Stories 


Reorganization of the sales forces of the Chrysler Corp. divisions 
is announced by Walter P. Chrysler, president. Plymouth, DeSoto 
and Chrysler salesmen will be organized on a territorial basis. Dodge 
and Plymouth cars sold by Dodge dealers will, as before, be handled 
by the Dodge organization . . . Efforts of General Motors to level out 
the employment curve by staggering introduction of new models are 
attacked by Ransom E. Olds, chairman of Reo Motor Car Co. “You 
can’t make people buy out of season,” he said ... What is claimed 
to be the first Japanese-made auto ever imported into North America 
for resale is placed on the market in Victoria, B. C. It is a light 
delivery truck, weighing 1,123 pounds and 
pounds . . . Production of cars 
of 136,268 units, bringing the 
units. This compares with 1,938,108 units 


a@ pea at an elephant in the circus 
parade and caused a stampede. 
Seems that some of the GM “brass” 
worried enough about my recent 
article in the “Letterbox” to call 





This is an open forum for the discussion of any subject of interest to our — 
and your letters are welcomed. No attention is given to unsigned ~ 

may sign your with the assurance 

used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 















































































. e es 2 s* e 
that it will not be 4) 


contacts in our city to find 
something about me. “a 

I doubt that their conscience hu 
them, as that’s something unknowa 
in Big Business. But it seems & 

I should satisfy their cw 
about me. 

I hope they have not ied 
me as a “crackpot.” I don’t ha 
GM or any other Big Business. 
now own two GM cars, have @ 
major type GM products in @ 
home, and use a GM truck in my 
business. Like many of my 
in the replacement business, I have 
been wondering lately if I @ 
smart to continue to buy th 


We PELE. EE! pemeneoeewceses IFZEGEE_ERT™S 


& 


See 


|SEreg 


e ven that Small Bi 

is just as essential in all 

I saw fit to cast my lot with 
replacement trade back 
names like Atwater-Kent, 
and Dyneto were common in | 
ignition trade where I ted. 4 | 
saw the too many changes Cause 
by orders “from the top” without 
regard to consequence, or who Wat 
hurt. Some of these make one #0 | 
as Smallies were washed out 
night, and often years of Wo 
were wiped out or injured to 
an extent that eventually the 
ness folded. 

All one has to do is look at @ 
history of the atftomobile to @ 
producers slowly squeezed out ume 
&@ monopoly. This to a point Wm 
even the survival of some OF % 
merged groups is a question. — 

The real “Biggies” have ¢ 
themselves in the art of 
(Continued on Page 13, Col. 
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In the Letterbox 


(Continued from Page 12) 


over.” Now they look to the few 
qrumbs that have dropped from the 
replacement parts cake, and they 
want them also. They feel that the 
whole cake is theirs — crumbs, 


frosting, and all. 
For years, we of the replace- 
ment trade industry have en- 
the unethical practices of 
ft iggies: the forced sales; the 


possible 
one could encounter. 


j spite of adverse court deci- 
ms, they continue to use every 


th to withstand any suits, and 

mat with the slow movement of 

is FTC investigations, courts, etc., 

ean delay anything unfavor- 

to them until the average con- 

m fighting them would be long 
s and out of business. 


“FTC and court decisions mean 
nothing to them; they set their 
own rules and cleverly hide their 
operations behind the term “an 
over-eager representative doing 
gomething not approved by the fac- 
tory.” Why ‘kid anyone—how long 
would a factory representative last 
if he told some dealer that his con- 
tract was in jeopardy, if that state- 
ment were not approved by his 
factory and superiors? 

While the Biggies were riding 
the gravy train of war production, 
they acquired many plants on fast 
amortization, and these were to 
help save the nation. Today they 
are being turned into weapons to 
destroy another part of the indus- 
try. 

A review of the moves of the 


parts industry. In the eyes of the 
everyone must now for- 


Lack of a trademark seems to 
mean that the part is inferior, or 
at least that the brand puts some 


The above conditions are what 
caused me to speak out in 
behalf of an industry that I con- 
sider important to the nation’s 
and the Automotive 


If I may offer a suggestion to 
fome of the Biggies, I would say 
that a more careful consideration 
of the reactions to some of their 

and changes of policy might 
thing. If the men who 

ese policy changes could 
hear the reaction, they surely 


Calendar 


(Continued from Page 12) 
General 


Dec. 8-10 — Automotive Service Industries 
, Navy Pier, Chicago. 


1955 


dan. 10-13—American Road Builders’ As- 

Sociation Convention, Roosevelt Hotel, 
rleans, La. 

dan. 10-14—National Annual Meeting and 

exhibits, Society of Automotive Engi- 

neers, Sheraton-Cadillac and Statler 

Hotels, Detroit. 

4am, 11-14—34th Annual Meeting of the 

Highway Research Board, Building of 

the National Academy of Sciences and 
ational Research Council, Wash- 


dan, 77-29 — Truck-Trailer Manufacturers 
iation Cooventan Boca Raton 
, @ Raton, Florida. 

Mb. 15 18—Annval Meeting National Car 
tal System, Netherland Plaza Hotel, 
innati. 

Mar. M-18—I\th Annual’ Canadian Auto- 

a Service Show, Automotive Bidg., 
HN. E. Grounds, Toronto, Canada. 
Merit 20-May !—37th International Motor 

Turin, Italy. 
@ 4—Exhibition of Automotive 
Parts, Melbourne, Australia. 
1215—Directors and County Vice- 
Spring Meeting and Golf 
int, New York State Automo- 
Deslers, inc. Hotel Otesaga, 
m, New York. 


would move more carefully. Just 
because some of their dealers and 
outlets kow-tow to them, that is 
no sign that it is done willingly. 
Let them not forget that even 
many of their competitors are also 
their customers and prospects. 


Public opinion is a great thing 
and Big Business need not think 
that when they pull some of the 


moves they have, that no one hears 
about it. I know personally of sev- 
eral concerns that have called on 
| their employes to give careful con- 
sideration to 

buy in view of, moves by one of the 
Biggies. I have had many salesmen 
calling on. me tell me that they 
were not buying certain cars due 
to moves of the producer which 
have affected their well-being. 

It all goes to.say that no one can 
flaunt the basic rights of people, 
and the laws of the land, and get 
away with it forever. Sooner or 
later some of these recent moves 
by Biggies can only result in one 
order—that they dissolve; and such 


a thing seems so senseless when a 
liftle common sense and fairness to 
others could result in plenty for 
all.—Grorce Laurenz, Medina, O. 


Great Loss 
On my return to India after nine 


‘months, I find that my subscription 


to Avtomotive News. expired in 
April, 1954, and has somehow been 
overlooked and not renewed. 

The loss of my being without 
copies of Auromotive News is caus- 
ing a great loss to me and I simply 
cannot afford to be without Avrto- 
motive News in my business. 


I therefore request you to im- 
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mediately renew my subscription 
of Automotive News for the next 
two years and bill me for the 
amount of subscription. .- 

I further request you to send me 
immediately a copy of 1954 Annual 
Almanac issue of Automotive News 
and bill me the cost of it along 
with the cost of the subscription 
for Automotive News for two years. 
—Sxaxti 8S. J. Banapur, used car, 
dealer, Bombay, India. 


William Ullman, tops among Washington 
automotive newsmen, reports each week 
on news affecting the auto industry in 
‘ Automotive News. 


Positive identification—day and night 
with 


Choose a sign made with PLexicias, if you want 
your name to stand out along automobile row. 


In daytime, PLexic.as signs are clean and colorful, 
command instant attention. At night, interior light- 
ing brings to life the entire translucent plastic area. 
Day and night, names and symbols are attractive 
in appearance, easy to see and read. 


In addition, signs made with PLEXIGLAs are dura- 
ble. The resistance of this acrylic plastic to discoloration, 


breakage and weather has been proved through years 
of successful outdoor service. 


The sign shown above is just one of many designs 
possible with PLexicias—for the identification of 
showrooms, used car lots, and parking areas. Use 
the coupon below for detailed information on the 
sales power this material can bring to your signs. 


Puexicias is a trademark, Reg. U.S. Pat. Off., 
and in other principal countries of the Western Hemisphere. 


Canaptan Distaisutor: Crystal Glass & Plastics, Led., 130 Queen's Quay at Jarvis Street, Toronto, Ontario, Canada. 


ROHM & HAAS COMPANY 

Washington Square, Philadelphia 5, Pa. 
Please send: 

(C) “PLEXIGLAS—the Outdoor Plastic—for Signs”. 


(J The names of PLEXIGLAS sign companies in this area. 
() Samples of colors in which PLEXIGLAS is available. 


ROHM & HAAS 
COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 
Representatives in principal foreign countries 
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OLDSMOBILE AND og 
ROCKET INTO 'S 


















Never so new as now . . . never so far ahead! Inspired 
new styling all around! With a bold new front end 
. .. a dashing sweep of fender and door lines ... a 
dramatic new flair in “flying color” styling! All 
SUPER in all, a look that says “Go Ahead”! And “Go- 
Ahead” performance, too . . . an all-new “Rocket” 
202 Engine! No wonder Oldsmobile dealers are 
looking forward to another record sales year in 55! 





POWERED BY THE NEW 
"ROCKET 2ZO2Z ENGINE! 
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DSMOBILE DEALERS > 


ITH plying Clebbtel 


ALL-AROUND-NEW MODELS 


" 
INTRODUCE Go -“Fhead. LOOK! 


Already the signs are clear . . . it’s going to be another 
record “Rocket” year! Yes, Oldsmobile is "way ahead—to 
stay ahead! Because Oldsmobile has topped its own °54 
sales sensation with a new “Go-Ahead” look and new “Go- 
Ahead” power for 1955! How about public response? Ter- 
-rific! Enthusiastic beyond expectations! It’s easy to see the 
solid reasons behind Oldsmobile dealer optimism for 1955 
..-another year when “It’s SMART to BE with OLDS!” 








You can’t miss the newness! It’s everywhere from road to roof! 
Here’s a wonderland of rich fabrics and leather, deep carpets, 
delightful trim! And exterior styling that expresses action— 
“Rocket” 202 action! Horsepower’s up to 202—compression’s 


up to 8.5 to 1! With three series covering three price 
ranges, there’s a tremendous market for the ’55 “Rocket”! 












OLDSMOBILE DIVISION ¢ GENERAL MOTORS CORPORATION «¢ LANSING, MICH. 
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Sales Conditions in Various Areas... 





Auto Market Reports 


Boise, Id. 

October new-car registrations in 
Ada County (Boise), Id., totaled 
155, a 32 percent decline from the 
September total of 228. 

New-truck registrations were 
cut nearly in half—from 64 in Sep- 
tember to 38 in October. 


Truck registrations were: Chev- 
rolet, 15; Dodge, 11; Ford, 10; Dia- 
mond T, 1, and GMC, 1. 

* * 


* 
Augusta, Ga. 

Some local banks and finance 
companies are making it easier for 
new-car buyers. 

Most dealers feel that 24 months 


should be long enough to pay for a! pe 


new car, but with the high cost of 
living and some job decreases, 
there’s been a tendency to grant 
long terms. Thirty months hag be- 
come pretty much standard with 
all dealers. 

Used cars are selling gradually, 
with some dealers trying to clear 
the lots by the end of the year.— 
(Julanie Lampkin.) 


* 
Cincinnati 
New-car registrations in Hamil- 
ton County (Cincinnati) in October 


totaled 2,339, a decrease of 19 per- 
a from September’s total of 2,- 


New-truck registrations increased 
slightly, going up to 252 from 241 
in the previous month. Used cars 
were down from 3,559 in September 
to 3,494 in October, while used 
trucks were up from 193 to 198. 

New-car ms by make 
were: Ford, 767; Chevrolet, 409; 

Buick, 285; Oldsmobile, 247; Pon- 


New - truck registrations were: 
Chevrolet, 104; Ford, 76; Interna- 
tional, 33; Dodge, 10; GMC, 10; 
White, 6; Mack, 4; Divo, 2 ; Reo, 2: 
Studebaker, 1; Willys, 1; Diamond 
T, 1, and miscellaneous, 1. 

+ 


New Orleans 

New-car sales in New Orleans 
for October amounted to 1,991, 
which was 91 more than registered 
in the previous month and 149 
more than October, 1953. 

The breakdown showed 1,831 sold 
through authorized dealers and 161 
sold through unfranchised outlets. 

Truck sales for October totaled 
290, compared with 300 in Septem- 


Hudson, 1; iene Jd, 1, and 
Willys, 1. 


Truck sales were: Ford, 126; 
Ch 88; International, 39; 
GMC, 13; Studebaker, 6; Dodge, 6; 
Diamond T, 6; Mack, 4; White, 1, 
and Willys, 1—(Gordon Hebert.) 

” a * 


Louisville 

The new-car market in Louisville 
took a sudden turn in October, with 
sales being the poorest for the 
month since 1948. In September, 
sales were the best they had been 
for four years. 

October sales of 1,148 were 31 per- 
cent below the September total of 
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1,675, despite all sorts of sales in- 


ducements practiced by dealers. 

Despite the October slump, 
sales for the 10-month period are 
the highest since 1950. 


October new-car sales by make 
were: Ford, 451; Chevrolet, 198; 
Buick, 143; Oldsmobile, 101; Mer- 


cury, 67; Studebaker, 38; Plymouth, 
32; Pontiac, 22; Chrysler, 19; 


DeSoto, 17; Cadillac, 16; Dodge, 
13; Nash, 13; Hudson, 7; Packard, 
5; Lincoln, 4, and miscellaneous, 2. 

Truck sales were down 30 per- 
cent from the previous month, 


totaling 152 in October—(A. W 
Williams.) 


* * * 


Birmingham, Ala. 


With the °’54 cleanup just about 
completed and several dealers en- 


tirely out of. autos, new-car regis- 
trations in Birmingham declined 14 
percent in October to 1,657 units. 

Sales by make were: Ford, 718; 
Chevrolet, 349; Buick, 185; Oldsmo- 
bile, 129; Pontiac, 56; Mercury, 55; 
Plymouth, 36; Dodge, 21; Stude- 
baker, 18; Cadillac, 17; Chrysler, 17; 
DeSoto, 17; Nash, 16; Packard, 13; 
Lincoln, 5; Hudson, 2, and miscel- 
laneous, 3.—(Stuart Riddle.) 

* * 


Cleveland 


Slumping sales continued to 
mark the new-car trend in Cleve- 
land in the opening week of No- 
vember, as registrations fell to 
1,074, compared with 1,252 in the 
preceding week. 

Used-car sales totaled 1,441; new 
trucks, 98, and used trucks, 60. 

Total October new-car sales 










October truck sales were: Ford, 
151; Chevrolet, 109; International, 


* 
Indianapolis 

New-car registrations declined 
18 percent in October in Marion 
County (Indianapolis), totaling 2,- 
051, as compared with 2,495 in Sep- 
tember. 

New-truck registrations were 
down 42 percent, from 402 in Sep- 
tember to 233 in October. 

New-car titling by make broke 
down as follows: Ford, 826; 


cury, 95; 
68; Cadillac, 58; DeSoto, 49; 
Dodge, 47; Nash, 837; Chrysler, 35; 
Lincoln, 22; Hudson, 12; Pack- 
ard, 8; Willys, 8; Jaguar, 3; MG, 
1, and Volkswagen, 1. 
Truck registrations were: Ford, 
105; Chevrolet, 47; International, 
31; Dodge, 23; White, 9; GMC, 8; 
Willys, 4; Diamond T, 2; Divco, 2; 
Studebaker, 1, and Volkswagen, 1 
cd 


Minneapolis 
New-car deliveries in Hennepin 
County (Minneapolis) during Octo- 
ber totaled 2,154, according to fig- 
ures compiled by Finance and Com- 
merce, Minneapolis business news- 


paper. 

A drop of 8 percent from Sep- 
tember levels was indicated. New- 
truck deliveries fell 13 percent to a 


totaled 2,420 in the first 10 
months, compared with 2,847 for 
last year. 

October new-car deliveries by 
make were: Ford, 623; Chevrolet, 
511; Buick, 217; Oldsmobile, 214; 
Mercury, 118; Pontiac, 96; Plym- 
outh, 86; Nash, 47; Cadillac, 37; 
Dodge, 36; Studebaker, 35; Chrys- 
ler, 33; Hudson, 28; Packard, 21; 





What’s under the hood? What’s this, another V-8? 
What’s the HP up to? What kind of carburation? 
What's it got, a 12-volt ignition system? 


There’s not a million nosier men on the map. 
That’s the way they’re built. They’re product- 
inquisitive as all get out, mechanically inclined, 
and crazy about automobiles. 


More than 90% of them own a car. Only 1 pub- 


lication regularly surveyed by Starch has a high- 
er ownership percentage. 


They wash their own cars, wax them, work on 


them, love them . . . and talk about them. And 
they’ll love you, too, if you just open up that 
hood in the advertising pages of Mechanix 
Illustrated, and tell °em what makes your new 
models tick. What a way to win a million volun- 
tary salesmen to your team! 


Chamber of 





















“Passenger-car sales sho 
show marked re¢overy in Nover 
ber or December as new models 
introduced.”—(Norman Shigon.) 


* * * 


Denver 

Sales of used cars here are sho 
ing the effect of the model chang 
over as well as seasonal trends. 


R. B. McCoy, manager of the In 
dependent Auto Dealers of Colo 
rado, said that Colorado’s decline iz : 
used-car sales is not as severe as in n 
other states in the Rocky Mounta 
area, and is far better than the 4 ne! 
cline in used-car sales on the Pa. 
cific coast.—(Ira R. Alexander.) 


Fort Worth e 
A 10 percent jump in new-cs 
sales was achieved during Octobe 
by Fort Worth dealers. October de 
liveries totaled 1,414, compai 
with 1,281 in September. 


Truck registrations were: Chey 
rolet, 97; Ford, 52; Dodge, 29; e 
ternational, 18; GMC, 5; White, & 
Diamond T, 4; Mack, 3; Reo, | 
Studebaker, 1, and Willys, = 
(Ruby Fenoglio.) 
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7b Ola Stge Ate... 


“If you get ‘em while they’re hot, 


you'll get more of ‘em.” 


Old Sage is a composite of all the 
successful dealers we've known in over 
a third of a century in the field. 
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TH EY’LL BUY ss . 4 
IF YOU'LL SELL! 


Now’s the time. Those new models mean new interest 

—red hot buying interest. 

You’ve forgotten more about selling cars than we’ll 

ever know, but we can help in a big way with financing 

and insurance service that speeds and eases your job. We give 
you the quickest, simplest paper work in the business and _ 
we follow through with prompt action on every deal, 
insurance included. It’s fast action that helps you wrap up 
the deal while interest is high. It’s complete service 

that provides you with proved sales features— 

sales builders like Associates’ Insured Payment Plan: 

Folks are going to buy those new models. They’Ill buy from 
you if you’ll sell them and close them with complete 
one-stop service. Call on us. We can help. 


ssoclates 


Associates Investment Company 
Associates Discount Corporation 


Emmeco Insurance Company 
South Bend, Indiana 
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GMC Builds 2 Millionth Truck— 


A model DFM-660-47 equipped with Twin Hydra-Matic transmission was: the 2mil- 
lionth truck to roll off GMC's assembly line in Pontiac. Gathered for the occasion are 


ae 


| 





Pa 
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Auto Personnel 





M. A. Cudlip, acting president of 
McLouth Steel Corp. since the re- 
eent death of Donald B. McLouth, 
has been named president and 
treasurer of the Detroit corpora- 
tion. Cudlip had been vice-president 
and treasurer for 18 years. 

* + + 


Marine Engine Division 


Of Chrysler Names 3 

Three executive appointments in 
the Marine & Industrial Engine di- 
vision of Chrysler Corp. have been 
announced. 

E. ©. Freeman becomes factory 
manager, Norman R. Reno now is 
master mechanic, and Robert W. 
Fries’ is planning superintendent. 

Freeman formerly was factory 
manager of the Trenton Engine 
Plant, while Reno and Fries had 
been handling special assignments 


rolet, Inc., Michigan City, Ind., has 
purchased Bass Motor Sales (Chev- 
rolet), Attica, Ind., from Carl Bass. 
The firm has been renamed Winters 
Chevrolet Sales. 


4 MEMA Directors Elected 


For Three-Year Terms 

The Motor & Equipment Manu- 
facturers Assn. has elected four di- 
rectors for three-year terms. 

They are J. A. Kennedy, The 
Electric Storage Battery Co., Phila- 
delphia; C. H. McAleer, McAleer 
Mfg. Co., Detroit; R. H. Wilbur, 
The Kendall Co., Walpole, Mass., 
and C. W. Zimmerman, Zim Mfg. 
Co., Chicago. 

* * + 


U.S. Spring & Bumper Names 


Reichardt Detroit Rep 
H. G. Reichardt has been ap- 


president. Reichardt formerly 
was affiliated with Houdaill«~ 
Hershey Corp. ; 
Rheem also announced that 
Frank G. Fisher has been ap. 
and gen- 
s & 


Dunlop Appoints Patrick 


Tire Sales Manager 4 
Robert J. Patrick has been ap 
pointed tire sales manager of Dun 
lop Tire & Rubber Corp., accord 
to Vice-President 
R. C. V. Macken: 
zie. Patrick, for 
merly Dunlo 
truck tire sales 
manager, will die 
rect replacement: 
tire sales fre 
Buffalo. 3 
Patrick pre 
viously was truck 
3 tire sales mam 
i : ager for Dayton 
R. J, Patrick Rubber Co. an 
served as chief consulting engineer, 





for the general manager. 
* ca ca 


Winters Buys Out Bass 


Howard Winters, for eight years 
general manager of Enyeart Chev- 


(irom left), C. J. Bock, chief engineer; Harry 1. Roberts, Robert Myers and Otis Lacey, 
conditioning employes; P. J. Monaghan, general manager of GMC; M. J. Scott, superin- 
tendent of truck production; R. C. Woodhouse, general truck sales manager; H. C. Van 
Camp, shift superintendent of the truck chassis department; T. E. Wilson, general 
manufacturing manager, and Dick Machiela, fruck conditioning foreman. 


for the Army’s heavy-truck team 
during the war. a 
Oo 


* 

Morse Chain Realigns 
Top Executive Staff % 

Reorganization of the top ex- 
ecutive staff of Morse Chain Co, 
Borg-Warner Corp. subsidiary, 
has been announced by Stanley © 
J. Roush, Morse Chain preside: 

Louis Paul Smith, who has been © 
vice-president and Ithaca (N. Y. 
plant manager, has been name 
manufacturing vice-president 
the entire company. M. V. Bail.’ 
liere, formerly controller and as- 
sistant secretary at Ithaca, has 
been made responsible for all 
nances of the company. Norman 
C. Bremer, previously chief en- 
gineer at Ithaca, takes on the ad- 
ditional duties of chief engineer 
at the Detroit plant. James 
Davis adds the Detroit plant 
relations manager. 

* * * 


Shore Named Vice-President 
Of Sidney Blumenthal & Co, 
Sidney Blumenthal & Co., Inc, 
has announced the appointment B 
Allan E. Shore as vice-president in i 
charge of automotive, carpet ee 
portation, government and ind 
trial fabrics. - 
Shore formerly was a vice 
president of Amerotron Corp. ii 


charge of industrial, auto: e 


pointed Detroit representative 
for U. 8. Spring & Bumper Co., 
a division of Rheem Mfg. Co., 
according to W. 8S. Rheem II, 





YOU CAN TELL FROM THE 25877 stamped on the cone, 
coupled with 25821 on the cup, that this tapered roller bear- 
ing is a type and size commonly used on rear wheels. But 
when you also see the trade-mark ““Timken”’ stamped on the 
bearing, the number tells a much bigger story—about the quality 
that’s built into the bearing and the service that goes with it. 





WE NEED THE WORLD'S BEST bearing steel so we make 
our own. This way we can control quality every step of the 
way, from melt shop to finished bearing. Shown above is a 
special piercing mill that makes seamless tubing for Timken® 
bearing cones and cups. This mill uses the special Timken- 


BIG NUMBER 


THAT TELLS AN EVEN 
BIGGER STORY 





ACCURATE TO 50 MILLIONTHS of an inch, this Uni- 
versal Measuring Machine checks the gages and machine 
parts used to make Timken bearings. The Timken Company 
has one of the world’s best-equipped gage inspection rooms. 
It contains precision equipment, some of which is so unusual 
we had to develop it ourselves. It’s another reason Timken 
bearings are the number-one value for your car’s moving 
parts—the vital zone. 


Company-developed “‘elongator” process that provides closer 
size to: 


than conventional mills. 








WE WORK FOR YOU, making special tests and studies. 
This test simulates actual driving loads on truck front axles. 
It “runs’’ axles thousands of miles, helps show truck manu- 
facturers how to get longer bearing life. Service like this is 
another reason for always specifying ‘‘Timken” with the 
bearing number. And for full value always use a Timken 
bearing cup with a Timken bearing cone. The Timken Roller 
Bearing Company, Canton 6, Ohio. Canadian plant: St. 

» Thomas, Ontario, Cable: ‘“T1mRosco’’. 


TIMKEN is number 1 for VALUE where value counts most... in the vital zone 


TRADE-MARK REG. U. S. PAT. OFF. 


RTS at a a TE rc ER > eG TEs) Toast). ns ot coumon 3 


and government fabrics. 
* * * 


Rinshed-Mason Reorganizes 
Research Laboratory Setup 


Reorganization of the research @ 


and development laboratories of © 
the Rinshed-Mason Co., Detroit” 
paint manufac- ; 
turer, has been 
announced by 
Frederick G. 
Weed, president. 
All paint devel- 
opment formula- 
tion is now cen- 
tered in the ap- 
plied research 
section, which 
will be headed by 
Gerald Oven. 
Ralph Williams 
will act as executive assistant. 
The newly formed position of 
research specialist has been : 


Gerald Oven 


by Sophus Bolme, who will invest. § 


gate experimental materials for use — 
in both paint and allied products. — 
* * * ‘ 


Kendall Appointed , 

R. M. Kendall has been appointed © 
general manager of Rolls-Royce of — 
Canada, Ltd., according to Lord 
Hives, chairman. Kendall also is @ 
director. 

oe aE + 

Michigan Oven Picks Gill 

LeRoy M. Gill has been appointed 
sales manager of Michigan Oven 
Co., Detroit, according to A. 
Towne jr., president. Since joining 
Michigan. Oven in 1949, Gill has 


worked in the engineering, 
erection and sales departments. 
» * oe 


New Departure Names 


Luts in Cincinnati 
Robert E. Lutz has taken up the © 
duties of manager of the 2 
nati zone sales office of New De 
parture division, General Motors. 
Lutz succeeds Dudley W. Nearing 
(Continued on Page 19, Col. 1) 
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who 
i ire sales organization as a 
jalist in the machine tool field. 
_Nesring continues to make his 
head uarters at the division’s Cin- 


Con 

that will take him to the principal 
- machine tool areas of the country. 
| [Lubricating Grease Institute 
Chooses Hemmingway __ 
' fiugh L. Hemmingway, general 
‘manager of the sales service de- 
: ent of Pure Oil Co., has been 
named president of the National 
_ [Lubricating Grease Institute. 
Other officers elected at the in- 


“Francisco were: 
“yay, Deep Rock Oil Corp., vice- 
‘president, and M. R. Bower, - 
ard Oil Co. of Ohio; A. J. Daniels, 
‘Battenfield Grease & Oil Corp.; G. 
A. Olson, Sunland Refining Co.; F. 
__—. Rosenstiehl, Texas Co.; William 
i. Saunder jr., International Lubri- 
eating Corp. and B. G. Symon, 
- Shell Oil Co., directors. 
x * * 


Hudson Appoints Dikeman 
_ In Business Management 

Appointment of Richard E. Dike- 
man as business management 
manager for the Hudson central 
division of American Motor Sales 
Corp. has been 
announced by 
Walter A. Ernst, 
Hudson central 
divisional sales 


manager. 

Dikeman has 
been associated 
with the auto in- 
dustry for many 
years. Prior to 
joining Hudson, 
he was assistant 
business manage- 
ment manager for Nash and 
Packard. 

e ” 


* 

_ Warner Names Whitson 
Reginald Whitson has been 
~ flamed Government liaison engineer 
_ of Warner Electric Brake & Clutch 
' ©o,, Beloit, Wis., according to Nor- 
- Man K. Anderson, general sales 
‘Manager. 






BR. E. Dikeman 








Weller Electric Appoints 
Whitaker Head of Sales 


“§ Weller Electric Corp. Easton, 
5 Pa, has appointed Joseph F. 
_§ Whitaker as sales vice-president. 

- Formerly with International Re- 
a ce Co., Philadelphia, Whitaker 
been active in electronic com- 
t sales for 10 years. He joined 
last year aa sales manager. 











ted Chrysler Corp.’s director 
government relations in defense 
} Operations, according to T. F. Mor- 
é tow, general manager of defense 
Operations. 
Blakeslee formerly was general 
Sales manager of Gar Wood In- 
dustries. 


* *” +” 
Spencer Named Sales Head 
Of Frontier Industries Unit 
Frontier Industries, Inc., Buffalo, 
has appointed E. L. Spencer as 


sales manager of its Cleveland sub- 
, Fairmount Tool & Forging, 


Spencer had been associated with 
m Tools Corp. for 26 years, 
the ‘ast 13 of which he served as 
Southwest district manager. 
* * * 


LaMayeau Named 
Appointment of W. M. LaMayeau 
as Manager of the western divi- 
Sion’s national accounts sales for 
“National Batteries, Inc., has 
announced by N. R. Farsje, 
er of national accounts. 
* 


Herman Names Gonzenbach 
Head of Bottler Body Unit 
: r Gonzenbach has been ap- 


head of the Bottler body 
of Herman Body Co., St. 






2 
ei? 


(Continued from Page 18) 
now ig serving the New De-|Louis, according to J. Y. Hewitt, 
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sales of Vickers industrial and mo- 
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sales vice-p 
The firm 


"5 + * * 
GMAC of Canada Appoints 
W. E. Matthews, former manager 
of the Calgary (Alta.) branch of 
General Motors Acceptance Corp. 
of Canada, Ltd., has’ been named 
to the newly created post of man- 
ager for western Canada. Succeed- 
ing Matthews as branch manager 
is W. E. Wilson. 
+ + 


* 
Vickers Appoints Agnew 
District Manager in West 


a of Albert W. Agnew 
by Vickers, Inc., as district mana- 
ger for the area served by its El 
Segundo (Calif.) and Berkeley 
Lenin on™ yee has been an-|* 5 
noun . T. Harrington, sales 

Agnew will have charge of all| Wilbur H. Norton, president of 










































NEW CONOCO Super MOTOR OIL 
5 W-20 10W-30 


You profit two ways with New Conoco Super 5W-20 Motor 
Oil—both in unit sales and in simplified service. For there’s no 
switching from “‘break-in” oil to a heavier viscosity. 

New Conoco Super 5W-20 and 10W-30 are free-flowing motor 
oils of highest film strength for all modern cars designed to use 
5W through 20 or 10W through 30 oil. They 
give complete Conoco Oil-Plating protection all 
year long, easy starting even in extremely cold 
weather. And the super detergency of these 
truly super motor oils eliminates valve lifter 
troubles. Try extra-profitable Conoco Super 
5W-20 and 10W-30 right now! You'll find it 
a great help in keeping your customers sold 
on your cars .. . on your service. 






















@ 5W-20 is an SAE 20 oil : 
with starting characteristics of a SW. 

@ 10W-30 is an SAE 30 with starting char- 
acteristics of a 10W. 

IMPORTANT ADVANTAGES 

@ Help prevent knocks by reducing carbon 
deposits. 

@ Increase gasoline mileage. 

® Replace 4 regular grades. 

® Keep vaive lifters free and clean. 

@ Flow readily in all temperatures. 

®@ Give Oil-Plating protection through a patented 
process by actually fastening oa protective 

shield of oil to engine's metal parts. 


In new, easy-to- 
recognize cans with 
gold panel that sets 


Call or write your nearest Conoco man! Or contact: 
Continental Oil Company—Albuquerque, Butte, 
Chicago, Denver, Fort Worth, Houston, Kansas City, 
Lincoln, Los Angeles, New York, Oklahoma City, 
Salt Lake City, or Ponca City, Oklahoma. 


The only year-round motor oils with OIL-PLATING® 


Continental Oil Company 





Continental Oil Company 


BRIGHT NEW FRESHNESS greets your eyes and tells you: 
Buick’s done it again. 


You see it in the bold distinction of that gleaming Wide-Screen 
Grille. You see it in the rakish sweep of the rear-end contours. 
You see it in the whole fore-and-aft newness of fleetlined grace 


that marks Buick the beauty thrill of 1955. 


New horsepower—up to 236 


You learn more when you get the power story. Up to new peaks 
go the horsepowers of every Buick V8 engine —a walloping 
188 hp in the low-price SpecIAL — a mighty 236 hp in the 
CENTURY, SUPER and ROADMASTER. 


And it’s new, more responsive, far abler power you can literally 
feel as you go. 


But even bigger Buick news for 1955 is something more than style 
and power. It’s what the “variable pitch propeller” now his 
done for Dynaflow Drive.* 


Up goes performance—and gas mileage too 


When you find it necessary to push the pedal to the floor board, 
you do more than call on the greatest high-compression V8 power 
in Buick history. 


You do what a pilot does when he heads his plane down a runway: 


You do in oil what he does in air—you cut down take-off time 
using “variable pitch propellers.” 


In this case, the propeller blades are inside the Dynaflow uit 


But they’re engineered to swivel or change their “pitch” Ju4 





like plane propellers—and with the same result: one pitch for 
getaway, another pitch for gas-saving fuel efficiency. 


And what you get in the way of instantaneous safety-surge with 
absolute smoothness, you can only believe when you feel it. 


This you have to try 


Of course, we want you to come and see the trend-setting new 
Buicks—look into the betterments in gasoline mileage that add 
lew thrift to these spectacular cars, 


But this year, “‘seeing”’ is only the beginning. So—while you 
jain the crowds viewing the new Buicks this week end, make 
adate to get behind the wheel as soon as you possibly can. 
We promise you the thrill of the year. 


* Standard on Roadmaster, optional at extra cost on other Series. 


Ni ieee ees. 88, 
* Raf et — aes 


~ NOW ON DISPLAY 
be suse to vitil 


YOUR BUICK DEALER 


WHEN BETTER AUTOMOBILES ARE BUILT 
BUICK WILL BUILD THEM 
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equipped with a dual carburetor. 


The 202-horsepower unit has a 
quadri-jet carburetor. 


Riding qualities of the 1955 Olds- 





22 


Styling Refined Fore and Aft... 





New needle bearings on ‘he 
steering pitman arm shaft red'i¢ 
steering effort, Oldsmobile said. — 

Important changes have b-¢ 


Olds Revises O oO tn oH e mobile are said to have been made in the Oldsmobile air cor di 
9 improved through sieninoasatins par ge rae available at a 
sedan, Holiday coupe and Starfire|is available. A similar selection is direct-acting shock absorbers that =, édte ; 


convertible. The Super 88 has a/ offered in the Super 88 convertible. | are mounted vertically within the|the instrument panel andthe ¢ 





More horsepower .. . ; | four-door and two-door sedan, Hol-| Convertible tops come in five | .rings and attach veckly 
pr " eames » end pore 8 and gp aden » In aes 88| colore—tan, green, blue, black or the frame nik tormer noeaeht se contig. hea. Phe soni: a 
. »« - Sweep-cut front fenders on eas cotihiia due the Holiday. ees Ol deme bile 98s have custom Tubeless tires are standard equip- aoe and blowers are und 
all models . . . Ai cael Fourteen of the 19 colors are | lounge cushions. Foam-rubber seats | ™e"t- ie _hood. j 
distribution ducts on control | 1 ow. emer ain conventional are standntd in tne Super 88 series Old ; Off - f ‘55 ; 
panel. two-tones are offered, along with (and are optional on The 
MER 20 special two-tones where the | models have a safety padded in- $ ; erings or 


CFLs. which pioneered 

“VY” two-toning this year, has 

added “fiying-colors” styling for its 

1955 models, which were introduced 
by dealers last Friday. 

Along with the styling changes, 
+ * + 





Used on 88s— 

A new two-barrel carburetor on 88 

is internally vented to assure 
fuel consumption in the mountains 
or at sea level, An external vent provides 
“hot" starting after the engine has 
been running, it is said. The bow! capaci- 
ty is greater. pe 


horsepower has been boosted to 


il 





i 


ratings were 185 and 170, respec- 
tively. This year the 202-horse- 
Rocket is available at extra 


designation in chrome on the front 
fender panel. 

Ten body styles are offered. The 
98 series consists of a four-door 
: * * « 





For Better Ride— 

New direct-acting shock absorbers are 
incorporated in the front suspension sys- 
tem of the 1955 Oldsmobile. In this inde- 
pendent type of suspension, shock absorb- 
efs are mounted vertically on fhe center 
line inside the coil springs. They are at- 
tached at the top directly to the frame 
and at the base of the lower control arm 
spring seat, independent of the springs 
themselves. 


Freight Record 
Set by American 


NEW YORK. — American Air- 
lines celebrated the 10th anniver- 
sary of its inauguration of the na- 
tion’s first scheduled airfreight 
service by setting an alltime indus- 
try record of 6,138,000 ton miles in 
October, according to Joseph D. 
Boylan, director of cargo sales. 

The month’s volume exceeded the 
previous record of 5,803,000 ton 
miles in December, 1953, by 335,000 
or 5.8 percent, Boylan said. It also 
Was 11.1 percent higher than the 
5,523,000 ton miles carried in Octo- 
ber, 1953, he said. 









separation. 

Forty-seven upholstery selections 
are available. Leather, covert cloth, 
nylon cléth and Morroceen are 
among the upholstery materials. 

+ 


Starfire has two-tone 
leather combining ivory with 


red, coral, light green, light blue | fuel Fag has been 
185-horsepower 


or turquoise. Solid red leather also 





By L. H. Houck 
Staff Correspondent ‘. 
MACON, Mo.—A careful check of 


| the 100-mile-square area from. Ma- 


there'll be some intensive automo- 
bile selling in 1955. 

The greatest asset appears to be 
a unanimous determination to get 
down to real selling. Every dealer 
contacted is optimistic and enthu- 
siastic about his product and is 
studying sales angles point-by- 
point. 

Dealers have new sets of books 
about selling on their desks, and 
new plans for making friends 
with e customers. 

Most are making sure that cus- 
tomers can see certificates of excel- 


*| lence and qualifications of mechan- 


ics, such as plaques which attest 
that mechanics have attended the 
various factory schools and clinics. 

You get the impression that the 
fat of other years has melted, the 
decks have been cleared. and that 
a big sales battle is just about to 
start and that the participants are 
going to enjoy it. 

E. W. Rice Motor Co. (Plym- 
outh-Chrysler), Paris, Mo., owned 


Truckers Organize 
To Fight Threat 
On Reciprocity 


WASHINGTON. — The trucking 
industry, in opposition to addi- 
tional road - use, “third - structure” 
taxes currently being imposed by 
several states on carriers engaged 
in interstate commerce, has or- 
ganized a united fight against the 
growing threat of a complete 
breakdown of interstate truck reci- 
procity. 

Before the 2ist annual conven- 
tion of the American Trucking 
Assns. closed, the newly elected 


' | president, Neil J. Curry, was au- 
"| thorized to appoint a steering com- 


mittee of industry leaders to fight 
off radical changes in transporta- 
tion laws demanded by the railroad 
industry. 

John V. Lawrence, managing di- 
rector of ATA, in a report to the 
convention on the status of Presi- 
dent Eisenhower’s Cabinet Com- 
mittee on Transportation, pointed 
out that the board of advisors to 
the committee has made its recom- 
mendations, which have not yet 
been made public. 

Lawrence said the study was 
promoted by the railroads. “We 
strongly suspect,” he said “that it 
is going to include recommenda- 
tions which are against the inter- 
ests of other carriers.” 

Lawrence warned that the policy 
recommendations offered for study 
will provide the railroads with a 
“hunting license” to engage in un- 
restricted selective rate cutting 
and similar methods of taking 
traffic from the trucking industry. 

The trucking industry is deter- 
mined to make its case on reci- 
procity before the House Interstate 
and Foreign Commerce Committee 
of which Rep. J. Percy Priest 
(Tenn, D.), will be the chairman 
in the 84th Congress. 


Farm Belt Fight Brews 


With Fat Melted Down, Missouri Dealers Gird 
For Sales and Service Campaign 





strument panel as standard equip- 
ment. By oe 


* 
E Rocket. engine has rede- 
signed combustion. chambers, 
higher lift camshaft and valves, 
larger exhaust valves, cooler- 
eperating sparkplugs and full 
chrome top piston rings. A new 









Price Leader in Oldsmobile Line— 


by E. W. Rice and his son, George, This 88 two-door sedon shows-changes made af the front end. Note the 
is looking forward to imereased | cops, block letters, across the upper bumper bar spelling out Oldsmobile and 
heavier bumper. 

8S. D. Clark, owner of Clark Mo- 
tor Co. (Ford), Paris, reported good 
movement of used cars, a good 
cleanup on 1954 models and antici- 
pated high interest and greater 
sales in 1955. 

Used-car inventories throughout 
the area were considered to be nor- 
mal or below. Most dealers reported 
over-allowances during the final 
quarter but held close to standard 
oe and payments. 


Repossessions from farmers, al- 
ways low, is non-existent. Most 
dealers admit, however, that the 
farmer will call the step for 1955 
business and his present position is 
not too good becatise of lowered 
prices for his products. It is ex- 
pected, however, that as the farm- 
er adjusts to a different ecoriomy 
that he will proceed to do business 
as usual, buying carefully, but get- 
ting what he wants and what he 
needs. 

Dealers say they will keep a close 
rein on credit during 1955, and 


Sweep-Cut Fenders Featured— 


All of Oldsmobile's 1955 models have sweep-cut front fenders, which were 0 
only on the 98s for 1954. Skirts for the rear wheels have the same cut. Shown is the: 
98 four-door sedan. ; 


a8 


ly 
displayed when this survey was 
made—Chevrolet and Pontiac. 
Chevrolet dealers reported more 
interest in the new models than 


or 
; 
Ae 


Air Conditioning Changes Panel— 

Two ball-type directional vents are located at the extremities of the ins! 
panel. A narrow vent is in the center just below the glove compartment. The @ 
conditioning system this year is located entirely in the engine compartment. j 


tomer and visitor lists would have 
to be checked out name by name 
for sales. 

One example of thorough han- 
dling, which probably will be dupli- 
cated by other dealers as the new 
models appear, is the system of 
Griggs-Farley Chevrolet Co., Shel- 
bina, Mo. 

Bryan Griggs, co-owner, said: 
“We had bigger crowds than ever 
before. More questions were asked 
about more things and it was all 
our force could do to handle the 
crowds which came in for two or 
three days. No attempt was made 
to close deals as the crowds were 
too great, but each visitor was reg- 
istered and each name will be 
checked out in the months to 
come.” 


Colo. Due to Top 
500,000 Cars 


DENVER. — A 3.4 percent in- 
crease in the number of cars in 
Colorado is expected this year, ac- 
cording to the Rocky Mountain 
AAA Club. 

The club believes that by the end 
of this year the total will be 514,000, 
compared with 496,978 last year. 

Total registrations of motor ve- 
hicles throughout the U. S. are 


round 58,129,000, a 3.3 percent gain : a 
waa aon it was said, . ts Three interior color selections are available for 98 four-door sedans—light 


Colorado vehicle registration is | !ight green or light blue. The covert cloth on seats and bolsters harmonizes with | 
estimated at 672,000, or 3.6 percent patterned nylon cloth, which also is incorporated in door panels. An arm rest @ 
higher than in 1953. forward in the center of the seat. 


Interior of Oldsmobile 98— 
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public realized what Edison had 
achieved. On Sept. 4, 1882, current 
was turned on in the first Edison || 
central station in lower Manhattan. 
Next morning’s papers described 
the end of the age of gaslight. The 
Herald told of “the dim flicker of 
gas supplanted by a steady 
bright and mellow.” The 

said: “It was a light that a man 
could sit down under and write for 
hours without the consciousness of 
having any artificial light about 
him.” 


nh 


f 


| 
el 


* * * 


2 Billion Lamps a Year 
y= fundamental principle of 
today’s lamps is essentially the 
— 9 rte ; sealed = a glass 
ODEN you ‘get an emotional , a few supplementary ; 
| parts; the power required to force 
ane eee re ae loans electric current through the fila-| McDonough Lends Hand to Safety Drive— 
in South Bend, written on the | ™ent heats it to incandescence, and| Geraldine Whelan, secretory of the Heights branch of McDonough Motors (DeSoto- 
t new stationery of the Stude- light is produced. Plymouth), Cleveland, lets customers know that they can get a free car inspection 
baker division of Studebaker-Pack-| , Wh at the deolership. This is part of Chrysler Corp.'s safety drive in cooperation with 
ard Corp., especially if he signed tiny the National Safety Council and the Inter-Industry Highway Safety Committee. 


ae Philip M. Woolworth, 
4 iiice premation Gilueget. tire (a heat at which asbestos or fire | billion, precisely enough to supply| comfortably . . . or at least unin- 


the letter. brick ae eae ae ae everyone on earth with one bulb aj terruptedly . . . for about 160,000 
* Dear Mr. Jordan: furnace). sang year. As a result, Americans use| Years. 
ats ’ watt bulb, when turned off, gives 
| The store Woolworth isn’t the off no more heat than a man sit- |*W° Dillion 250 million, thousand All Kinds of Light 
| only one that gives you top billing. lumen-hours of light a year. (Gee & 


ting at ease. ‘ 
3 a en haneinedee. woe os The annual production of electric!. - - I need an arithmatician .. . LECTRIC lights are no longer | Lavender Hill Mob... -— 


F omns. You stimulate me in the lamps in the U. S. now exceeds two enough for a person to read by used merely for visual purposes. !eous .. . refuses to loot the bank. 
_ game way that Mr. Larrabee, 
with whom I have exchanged a 
few pleasant letters, does. The 
reason, of course, is that you are 

- both young in heart and mind. I 


See petit for modern cars, 
| trucks and tractors 


; 2 
3 Oe Tad aa 
d 1 . oes : 
iid the Gres of ambition of your No Kick-Out” feature combines new starting 
yal readers.” efficiency with proven economy 


letter gave me o awe Pie eg 
that 12-year-old ichael i 
must have felt when they @ Higher compression ratios, lighter flywheels 
and other advancements in modern engines have long 
pointed up the need of a starter drive that would 


tast him as the “young Thomas ee \ 
? with Ruth Hussey and ce follow through the weak explosions until the engine 
Beal appearing as the boy’s \ 
ee ts. Young Edison, you will Ol a actually runs on its own power. 
; oe : | That’s why vehicle manufacturers are turning in ever 


” on the “Studio One” color 
peed the —— * increasing numbers to the Bendix* Folo-Thru Drive as 
eB : and more dependable starting 
1,200 Experiments the solution to quicker 
(OW, in commemoration of an oe QE even under most adverse conditions. 
ee erent, Socursae SS yours ig) eae This preference for the Bendix Folo-Thru Drive on 
they are celebrating the anni- a vile ee 5 ent: fou: ee 
ry of the first demonstration : ; ke 
first practical electric lamp Drives have always been the industry's choice as the 


after 1,200 experiments by most economical and efficient starting equipment. 
ing Edison (age 32) and his staff *2E6. U.S. PAT. OFF. 


all documented by 40,000 pages 
ECLIPSE MACHINE DIVISION of 


ri 
f 
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first accounts of young Edi- 

invention were greeted with 

ed enthusiasm and considerable 

Skepticism from scientists, who | 

illed his “new electric playthings” 

experiments of a semi-practical ELMIRA, NEW YORK 

stidigitateur.” . Export Sales: Bendix International Division, 205 East 42nd St, New York 17, W. ¥. 
Such criticism prompted the | 
young man to announce a public 


Bion ot is nein at ra Np 


AVIATION CORPORATION 


‘tame, but hundreds of people did 
“who believed in him. Now, after | 
these years, they are consid- | 
@ing changing the name of the | 
town to Edison, N. J. 
Three years passed before the| 


Collyer Foresees 
Growing Use of 
Synthetic Rubber 
IKRON. — Present high prices | 
FMatural rubber suggest that 
fumption in 1955 may be 480,000 
/tons instead of an estimated 


woo, according to John L. Coll- 
_chairman of B. F. Goodrich 


When the price for natura] rub- 
f Was about 28 cents a pound 

in 1953, Collyer said, only 39.5 
Sent of the total new rubber 
“@ in this country was natural 





ural rubber, he said, then de- 
in price because of lessened 
ie 208 sco wretiaate aan COSTS LESS. Like the more thon 95,000,000 Bendix* Starter Drives 
al-rubber consumption reach- manufactured for the industry, the new Folo-Thru Drive requires 
High last May with 49.4 per- , no actuating linkage ond the solenoid may be placed in any 
convenient position. Result is lower installation costs and no adjust- 
ew that the natural - rubber é ments. Complete detailed information is available on request. 
"We has again increased to 28 
mS, Manufacturers will use more 
de rubber,” Collyer pre- 
adding that stocks of both 
and synthetic rubber are 


lent to give makers a free e i‘ ee 5 : e 
of materials. Bendix* Fole-Thry Starter Drive Bendix* Automotive Electric Pump Stromberg * Carburetor 
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The New 
1955 Rambler is 
America’s Smartest Car 
for Town and Travel 

: oS) 
It’s Designed for Volume 
Sales in Today’s Market 
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Wheelbase Lengthened, Bodies Widened . . . 


Mercury Lower, More Powerful 


What's New: 
Montclair series added .. . 
Longer and lower . . . Horse- 


optional equipment .. . Dual ex- 
rakes. 


hausts ... Large b 

A LOWER and sportier series, 
the Montclair, has been added 

to the 1955 Mercury line, which 
will be shown by Dealers Dec. 2. 

The new series, which includes 
a hardtop, a convertible and a 
Sun Valley hardtop with plexiglas 
roof, is 1.7 inches lower than 
Monterey and Custom coupes, both 
of which are an inch lower than 
1954 models. 

The Mercury wheelbase has 
been increased one inch to 119 


and 764 inches, respectiv 

The Montclair is powered by a@ 
198-horsepower engine with 286 
pounds-foot torque and an 8.5 to 1 
compression ratio. 

The Monterey and Custom fea- 
ture a 188-horsepower engine 
developing 274 pounds-foot torque 


Truck-Rail Feud 
Blamed on Lack 
Of Understanding 


OTTAWA.—Much of the bitter- 
ness between rail and truck opera- 
tors ig due to failure to realize the 
inherent advantages of each form 
of transportation, according to 
Walter Belson, public relations di- 
rector for the American Trucking 
Assns. 


Speaking at the second annual 
convention of the Canadian Truck- 
ing Assn., Belson said: “Any sen- 
sible approach to the job of moving 
the nation’s goods and people must 
face squarely the inherent or or- 
ganic assets of each.” 

Currently both railroads and 
trucks are facing financial difficul- 
ties in the U. S., due to unsound 
rate-cutting practices, he said. 

“Since 1929,” Belson continued, 
“transportation’s share of the na- 
tional sales dollar in the United 
States has dropped from 7.5 per- 
cent to 5.25 percent. The decline 
was not due to technological im- 
provement but solely to unrealistic 
rate cutting. At first blush, this 
might seem to be a good thing for 

shipper and the public, but to 
extent it impairs the soundness 
of‘the nation’s transportation and 
toward an eventual day of 
service stoppage or abandonment 
because of financial difficulties 
within the transport field, it is a 
catastrophe. 

“T am sure that the people of 
Canada, through public officials, 
will profit from the experience 
below the border and take steps 
to assure this growing country the 
kind of transport adequate to - 


it growing.” 

Marking the first occasion on 
which a Federal minister of trans- 
port appeared before a truck- 
ing industry audience anywhere in 
Canada, George C. Marler told the 
gathering that “the lack of a com- 
prehensive national highway sys- 
tem, despite the strenuous efforts 
of the Government to promote the 
Trans-Canada Highway project, is 
a limiting factor in the develop- 
ment of your own industry.” 

“Trucking remains basically in- 
tensely regional in character,” he 
said. 


High-Output Generator 

TOLEDO. —A new high - output 
Auto-Lite generator, especially de- 
signed for police cars, taxicabs and 
other vehicles using two-way ra- 
dios, has a built-in margin of safe- 
ty. Under normal temperatures, the 
generator has a maximum output 
of 50 amperes. In cold weather, a 
maximum output in excess of 60 
amperes is automatically allowed 
by using the generator with a new 
Auto-Lite regulator. 





and a 7.6 to 1 compression ratio. 


eo 


rear fenders, tail-lights and the 
lights. 


Both engines have displacement of | hooded head 


292 cubic inches with 3.75 bore and 
3.30 stroke. Mercury's top horse- 
power last year was 161. 

* tf * 


MAN styling changes include the 
wraparound windshield, grille, 
a ak tk 





Inside View— 


All interiors are color-matched in tapes- 
try-weave nylons, woven plastics, nylons, 
leathers and vinyls. This rear seat with an 
adjustable center arm rest is from the 
Montclair. 


Economy to Grow by 50% 


Monterey series, 
exhaust system is standard on the 


The instrument panel now has 


gauges for the "generator, fuel, 
oil and temperature. 

All interiors are color-matched. 
Available for interiors are tapestry- 
weave nylons, woven plastics, ny- 
lons, leathers and vinyls. 

Besides the new Montclair 


| models, the Mercury line consists 


of a four-door sedan, hardtop and 
station wagon in the Monterey line, 
and a hardtop, four-door sedan, 
two-door and a station wagon in 
the Custom series. 

* oa * 


IFTEEN solid and 30 two-tone 
exterior combinations are avail- 
able. 

The Multi-Luber, a self-lubricat- 
ing system, is an option on. the 
1955 Mercury, as it is on the Lin- 
coln. At the push of a button, the 
device provides constant lubrica- 
tion of the chassis, suspension and 
steering systems. 

Both Mercury engines have 
new 18-millimeter spark plugs. 

Dual exhausts are standard 
equipment on the Montclair and 
and a new Y- 


Custom, for which dual exhausts 





In Decade, Congress Told 


WASHINGTON. — The nation’s 
economy in 1965 will be about half 
again as large as it is now, accord- 
ing to a study undertaken for the 
joint Senate-House Committee on 
the Economic Report. 

Population in the next decade 
will grow to 190 million persons, 
the researchers said. They added 

that Americans can expect lower 
taxes, shorter work hours and 
higher wages. 

Unemployment, it was arbitrarily 
assumed, will be about 4 percent of 
the estimated labor force of 75 mil- 
lion persons. That would be some- 
what under the rate of October, 
1954, but close to the average per- 
centage of the postwar years. 

By 1965, the study said, the aver- 
age worker will spend about four 
hours less per week on his job, or 
increase his vacation by about 20 
to 25 days per year. 

It was assumed that Federal in- 
come tax would be cut to the point 
where revenues in 1965 would be 15 
to 20 percent below the hypotheti- 
cal yield that could be expected 
from 1954 rates—at levels of output 
and incomes estimated for 1965. 

The researchers also predicted 
that the Federal budget would be 
balanced by 1965, but that State 
and local government deficits 
would be about $2 billion annu- 


ally. 

It was estimated that business 
expenditures on plant and income 
would amount to about $60 billion 
per year by , 1965, compared with 
$38 billion in 1953. 

The $60 billion would include $25 


Gordon Launches 


Lecture Series 


NEW YORK.—Kenneth W. Gor- 
don, project engineer for Dodge 
truck, delivered the first L. Ray 
Buckendale Lec- 
ture Nov. 1 at a 
meeting spon- 
sored by the 
Junior Activity of 
the Detroit sec- 
tion of the Soci- 
ety of Automo- 
tive Engineers. 

The L. Ray 
Buckendale Lec- 
ture, sponsored 
by the SAE, was 
established to 


K. W. 
commemorate the contributions of 
the 1946 SAE president as a devel- 
oper of latent abilities in young 
engineers and as an authority in 


the theory and practice of gearing 
Gordon’s lecture dealt with “De- 

sign, Evaluation and Selection of 

Heavy-Duty Rear Axles.” 


billion to replace fixed assets ac- 
tually retired each year and $35 
billion for actual expansion of ca- 
pacity and accelerated replacement 
of old assets. 

Researchers pointed out that 
an assumed increase in output, 
coupled with the anticipated re- 
duction in income taxes, could 
mean a doubling of corporate 
profits after taxes by 1965. 

As to rising wages, the research- 
ers estimated that disposable per- 
sonal income would reach about 
$2,000 per capita in 1965, compared 
with the present $1,567. Personal 
savings, however, will decline from 
the current 7.9 percent of dispos- 
able income to about 6 percent, 
they said. 

Consumer expenditures, it was 
indicated, will increase from the 
current $1,442 per capita to $1,880 
in 1965. 


F ord Aide Urges 
Farmers to Make 
Use of Technology 


SPOKANE, Wash. — Irving A. 
Duffy, general manager of Ford 
Motor Co.’s tractor and implement 
division, last week urged farmers 
to speed up their acceptance and 
use of modern science and tech- 
nology “to help increase efficiency, 
lower costs and take the backache 
out of farm labor.” 

Speaking before the 88th annual 
convention of the National Grange, 
Duffy told the delegates that im- 
proved tools and techniques are 
making it possible for the farmer 
to “emancipate himself from long 
hours of exhausting physical labor.” 

Stressing that the future pros- 
perity and greatness of this nation 
depends upon the ability of all 
sectors of the economy to 
strengthen themselves not at the 





expense of others but in the inter-| | 
ests of the whole, Duffy said that | % 


industry is confident that the 
American farmer will successfully 
meet the challenge. 

Acknowledging that beaeatr’s 
major postwar trends 
in agriculture, Duffy eieeraeer that 
the “science at work for industry, 
works for agriculture, too.” 

“The farmer must: realize,” Duffy 
said, “that science is impartial; it 
doesn’t favor industry at the ex- 
pense of agriculture, or vice-versa. 


“It is dedicated to human pro- 


.| gress, and it is up to the business- 


men and the farmer to utilize 
results of scientific research to the 
best of their ability.” 





« 





New Rear— , 


The rear-quarter panel with new tail- 
lamp treatment emphasizes the greater 
length and width of the new Mercurys. 
Dual exhausts are standard equipment on 
the Montclair and Monterey series. 


may be obtained as optional equip- 


ment. 
* oe k 


HE Merc-O-Matic now has a 
larger torque converter to 
handle the boosted torque ratings. 
A fast getaway is provided by a 
start in low gear with throttle wide 


open through a specially designed 





Mercury for 1955 








kickdown while the selector i; | 
“Drive.” 
has a new dri 


The Mercuty 
line, ee ae _transmissi 
driveshaft and 
Low-angle rear shock 
improve riding comfort, the fi 
said. 


Total braking area has been j 
creased to 190.9 square inche 


compared with 159 last year. W 


of the front brakes has been j 
creased a half-inch to 2% inch 
and the rear brakes widened 


quarter-inch to two inches. 


mechanical leverage ratio of pow 

brakes has been revised to impro 

operation when the power is off, 
Tubeless tires are standard equ 


ment on all models. 
Available on. both the 1955 
cury and Lincoln is an autom 


starter which is operated by mer 
shifting the gear lever to neut 


In effect, the gear level is 


starter since the device eliminat 


the necessity of pressing a s 
button or turning a key. 
A safety delay is said to i 


complete engine stoppage befo 
restarting. To disengage the devi 


the driver turns off the key. 


From Mercury's Middle Series— 


This four-door sedan, which represents the Monterey series, illustrates some 
exterior styling changes-—wraparound windshield, headlight caps and rear 
panels. All Mercurys this year are longer, lower and wider. 


Ten Models Available— 


The Montclair series consists of a hardtop, convertible and Sun Valley ha 
Monterey has a four-door sedan, hardtop and station wagon, and the Custom i 
a four-door sedan, two-door sedan (above), hardtop and station wagon. 


Mercury's Self-Lubrication System— 
An optional Multi-Luber provides constant lubrication of the chassis, 


and steering mechanisms. The driver presses a button on the instrument panel, 
grease is sent through a network of lines (in white) to 11 lubricating points. — 


Montclair's Instrument Panel— 


The fan-shaped cluster contains a speedometer, odometer, and gauges 


erator, fuel, oil and temperature. 
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High rays & Safety bibs 






By Gerhardt Neumann 
Staff Writer 

pe ER education, which during 
World War II was considered 
by some school administrators as 
one of the “frills” 

in education to be 
dispensed with, is 
here to stay, says 

Amos BE. Ney- 

hart, administra- 

tive head of the 

Institute of Pub- 

lic Safety of 

Pennsylvania 

State University. 

"tn a lecture, “Driver Education— 
the Key to Safe Operation of Motor 
Vehicles,’ at the National Safety 
Gongress in Chicago, Neyhart em- 

that of the 27,000 high 

schools in the U. S., more than 7,000 
had practice driving cars and com- 
plete training programs in 1952-53. 
More than 3,000 other schools 

gave at least classroom instruc- 

m and laid the groundwork for 

training programs. 

art had several suggestions 

e on licensing practices. 

Be he said states might adopt 
probationary period for newly 
oe drivers—until 21 for young 
and a two-year period for 
He believes such a pro- 

would hold: in check some- 

st those who have not had the 

5 nity for guided learning. 
nd, a greater degree of safe- 

'@ ty could be achieved, he said, if all 

|@ states would carefully examine the 

'® fitness of license applicants, not 
® only physically but socially as well. 
. Such a policy would almost force 
‘3 applicants to take a training 


| Spuira, periodic reexaminations of 

ada are needed to weed out un- 

/motorists. “Certainly,” Neyhart 

“many who passed their ex- 

I ions 20 years ago could not 

ass them now.” 
j * 


oe 
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== * * 

Get-Tough Policy in N. Y. 
firm attitude has 
4% been advocatéd in New York 
® by State Senator George T. Man- 
@ wing in a speech before the Roch- 
‘§ ester Automobile Dealers Assn. 
Manning said that the: state’s 
_@ new vehicle inspection law go- 
: ogg effect next year “will be 


auto industry, he said, has| 





it Road Signs 
"Shanges in the design of. traffic) 
is have been approved by the| 
Srican Assn. of State Highway | 
is, the Institute of Traffic | 
pers and the National Com-| 
on Uniform Traffic Laws | 
| Ordinances as revisions of the | 
Wamal on Uniform Traffic Con- 
Devices. 


‘Among the principal changes | 
















ie: | 
‘LA red stop sign, with white | 
g, and with at least the let- | 
reflectorized, replaces the} 
sign. No contrasting panels | 
pplementary messages are, 







“Yield Right of Way” sign 
Dpted for use at certain inter- | 
where a full stop is not) 
. This is a yellow equi- 
triangle, with one point 











; Passing” and “End No-| 
ng Zone” signs are replaced | 
ms reading “Do Not Pass” 
ss With Care,” respectively. | 
7he cardinal direction marker | 
Ptead “North.” “South” etc.,| 
er than “Northbound” etc. 
Warning signs are to be) 
@ further in advance of the) 
's ahead. 
me border around a sign is| 
onal rather than manda-| 


















“allroad - crossing pavement | 
mgs are confined to the right | 

h of the pavement. 

1) signals must show at 

two faces visible to traffic on 

&pproach to an intersection. 


‘wer Training Wins 
Permanent Status 


put so Many cars on the highways 
“that something has to be done in 
the interests of safety, because 
people simply won't take the trou- 
ble to check on the condition of 
their cars.” 

According to Manning, 100 state 
police will be assigned to the in- 
spection procedure at the outset of 
the program, and local police will 
cooperate in enforcement. Inspec- 
tions will be handled by state- 
approved garages. 

* 


* * 


Truck Hazards on Ice 
Tam on winter driving hazards 
made by the National Safety 
Council showed that in order to 
pull a truck out of a jackknife on 
ice the steering wheel should be 
used, not the brake. 
The tests, conducted near Gray- 





Comac Sales Donates 8 Training Cars— 


Eight high schools have received driver training cars from Comac Sales, Inc. (Chev- 
rolet), Glens Falls, N. Y. This is believed to be the greatest number of cars donated 


for this purpose by any single dealer in New York state. 


ling, Mich., involved various types 
of straight and articulated vehi- 
cles, both loaded and unloaded. 

It was found that a loaded 
tractor semi-trailer must slow 
down from 45 miles an hour on 
dry pavement to 13 miles or less 
on ice in order to retain the same 
stopping ability. With reinforced 


increased to 26 
Among 
tests are the following: 


all wheels rolling. 

2. Brakes should be balanced 
act together. 

3. It’s easy to overbrake 


chains, the top speed could be 
miles. 
the conclusions of the 


1. Direction control is best with 



















ing a one-mile section of Highway 
16, east of Edmonton, with a mix- 
ture of asphalt and rubber to deter- 
mine how such a road would affect 
shecks, skidding and moisture. 


to 
















































































and parts for replacement or repair. 


To the service man it means customer 


with him when it comes time to trade. 


secu eros renee Mi ssorenanen on 


YOU MAY LIVE in Paris or Pittsburgh . . . Cairo or 
' Calgary ...or any whistle stop in between . . . but 
you're never far from a source of Rochester Carburetors 


To those concerned, this world-wide availability means 
many things ... all good. To the car owner it means 
continued satisfaction with the make of car he is driving. 


confidence 


and repeat business. To the car manufacturer 
it means a greater certainty that the owner will stay 


DIVISION OF GENERAL MOTORS, Rochester, N.Y., U.S. A. 


ALSO MANUFACTURERS OF ROCHESTER CIGAR LIGHTERS ANDO GM STEEL TUBING 




















By Leo T. Parker 
Attorney at Law 

A HIGHER court recently ren- 
dered an important decision 

which should prewarn all automo- 

bile dealers of accidents involving 

elevators. 


















This court held that the mere 
sg of an elevator accident 
not raise a presumption of 
prahiiiee of the building owner 
and that negligence cannot be 
proved by circumstantial evidence 
on @ mere presumption. Also, this 
decision illustrates the value of 
signs and notifications on elevators. 


For example, in Montgomery Co. 
v. Sewell, 205 Fed. Rec. (2d) 463, it 
was shown that a dealer placed in 
an elevator a printed sign at the 
top of which appears in large block 
letters the caption “Safety Rules.” 
Below that caption is printed in 
large letters “For Operation” which 
is followed by a list of 12 safety 
rules in small but legible print. 
The first of these is: “No one ex- 


Gov. Knight at Ford Show— 

Attending a showing of the 1955 Ford models in Los Angeles are (from left), 
Walter J. Cooper, district sales manager; Gov. Goodwin J. Knight of California, and 
Arthur S. Hatch, western regional sales manager. 


Dott Sells Ford Deal to Dunlop 


Dunlap Ford Sales, owned by| dealership in Phillipsburg, Pa. It 
Charles A. Dunlap, is the new Ford | formerly was owned by D. A. Dott. 


Court Decisions 


“Whenever circumstantial evi- 
dence is relied upon to prove @ 
fact, the circumstances must be 
proved and cannot be presumed. A 
presumption must rest upon proven 
facts and cannot be inferred from 
another presumption.” 

Readers who desire to read other 
higher court decisions involving 
this law, see Texas, 140 Tex.;N.O.R. 
Co. vs. Brannen, 166 S. W. (2d) 112; 
McClish vs. R. C. Young Co., 225 
S. W. (2d) 910, and Lines vs. 
Holmes, 203 S. W. (2d) 233. 

* * * 
Gas Explosions 


Cane speaking, a gas 
corporation is rendered liable 


uilt Engine Installations 


ARE A SIGN OF THE TIMES FOR FASTER SERVICE! 





7 Patent No. 
eee and ee 2,140,710 


MUSKEGON PISTON RINGS 


are first choice of leading 
rebuilders everywhere! 


You can be sure... Jasper, like the other 
leading engine rebuilders, uses only the fin- 
est piston rings made—Muskegon, of course. 
Muskegon offers a completely new “Unit- 
ized" chrome-plated oil control ring to the 
industry. “Unitized” is an exclusive process 
where the oil ring segments are bonded to- 
gether to handle like a one-piece ring for 
easier and faster assembly. 


Ask your distributor about his rebuilt engine 
exchange proposition — or write Muskegon 
Piston Ring Company for the names of lead- 
ing engine rebuilders serving your territory. 


wait seems an e' 


dollar-ahead 
job in comparison to the normal 


ness than ever before. . 
You save valuable time, labor costs and 
the time and work you put into 
ee ee 


Today’s precision rebuilt engines 


gines. a rebuilt by 
using factory-proved methods and modern 


ae See 


See how JASPER ENGINE EXCHANGE, INC. * 
uses factory-proved methods and equipment 
to restore top engine performance. 


Horns blare. ‘Feenate fare, All hanstety tea wets. 4 seetde 
ity. More and more, your motoring public 

wants fast, dependable service. Today’s rebuilt exchange engines 
are your best bet for guaranteed customer satisfaction . . 
business. Rebuilt engines are usually a one-day 

three-day overhaul ones. There- 
fore, it’s possible for you to handle up to three times more busi- 
. and provide fast, dependable service. 


. and 


space. And for 


, you actually make 


overhauls. 
better than ever. For ex- 


ample, look at the fine guality of fiona Factory Satna maces En- 
precision oS eceaead: 


Jasper engines are available for all popular makes of cars, trucks, 


nan meade te Seas pene 






* Jasper Engine Exchange, Inc. 
Jasper, Indiana 


tractors and light industrial engines. After final assembly, a test 


. and Jasper 


carry a new-engine warrantee... that guarantees satisfaction. 


Simee 1921... The engine builders’ source ! 


DETROIT OFFICE: 52) New Center Bidg. 
Telephone: Trinity 2-2113 


for 4 caused by exp 
sions, if the testimony st 
the ’s officials or 


ployes completely ignored a cc 
plaint of at gas made by a 
automobile d 1 
For maneaien in Blass v. I 
Star Gas Co., 236 S. W. (2d) 526, 
was shown that a dealer detec’ 
the smell of gas escaping near t¢ 
meter in a basement. The deal 
notified the gas company that 
was leaking, but the company f, 
ed to send anyone to make an 
vestigation. 3 
Soon afterward an explosig; 
occurred effecting 
damage. The dealer sued the 
company for heavy damages. 
During the trial an employ 
the gas company testified that ¢ 
leak must have come from 
dealer’s own pipes and that v 
he installed the water and r 
lator he tested them and all oth 
connections and service lines 
detect leaks and found none. 
Also, the evidence showed 
at the time of installation the mae 
ter was inspected and tested by the 
gas corporation’s employes, 
that it did not leak. 


* * * 


Dealer Wins 


ir VIEW of this testimony the 


dealer argued that, although the 
gas leak originated in his own 
pipes or appliances, the gas ca 


pany was liable because it failed 


send employes to inspect the b 
ing after receiving information 
gas was leaking in the basement 
It is interesting to observe that the 
higher court held the gas: company 
liable, and said: _ 2 
“It is undisputed that the de 
fendant (gas company) after be 
ing warned of escaping gas, 
no inspection of its service fac 
ties. 

“In the case here there is 
dence of an explosion and that 
was escaping and had been esc 
ing either from defendant's (¢ 


er’s) service facilities or from # he 


facilities installed and owned by 
appellants (gas company) for 

two weeks before the exp 

and that the gas company had 
ceived notice of the escaping gai 
but made no inspection or test for 
the escaping gas after rece 
such notice.” 


; 


Firestone Offers 
Line of Tubeless 


Tires for Trucks — 


AKRON. — Development of § 
complete line of tubeless true 
tires and wheels with drop-cei 
rims has been announced by F 
mond C. Firestone, executive vite 
president of Firestone Tire & RB 
ber Co. 

The tires and rims, he said, hay 
been offered to truck manufactir 
ers. The two-part assembly of ti 
and rim, he said, replaces the ¢ 
plicated six-part conventional % 
sembly of tire, tube, flap, rim 
— and locking ring. eo 

A major feature of Firestom 
line of tubeless truck tires is @ 
elimination of five interme 
tire sizes. The new line has 
sizes which cover the same 
of load capacity covered by 
stone’s 13 conventional sizes. 

As a result, Firestone said, 0e% 
owners and dealers will be ab 
carry smaller inventories with 
tubeless tires. 

The following advantages 
among those claimed for the 
less truck tire: 

1. Running temperatures 
25 degrees cooler. 

2. Freedom of failures of val 
parts of conventional as 
which have been eliminated. 7 

3. Weight saving resulting # 
greater payloads. A tubeless ™ 

20 tire and wheel 2 A 
weighs 28 pounds less than & 
ventional assembly of the 
size. 


Houdaille-Hershey Un 
Refrigeration Product 


CHICAGO. — Houdaille-B 
Corp. has announced that its 
Chicago division has integ 
sales and engineering facilit : 
refrigeration products. ae 

A new refrigeration research la 
oratory has been established in 0* 
troit at 403 want Ave. e 
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Dealer 


A $340,000 structure is being built 
Gordon Rountree Motors, Ltd. 
illac-Oldsmobile), Waco, Tex., 

gecording to Gordon Rountree, 

al partner. 

The new building will be 
pped with continuous flow type 

See iations and feature a total of 

759,510 square feet. It is expected 

to be completed by Apr. 1. 


Mink-Stole Discounts 


Crosstown Motors, Toronto, Ont., 
oted its ninth anniversary sale 
by offering a mink stole as a bonus 
with each Pontiac or Buick pur- 
chased during the sale period, with 
or without tradein. The stoles were 
made to the individual orders of 
customers. : 
* aa 


* 
Ostendorf Opens Lot 
Ostendorf Motor Car, Hamburg, 
N. Y., has opened a used-car lot 
at 1388 Main St., opposite its new- 
car showrooms. 
+. * + 


Kosel Buys Out McBee 


Joseph M. Kosel has purchased 
McBee Motors, Inc. (DeSoto-Plym- 
outh), Billings, Mont. The deal- 
ership will operate as Mustang Mo- 
tors, with Kosel as president and 
general manager. 

* *” + 


White Aids Candidate 


Virgil D. White, Ossipee (N. H.) 
Ford dealer and former state com- 
missioner of motor vehicles, has 
been named chairman emeritus of 
the Carroll County committee, 
working in behalf of Rep. Norris 
Cotton, Lebanon, candidate for the 
Senate. 


— 


* = * 


Reymers Get MG 


Reymer Machine Co., Inc., Biil- 
ings, Mont., has been appointed 
dealer for MG cars. Otte and Wil- 
liam Reymer are owners of the 
firm, first foreign-car dealership in 
the Montana-Wyoming midlands. 

* + * 


Yates Gets Hudson 

Yates Auto Service, 325 S. Per- 
son St., Raleigh, N. C., has been 
flamed a Hudson.dealer. G. B. An- 
derson, a veteran of more than 20 
years in the automotive field, has 
been named manager. 

* * * 


Miller Buys Dealership 
William F. Miller has purchased 
Eschborn Pontiac, Hamburg, N. Y. 
Miller had been general manager 
of Tom Taylor Pontiac, Buffalo, for 
two years. 


* * * 


Stafford Sells Firm 
D. N. Stafford has sold his Lin- 
@in-Mercury firm in Tifton, Ga., 
to Tifton Lincoln-Meroury Corp. 
6. R. Calhoun is president of the 
new firm; R. D. Weaver, general | 
Manager, and H. H. Moore, acre: | 


tary-treasurer. 
* = 


McKay Expands | 
Douglas McKay Chevrolet Co., 
Ore. has opened a new 
ffuck department. Bert Faltyn is 
few-truck sales manager and Budd 
Ready, used-truck sales manager. 
ed * +. 


Black Sells to Sauer, 


Buys Milwaukee Deal 
Black Chevrolet Sales Co., Dela- 
Yan, Wis., has been sold to a new 
Corporation, Sauer Chevrolet Sales, 
The, headed by Carl W. Sauer. 
former owner, Robert R. 
has purchased the assets of 
lakeside Olds, Inc., Milwaukee. 
x on + 


Hoosier in New Home 
Hoosier Cadillac, Inc., Indianapo- 
li, is in a new 64,000-square-foot 
at 2323 N. IHinois St. B. F. 
Wan is president of the firm. 
new two-story building hag a 
finished in Indiana limestone. 

* 


louisville Dealer Displays 


Top Used Cars Inside 


sen Long, head of Universal Car 
* (Chevrolet), Twenty-Sixth and 
, Louisville, reports that 





he ig Operating a super used-car 


top used cars are held 
met shelter, while the rest go on 
u™® @cross the street. The cars 


Doings 


displayed inside need only a morn- 
ing dusting off to keep them shin- 
ing. 3 


New Dodge Firm 
Mid-Valley Motors, Inc., is the 
new Dodge-Plymouth dealership in 
Aitkin, Minn. Ray MacArthur, 
Kelch and Clarence Fors- 
man are the owners. 
* * a 
Lampi Buys Firm 
Walter L is now the sole 
owner of Lakeside Motor Co. 
(Dodge- th), Moose Lake, 
Minn., having bought out the in- 
terest of the estate of his late 
partner, Oakley Johnson. 
+ * a 
Winde Buys Hauger Deal 
James Winde has sold Winde 
Buick Co. Newport, Ore., and has 
purchased the Buick dealership at 
Klamath Falls, Ore. from H. E. 
Hauger, who has retired after 30 
years as a Buick dealer. Winde 


opened the Newport Buick firm five! Inc., Buffalo, N. Y., to a@ corpora- 


Dealers like 
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years ago. New owners of the New- been changed to Phil 

Evon Alborn and Pontiac, Inc. 
“Mobley. They have renamed a Thomas Taylor, who took 


the frm A & M Bulsk Co. 


Fifle Joins Jarry 
Maurice Jarry, Ltd. (Pontiac- 
Buick-GMC), has announced that 


Georges Fifle, a former dealer, has 
joined the firm. | z Chevrolet, Tigard, Ore., 
Joins Studebaker Knauss, who has 
changed the name to Knauss Chev- | 
Central Ek Motors, Inc, Elk rolet Co. Owens has retired after 


River, Minn., is a new Studebaker 





ite ual corres oad Ae ag 
R. K. Wilson, vice-president. Dunning Takes Ford 
i  Pockhe. Sato aaehone 
Pearce Takes Ford Deal of a Sen at 


Waylan Pearce has been named 
a Ford dealer in New Orleans and 
will operate under the firm name 
of Pearce Ford, Inc., 1995 Gentilly 
Blvd. He becomes the seventh Ford 
dealer in the New Orleans metro- 
politan area. Pearce formerly was 
general manager of Capital City 
Ford Co., in Baton Rouge, La. 

* * * 


Tom Taylor Pontiac 


Sold to Amigone 
Sale of Tom Taylor Pontiac, 


1,000 Keys— 


tion keys as his car rental firm takes de- 
livery of 1,000 new-model Chevrolets. The 
keys are presented by H. G. Messer, Chi- 
cage zone manager. Actually, the cars will 
be delivered in groups at Hertz stations 
in 32 cities. 


Buffalo restaurateur, has been 
announced. Name of the dealer- 





it... Spray men like it! 


... because Lion Nokorode is sprayed on thinner (1/16”), dries 
faster, lasts longer, goes farther ... Makes the whole operation from 
application of pressure to the clean-up job easier, more economical. 
Nokorode is a concentrated, Uniform Undercar Sealer and Silencer 
that assures you of customer satisfaction... and at the same time 
gives you 50% more undercoating jobs from every drum! 


Lion Oil Company 
Dept. AN-K 


Made under the process of U. S. Patent No. 2393774 El Dorado, Arkansas 


by 


LION OIL COMPANY 


EL DORADO, ARKANSAS 


Name 








City. 

















Please send me free complete information about 
Lion NOKORODE, the quicker, easier, more 
economical Undercar Sealer and Silencer. 





ne Ocalan 


HYDRAULIC LIFT—Model 99 Handy Boy 
features a new-type hydraulic lifting unit 
and long bicycle grip operating handle 
which folds down when not in use. Re- 
lease control knob disengages safety 
catches and releases hydraulic pressure 
for lowering. Walker Mfg. Co., 1201 Mich- 
igan Bivd., Racine, Wis. 4 


Catalog on Hoists 


Information about automotive 
hoists is given in a new catalog 
contained in a plastic wallet with 
10 window pockets. Described are 
the 10 most popular types of auto- 
motive and heavy-duty truck lifts. 
For information write Globe Hoist 
Co., E. Mermaid Lane at Queen St., 
Philadelphia 18, Pa. 

* * 


GLASS AREA—Chem-O-Glas, a shatter- 
proof polyester resin glass-fiber reinforced 
material, is being used extensively by 
Eisele Sales, Inc. (Lincoln-Mercury), Los 
Angeles. Shown is the service department 
counter. The outdoor showroom also uses 
ribbed structural panels as roofing for 
steel carports. Chemold Co., 2000 Colo- 
rado Ave., Santa Monica, Calif. 

* eo ot 


Textileather Catalog 

Print patterns and grains which 
make a major contribution to the 
enhancement of Textileather’s plas- 
tic coated fabrics have been cata- 
logued into a new roller grain and 
pattern book. Write Textileather 
Div.; General Tire and Rubber Co., 
Toledo 4, O. “ 


PROTECTIVE COATING — Metallic Bar- 
rier 210 is said to provide a thick, metal- 
lic armor between the surface to be 
protected and its environment. It can be 
used on metal, wood and concrete and 
also where vinyls or chlorinated rubber 
are used. It can be brushed or sprayed 
on. Walter F. Wright, 3408 W. Seven 
Mile Rd., Detroit 21, Mich. 


Martin-Senour Introduces 


Sales-Aid Film for Paint 
A new sales-training film de- 
scribing automotive finishes has 
been announced by Martin-Senour 
Co., 2520 S. Quarry St., Chicago, Ill. 
rtunity on Wheels,” the 30- 
minute slide color film, traces the 


ar 
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finishes from their beginning as 
to 


the spray 
sales techn 
ing aids. 

Narrated by Bob Trout, radio- 
TV commentator, the film will be 
shown to Martin-Senour and Na- 
tional Automotive Parts Assn. job- 
bers across the nation. 

cg * cg 


ues and merchandis- 


PILL MOR OOOO, ORG TE 


PARTS CLEANER— Parts Master is a 
solvent for cleaning parts in the container, 
a pail with a basket. No special rinsing 
compounds are needed. It also removes 
paint and may be used to clean and de- 
grease parts in preparation for painting. 
Rust Master Chemical Co., 56 Creighton 
St., Cambridge, Mass. 


at oe * 
Adhesa-Plates Discounted 
Adhesa-Plate Mfg. Co., Inc., 2627 

Western Ave., Seattle 1, Wash., has 
announced a 10 percent discount on 
its aluminum decals. The decals, 
said to be as easy to apply as regu- 
lar paint decals, can be numbered 
serially on a regular lypewriter. 


ADDITIVES—Engine Cleaner, Carb-Care 
and Valve-Care are said to have “power 
freeing” abilities. An extensive advertis- 
ing campaign is being undertaken for 
these products by Gain Corp., 2113 Medill 
Ave., Chicago 47, Ml. 


Walker Jacks Detailed 


Walker Mfg. Co. of Wisconsin, 
Racine, Wis., has published for the 
use of its distributors of Walker 


ik ae na 


REAR VISION—The Magic Eye Mirror is 
designed to meet the problems of com- 
plete rear vision. it is equipped with 
specially designed brackets for late-model 
cars and is said to give full view of the 
rear and both sides with one movement. 
Safety Vue Co., 1069 Market St., San 
Francisco, Calif. 


* * * 


Samco Catalog 


A catalog of all Samco products, 
including small tools and equip- 
ment, has been published by Syra- 
cuse Alloy Metals Corp., 318 Pearl, 


Syracuse, N. Y. 
* cd * 


BATTERY DISPLAY—A four-color baked 
enamel stand calls attention to Exide's 
1955 premium battery, the Ultra Start with 
Levelex. The display uses a standard dis- 
play motor to provide a rocking motion. 
Exide Automotive division, Electric Storage 
Battery Co., 42 S. Fifteenth St., Philadel- 
phia 2, Pa. 

* *” * 
Quick-Charge Systems 

Alternator quick-charge systems 
for on-the-spot charging of car 
batteries are described in literature 
available from Leece-Neville Co., 
a Ave., Cleveland 
14, O. 


* * * 


jacks a comprehensive “Lifting |. 


Equipment Analysis” brochure. In- 
cluded is a detailed listing of the 
Mga types of lifting units avail- 
able. 


TRUCK BROCHURE—"“How to Get the 
Big One” is the title of a booklet which 
shows jobbers ways to sell brake linings, 
brake blocks and clutch facings in the 
truck and bus field. Raybestos division of 
Raybestos-Manhattan, Inc., 940 Rayman 
St., Bridgeport 2, Conn. 


TOP FOR MG—A plastic top, made of 
materials manufactured by Reichold Chem- 
icals, Inc., is said to stand up in all kinds 
of weather. It makes use of standard MG 
fittings for fastening and takes standard 
MG side curtains. Clearfield Plastics, Inc., 
Clearfield, Pa. 

+ cg ow 
Two-in-One Accessory ltems 
Offered by Jeffrey-Allan 

Jeffrey- Allan Industries, Inc., 
3249 S. Morgan St., Chicago 8, IIL, 
has offered two new accessory 
items for motorists. 

One is a combined tissue dis- 


r and memo pad. Called the 

about Visor Twins, it attaches 
to the windshield visor. The other 
item, called Scrape-Hang R, is a 
combined ice and bug scraper and 
clothes hanger. 


USED-CAR PRICER— This plastic piig 


flasher plugs into a cigaret lighter 
Rubber suction cups hold the unit 
windshield or panel. Numbers 

interchanged to give nearly any cc 


_|tion of three or four figures. Cai 


Galantin, 710 W. Jackson Bivd., 


|| 6, Ul. 


BONUS ASSORTMENT — A fuel pump 
tester is offered as a bonus with the Kem 
NP-111 kit containing 12 fuel pumps and 
two fuel filters. Kem Mfg. Co., Inc., Fair 


Lawn, N. J. 
oe 


Wrench for Socket Screws 


Is Introduced by LC 


An internal wrench for socket 
screws has been placed on the mar- 


8 * * 


Aro Catalog Describes 
Lubrication Equipment 


A 52-page catalog has been pub 
lished by Aro Equipment Gg 


Bryan, O. 

The catalog covers lube pum 
wall units, overhead reels, hy 
guns, portable guns, adaptors, ¢ 


‘nectors and parts and acce 


ee 
a 


a 


and other lubrication equipment | 


»| ket by LC Wrench Co., 1149 Mil- 
waukee Ave., Chicago 22, Ill. s 


The line consists of 16 Wrench 
sizes which are actuated by any 
standard manual or power square 
driver. A descriptive chart is avail- 
able for a two-cent stamp. 


TRIPLE MANIFOLD — This triple-dual 
combination manifold for 1954 Fords and 
Mercurys has a 180-degree balanced de- 
sign. !t features a carburetor flange cover 
which converts the manifold for use with 
two or three carburetors. Edelbrock Equip- 
ment Co., 4921 W. Jefferson Bivd., Los 
Angeles 16, Calif. 


* * * 


New Indianapolis Yearbook 


Gives Data on ’54 Race 


“The 1954 Official Indianapolis 
Yearbook,” a history of the year’s 
“500” race, has been released by 
Floyd Clymer Publications, 1268 S. 
Alvarado St., Los Angeles 6, Calif. 

The 112-page book contains 400 
photographs and charts as well as 
technical information. Price per 
copy is $1.50, or $3 for the deluxe 
edition. 


VALVE SEAT RINGS—The new line of 
valve guides and seats offers coverage in 
the heavy-duty, industrial and truck fields, 
as well as cars. Seat rings are offered in 
two types, cast for standard applications, 
and hard alloy for heavy duty. Rich Mfg. 
Corp., 96 N. Division, Battle Creek, Mich. 


: 


SPEED HEAD — The Sportsman ola 


num high-compression cylinder 
Ford V-8s and Mercurys, 1939-48, is; 
to deliver 8.5 to 1 compression ratis 
a stock .59A6050 block with 3 3 
bore and to accept up to .400 the 
valve lift and 1%-inch valves. 
Automotive Mfg. Co., 3401 E. Pico 


Los Angeles 23, Calif. —- 


Nonwoven Wiper Offe . 


A lightweight, disposable, 


woven cheesecloth wiper, ¢ 


Wip-Eez, has been placed on th 


market by Leshner Corp., 
ton, O. 


SEALER GUN—A combination we 
and spreader tip is now featured 
Golden Rod line. Engineered fo 
weatherstrip adhesives, gasket adh 
trim cements and glass sealers, it 
inates brushes and tubes. D 


Co., Hastings, " 
°. stings, Neb... ‘ 


EXHAUST TIPS—Designed to 
exhaust rust stains from bumpers 
haust pipes, these tips are made. 
aluminum polished to match the 
bumper on a Cadillac. Auto Master &# 
980 Bayshore Bivd., San Mateo, 


a ee 
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(Jsed-Car Auction Prices Average Used-Car Prices 


(Compiled by Automotive News) 
Market Trend 
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$500; 

"80 Special Deluxe 2-dr. , $385. 

8 Special Deluxe 4-dr., sider 4! 47 Spe- 
cial Deluxe 2-dr., $310. 

PONTIAC—’55 Star Chigt Custom Catalina, 
$3,100* (ps); sa 935° (pe), _2,900° 
(ps), $2,850" (ps); Chieftain (860) 2- 
dr., $2,130, '54 Chieftain (8) Catatina, 



















































a 4-dr., $1,785*, ge ads Mines 7 sept. 

p overall average price of used cars sold last week at wholesale ene ‘ en ae $1,846 : 
jor: declined $3, according to Automotive News’ index. Malton wagon, 9488": ‘50 ton Sistinn, 1,208 a Nae: 
nly two models increased in price—’53s, which went up $7, and | *7°- 861 896 939 
which also went up $7. All others declined, as follows: “4 "471s, down ALBANY 608 651 693 

s 52s, down $7; '48s, down $7; ’54s, down $5; ’49s, down $2, and 3 460 493 514 
down $1. wien. te ae (3 355 eR 
slines brought averages to record lows for ’52s, ’5ls, ’49s, ’48s . “se Sr 227 252 237 | 
ction activity was up last week. At éight representative auctions, 
s were sold out of 1,226 offerings, for a sales ratio of 71 percent. [a oe te 
» previous week, the ratio was 67 percent. (The above figures are averages of used-car auction prices, all makes 
utomotive News.) 






marked with an * indicate a unit equipped with an automatic 
transmission or overdrive, and (ps) indicates power steering. 










BUICK—’54 Century 2-dr., $2,370*; Super 
Riviera coupe, $2,290* (ps), °53 Super 





a ; Riviera coupe, $1,580*; 4-dr., $1,420"; Deluxe Bel Air $810; 2-dr. $565*; club Deluxe (6) 2-dr., °49 Custom 
DENVER sa aEa Siti haart | Sect 2 ar. eae, ia unig “Rae | Supe, Hes i Seam fea, od RL cv atc era, in. A Ole 
. 4 on: W F e thee ara , $1, a uper 4-dr. cs -dr., ) e 4 ] 
(Denver Auto Auction. Sale every Fri $890; Main (8) 4-dr., $950; %-ton pick- Special 4-dr., §$660*, $585*, $420. '48 Spe- $390, $260. °48 FL 2-dr., $310. 46 SM $130; Deluxe (6) 4-ar., $135, 4130: . 


Prices are for sale of Nov. 5.) up, $800. 
-— (Market firm although prices slightly | HUDSON—’52 Pacemaker 2-dr., $510. 
‘oft. Sold 103 cars out of 124 offerings.) | weERCURY—'54 Monterey 4-dr., §1,975°; 
54 aan oS Fs a Custom 2-dr., $1,650, ‘51 4-dr., $625; 
, $2,405*; 4-dr., $2, ; mtury| 2-dr., $550*. °50 coupe, $220. 49 4-dr., 
Riviera 2-dr., $2,595° (ps); ny $2,-} $470. mm * : 
3 y RM 4-dr., $2,390* (ps). ’ Super NASH—’ 
Tire 2-dr., $1,860". G1 Super 4-dr., | Gem enTOMEI ey nan wagon, $800", 
oe teak -0 , [ 54 (98) 4-dr., $2,590 
§725°. *50 -dr., $485. (ps), $2,200. °52 (98) Holiday, $1,475. 
O—'54 (62) coupe, $4,000° (ps),| °51 (98) 4-dr., $960*; (88) 4-dr., $835*. 
925" (ps), $3,900* (ps); coupe de "50 (98) 4-dr., §550*, 
, $3,970* (ps); 4-dr., $3,650° (ps). | PLYMOUTH — ’54 Belvedere Sport coupe, 
2 (62) 4-dr., $2,080° (ps), $2,005* 


Ys 55 Bel Air (8) 4-dr., $2,- 
905°, $2,300°; Two-ten (8) 4-dr., $2,200°, 

195*; Bel Air (6) 2-dr., $2,165, $2,- 
150; Two-ten (6) 2-dr., $1,975, $1,965; 
%-ton ee $1,355. °54 Bel Air Sport 
‘coupe, $1,825°; 4-dr., $1,630, $1,625; 
Two-ten 4-dr., $1,385. ‘53 Bel Air Sport 
coupe, $1,225; One-fifty club coupe, $725. 

SL Deluxe 2-dr., $700, "50 SL De- 
juxe 4-dr., $515, $445. °49 ¥%-ton pickup, 


omystER—'50 Windsor station wagon, 


49 Custom 4-dr., $385°. 

/54 Main (8) Ranch Wagon, §$2,- 
, $2,000; Crest (8) Victoria, $1,900; 
(8) 4-dr., $1,595. °53 Crest (8) 
sedan, $1,450; Custom (8) 2-dr., 
. ’52 Custom (8) 4-dr., $805; Main 
2-dr., $785. '°51 Custom (8) Country 

$795, $725°; 4-dr., $655*; 2-dr., T 
. "49 Deluxe (8) 2-dr., $265. 

—'54 Capri 4-dr., $2,925* (ps), 


ang Monterey 4-dr., $1,975", barre 


* (ps). '53 Custom 2-dr., $1,500. 
4-dr., $835*. '50 4-dr., $550. 


WASH — '53 Statesman 4-dr., $975. ’51 d 

Rambler station wagon, $550; Statesman Oocs 
4dr., $420. 
oo — '54 (98) 4-dr., $2,800° 

(88) 4-dr,, $2,350; Super 4-dr., the 
$2,365"; 2-dr., $2,350°, $2,295*, $2,135*. 
(98) 4-dr., $1,675*; (88) Super 4-dr., 


: . 
. * 52 (88) 4-dr., $1,300*. °51 (98) 
Bsr. 52 beari ng 


A ’§2 Sport coupe, $1,075*. 
54 Savoy 2-dr., $1,285. 53 


’ ” 
Cambridge 8 Suburban, $1,245; club coupe, job 
; Cranbrook 4-dr., $975; club coupe, 


"51 Concord Suburban, $790. °50 b tt 
Deluxe 4-dr. 

'55 Star Chief Catalina, ae e er 
225* (ps), $3,210* (ps), $3,205* (ps), 3 
at $3;200* (ps), $3,195* (ps); 4-dr., 2 





cial 2-dr., $130, ’46 Super 2-dr., $110. 2-dr., $110. dr., $100. 
CADELLAC—'54 (62) conv., ,600* ¢ OHRYSLER—’52 Windsor Newport, $990* | HUDSON—’50 club coupe, $195. 
‘53. (62) coupe, $2,800" (ps). 'b2 (62) | (Ps). ‘48 Imperial 4-dr., $220", '47 NY KAISER—'51 4-dr., $200, $280. 
coupe deVille, $2,300* (ps). ‘49 (61)| 4-ar., $100*. ieee ie : 
coupe, $610". DODGE—'52 %-ton pickup, $375. me Gnas Ge coe, teeta ka 
OHEVROLET—'55 Bel Air coupe, $2,525*; | FORD—'54 Main (6) Ranch Wagon, $1,-| $490. ’47 2-dr., $110. - 
2-dr., $2,150; Two-ten 4-dr.,’ $2,275°;| 690. '53 Custom (8) 2-dr., $1,080; 4-dr.,| wager > ‘ 
Delray 2-dr., $1,950. '54 Bel Air 2-dr.,| $1,050. ‘52 Custom (8) conv., $835°;| NASH —’S4 Rambler 2~-dr., $1,385. “1 
$1,520, $1,430. '53 Bel Air coupe, $1,300;| Custom (6) 2-dr., §790*, °51 Custom (8)| Statesman 4-dr., $410. 
Two-ten Sport coupe, $1,275; club eoupe.| Victoria, $700; Gustom (6) 4-dr., $520; | OLDSMOBILE — ’53 (88) .» $1,550*. 
$1,115; One-fitty 2-dr., $1,010; Carryall, Deluxe @ (8) 2-dr., $510, $460. '50 Custom| ‘52 (88) 4-dr., $1,050*. ‘51 (98) Holiday, 
$800. 52 SL Deluxe 4-dr., $300. "51 SL (8) 2-dr., $530; "Deluxe (8) 4-dr., $365; (Continued on Page 38, Col. 2) 
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eee, 2 at '$2.075", "02 Chieftain <8} In the fight against friction, 
, $975", $850*; Chieftain (6) 2-dr., engineers are using a new kind of 
































'51 Champion 4-dr., §405°. bearing . . . a bearing built with 
Ae) EE, Ee barrel-shaped rollers. 
se pana fo Developed by Hyatt, the Barrel Bearing 
Tuesday. Prices are for sale of Nov. 9.) is ‘‘dual-purpose’’—it takes both 
quite steady, although °54 radial and thrust loads. But—and this is 
2 ans ou vadiaeaae > = the important difference—unlike ordinary 4 
54 Super Riviera 2-dr., $2,405°, | dual-purpose bearings, the Hyatt Barrel 


92,400*, 2 at $2,385*, $2,250°, §2,315°. 
/753 Super Riviera 4-dr., $1,500*; Special 
*-dr., $1,320*. °52 Super Riviera 2-dr., 
oe. ’51 Super Riviera 4-dr., $885*. 
"60 Special 4-dr., $520*. % ae 
i 53 Two-ten 2-dr., $850. *51 Because of this self-aligning feature, loads 


— club coupe, $580. on the Barrel Bearing are always ideally 





operates at full load-carrying capacity 
under conditions of misalignment! 



















"53 Crest (8) 2-dr., $1,100, 2 at . . 
og 52 Crest (6) club coupe, $825; distributed over large areas of contact 
: (8) 2-dr., = is. armas <1. between races and rollers, with greatest 
$425. '50 ‘Deluxe (8) 2-dr., $325. loa concentration at the strongest part 














" 5; club ‘ ; ; 
Custom (o) 2dr, F200. “pe adage bf ths rollers—at their major diameter. 
—'49 club coupe, $340. Roller dads cannot be overloaded. 

















53 Statesman 2-dr., $875. 
—'S4 (88) Super Holiday, 






























* (ps). "53 (88) eras the #1,- But that’s xot all. The barrel shape of the 
ma tee no rollers bines low rolling friction with 
—’50 Special Deluxe 4 - dr., Ree : 
:4@ Bpecial Deluxe club catibe, $196. high load barrying capacity- making the 
D—'52 Chieftain (8) 4-dr., $900° Barrel Bearing ideal{for a wide range of 










EBAKER °52 Champion 2-dr., $500. applications. Ard heré*s the clincher: this 


WEOUS—'41 Fitzjohn school superior bearing is less ve stly 
: than you’d expect—th toa 
VALDOSTA, GA. manvtfacturing process used-anly by 


Hewitt Auto Auction, Sale every 


| Prices are for sale of Nov, 5.) Does that vever it? You might think 836; 
fair. Sold 149 cars out of 215 


ss.) but it doesn’t~Zhere isn’t enough space 
HOK—53 Super 4-dr., $1,325*; Special on this page to tell-yau everything about 
“ far., $1,250*. 51 Special 4-dr., $685°, : . 
. 60 RM 4-dr., §550*, $515. 49 RM this new bearing. For fullimfarmation, 


write to the address below. 












































— "51 (62) coupe, $1,640*; 
ATO*. "BO (7B) 4edr.,_ $1,385". 
48 (62) 2-dr., 








» $2,175", 

conv., $2,230; 2-dr., $2,145", 
. '54 Two-ten 4-dr., $1,560, $1,- 

); Bel Air oe $1,560*; 2-dr., $1,490; 
2-dr., $1,250 

R—53 NY sedan, $1,625* (ps), 

ae0°; Newport, $1,490*. 

B-—’53 Meadowbrook 4-dr., $850; 

2-dr., $850. "52 Coronet 4-dr., 


























MYATT BEARINGS DIVISION » GENERAL MOTORS CORPORATION » HARRISON, M. J, 


"54 Custom (8) Country sedan, 
2-dr., $1,460; Crest (8) Skyliner, 
(ps). '53 Crest (8) Victoria, $1,- 
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Eldorado’s 270 Linked with Jet Tail . 


55 Cadillac Disehes Power Peak 


FLOOR CRANES 


Make 
Light Work 


of 


Heavy 


suspension prevents tipping. 
Sturdy combination handles 
provides accurate steering and 
smooth, fast pumping to raise 
load. Faster, easier to operate, 
more versatile, and less costly 
than other types of lifting equip- 
ment. 
Write today for Complete information 
Jobber Inquiries Welcome 


Combine hydraulic lift and can- 
tilever boom to make light, safe, 
fast work of removing and re- 
placing engines, loading and 
unloading trucks, raising auto- 
mobiles, and many other heavy 
lifting jobs. Available in one 
or two-ton capacities. Four-point 


i 


DIVISION OF FRONTIER INDUSTRIES, INC. 
341 Babcock Street, Buffalc 10, New York 


NSHADE AL aL, 


age ele 


What's New: 
Redesigned Eldorado 
ord paige wider 

hood .. . Side chrome treatment 
rear window on Series 62 sedan 
and Fleetwood Series 60 . 
Gray-tinted glass. 
* + * 

Witt @ record sales year as its 

target, Cadillac last Thursday 
introduced its 1955 offerings in 
dealer showrooms. 

Major changes on the new model 
are a boost to 250 horsepower, from 
230 last year, and a lower, wider 
hood 


The new jet-like Eldorado con- 
vertible jumps into the horse- 
power lead with 270, compared 
with 230 last year. The Elora- 
do’s rear end presents a swept- 
back fin effect and jet exhaust 
characteristics. 

Other models available are the 
four-door sedan, club coupe, Coupe 
de Ville and convertible in the 
Series 62; Series 60 Special Fieet- 
wood sedan, and eight-passenger 

sedan and limousine in the Series 
75. 

Both the 260-horsepower V-8 and 
the 270-horsepower V-8, which is 
available on a limited basis in the 
Series 62 and 60, have compression 
ratios of 9.1 to 1. 

s * * 

THER mechanical changes in- 

clude redesigned valve rocker 


Chevrolet Cites Martin 


G. N. Martin, of Martin Chevro- 
let Sales, Richmond, Va., has re- 
ceived a plaque from Chevrolet for 
his more than 25 years of continu- 
ous service as a dealer. 


UNL B At 


SHADES 
BLENDS 


BD 


DU TE Me eS al) 


Trimshaydes 
to fit some "55 models 
now ready — others 
are on the way. 


arms, a more rigid crankshaft, nar- 
rower connecting rod bearings, a 
new water pump and an increase 
in the gear ratio of the Hydra- 
Matic transmission. 

The.Eldorado engine has a dual 
four-barrel carburetor new 
air cleaners, intake manifold and 
throttle controls. Transmission 
shift-pointse and the rear-axile 
ratio have been modified to take 
advantage of the increased 
power. 

Tubeless tires are standard equip- 
ment. 

Gray-tinted glass replaces the 
green tint at the top of the pano- 
ramic windshield. The new tint is 
almost invisible and does not alter 
colors of lights, Cadillac said. 

The “Florentine-curve” rear win- 
dow of the Series 62 club coupe 
and Coupe de Ville has been adapt- 
ed to the Series 62 sedan and Ser- 
ies 60 Fleetwood. 

* * + 


Ca door pillars on the Ser- 
ies 60 Fleetwood have been 
narrowed to 2% inches, including 
door frames, compared with 5% 
inches last year. 

Cadillac has added small chrome 
louvers to the body panel below 
the rear deck lid, and has cut off 


cuts, designed to show off thes 
wheels. 3 


vertical front-seat adjuster, 
brakes, saber-spoke wheels, 
sidewall tires, fog lamps, 
and radio. 

Standard on all Cadillacs 
power steering, Hydra-Matic, 
discs and automatic wind 
washer and coordinator. ee 

o * * ‘de 


. x3 


the vertical side molding half way) 


down the body. 

Nineteen colors, two special 
upper-body colors and four ex- 
clusive colors for the Eldorado 
are available. Innumerable two- 

tone effects can be derived from 
this selection, the division said. 

For the first time, “glamour” in- 
terior trims are optional on the 
Coupe de Ville and Series 60 Fleet- 
wood. These trims feature metallic- 
thread fabrics with leather. 

The wheelbase measures 129 
inches on all modelg except the 
Fleetwood Series 60 and Fleetwood 
Series 75. They measure 133 and 
149.8 inches, respectively. 

* o * 


HE lower section of the Eldo- 
rado is untrimmed with the ex- 
ception of the rear fender wheel 


Ready for Takeoff? 


Eldorado’s rear end presents a sw 
back fin effect and jet exhaust 
istics. Seen here are dual tail-lamp 
blies located along the mid-line of och 
rear fender. The outer light is red | 
incorporates turn signals, tail and 
lights. The inner light is white and sete 
as a backup light. The exhaust so 
chrome-plated cast aluminum. 


Cadillac's Eldorado Features Jet-Like > Sajitigine + 


Pius the easily noted body changes, the 1955 Eldorado has a 270-horsepower Vb 
dual four-barrel carburetor and special transmission. s 


Pa 


For a Breezy Ride— 


Nineteen exterior colors and five top colors are available on the Series 
vertible, as are five two-tone and two single tone interiors in leather. 


New Side Posts, Rear Window— 


The Series 60 Special Fleetwood sedan for 1955 has a “Florentine-cure ™ 
window, and the center door pillars have been narrowed to 2¥% inches, 


with 5¥4 inches last year. 
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in November. The winner of the 
final contest will receive a $700 
scholarship to any South Carolina 
college or university. ; 

+ * 


Bateman Joins S-H Staff 


Ralph W. Bateman. has joined 
the Detroit staff of Scripps- 













_ Auto Advertising 


B Whitmyer ence for these same campai 
7 Mae weer through national magazines. | jowa?d Newspapers, according to 
George Romney, president of Among the advertisers whose He takes over the assignments 
American Motors Corp. said last) ads are studied are Colgate- formerly handled by Max Tunni- 
week that AMC will rely heavily in| Palmolive, Heinz, Ford, General | oji¢7. who resigned. Bateman for- 
1955 on a reinvigorating and more! Foods and Gillette. merly was with the Katz agency 
-to-earth advertising cam-| The 36 page booklet may be ob- ¢ ¢ « 5 
7 paign to increase Hudson and Nash | tained from Metro Sunday Comics Chrysler PR Offi in N. Y. 





hel B gales. sales offices in New York, Chicago, Spiiahiaieinans: at “a toh : 

a Detroit, San Francisco and Los shment of a rysier 
’ 4 ser he chia oon ads Angeles. Corp. public relations office in New 
ae frm “hasn’t ‘Gane a very good ee York City has been announced by 
si | ” S. C. Joins NADA Contest James Cope, vice-president. Sam 
: job in letting people Know’ of its J Petok, of the corporation’s public 


jeadership in the industry. South Carolina will be repre- ; staff 
Although details of the corpora- | sented for the first time in NADA’s sagen emg mer oe pcg 
are ad campai are still con-|third annual Public Relations i 
jm tion’s gn The office is located on the 56th 
ay sidered secret, Romney said this|Awards Competition in Chicago | goo, of the Chrysler building 
7H year's ads will be put in language Jan. 29-Feb. 5. e.* .¢ ; 
“Ft the public can understand. South Carolina Dodge dealers! yA. Jack Carson Meets Sponsors— 
veral years now,” Romney | Will enter their “Teen-Age Talent Shown during rehearsals of the new Jack Carson television show, sponsored 
wa “we’ ve cone talking sheet Test” promotional campaign in| John M. Gilmer, who has been | pontiac dealers every fourth Friday over the NBC network, ore {from left), oe 
e construction and nobody | Competition with other public rela-| advertising director of Family | rownes, of the New York office of McManus, John & Adams, Inc; Jack Hol 
knew what we meant. In| ‘ions programs carried out in 1954) Weekly, has announced his resig-| ucmanus’ Los Angeles office; Don House, Los Angeles zone manager of 


, .| throughout the United States. nation from that position to be- Ba i : 
aiietion “And pat 1 Se deat hone South Carolina’s local contest| come the newspaper supplement’s Cotton, Gnd Cenaen ee: tee sae ee eee 


winners will compete on a televi-| advertising representative for the Wotitert 3 
sion show in Columbia, 8S. C., late! West Coast. TIVE. NEWS ives you ia entre Gary’ soery, Wook Gaendheul the paar’ nee 





if 








yland” television show to 
public acceptance for its 


ey, whom Romney calls the 
showman of our times,” 
‘know how to present Hudson 
"Nash features in a way which 
: points them, ee said. 
7 . 

i Frier Joins moder omen 
| Harry W. Frier has been ap- 
vice-president of Grant 
| ¢ ing, Inc., and account ex- 
i utive on the 
= odge car ac- 
& cunt, according 
8 to Will C. Grant, 
.& agency president. 
" Trae. who at 

ech 


gne time was ac- 
count executive 


ith J. Sterling 
ell on the 
DeSoto account 


Foote, Cone & Belding prior to 
joining Grant. 
Advertising, merchandising and 
relation activities for the 
account are under the su- 
! m of Lawrence R. McIntosh, 
int executive vice-president. 
> * * * 


DT. Turns to Radio 
.T. Co. Factors, Inc., White s 
N. Y¥., maker of Blue Coral i tall 
t, has made its entry into ns in 
consumer advertising field with 
purchase of daily participation 
i John B. Gambling’s “Rambling 
Gambling” over Radio Station 
WOR, New York. 
‘Heretofore, Harry D. Triantafillu, 
President, had concentrated his ad- 
vertising in unde publications. 


* * 


Bieysler aman Kelso 
“Clarence A. Kelso, formerly with 
‘Stand Oil of New Jersey, has 

| en appointed advertising man- 


ager of Chrysler 
Corp.’s export di- 


vision, according « 
as cuecuaan Hydraulic Valve Lifter replacement business NOW Available 


dent. He succeeds 


William B. Chap- is already an important service factor. It’s due 
oton, who held 

hs non fo many to be greater as recent-year models show up your 
years prior to his S . 





H. W. Frier 
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Equipment 



























caste beneuii teat for service in greater numbers. Let your estab- 
on 0431 te lished AC supplier cover your Hydraulic Valve 
Ie vicoitossinn 2a am Caones | Lifter needs for GM cars. You can be sure of 
. eee service-customer satisfaction because these lift- 
| ers are precision-engineered for the specific 
” zee — — a car. For your protection and for easy identifica- 
: i with auto companies and tion, these Hydraulic Valve Lifters are packed 

‘ . 





in sets in GM car division cartons. Each lifter 





Metro Study 


i on Audience” is the title has a peelable plastic coating, enabling rust- 
~ 8 new readership booklet issued A . . 
Sunday Somnios. proof storage in any climate. Get in touch SUPPLIER 


it feports on the size and cost of : : 
a gained by 17 national with your AC supplier. EA 










g campaigns through AC SPARK PLUG DIVISION [3333 GENERAL MOTORS CORPORATION 
as compared with the audi- FLINT, MICHIGAN 












7 & &. 
i 4 S45. Fa oj 


oO aed 


mM A TRU-MATCH 


CH-UP COLORS 


Ths 4 os 


3.000 000 SATISFIED 


Write for oture and order bianks 


AUTOMOTIVE SOLVENTS A 


22700 HARPER AVENUE DEPT 


eda 


Ot S yaa, 


ad 347 





"Ridgeway" for Sale. > Virginia Beautiful 
Charming Brick Home, Modern in Every 
Detail and Architecturally Good. 
Elevated home site, beautifully landscaped. Very picturesque 
scenery. Excellent outbuildings. 720 acres, 150 of which is rich 
P valley land. Substantial timber value. An abundance of water. 
Write for brochure giving sacrifice price and other details. 


KIAH T. FORD & CO. 


207 Ninth St. Lynchburg, Virginia 


CARPETS 


For every model of Cadillac from {941 to 
- 1954. Finely made of Ce eee material 

f as your original . . . and reinforced with felt 
(ozite) under pad. in gray, bive, 
black, green or maroon. 


COMPARE THESE LOW PRICES 
WITH FACTORY LISTS 
Front Carpets: $15 (Plus 8% Tax) 
Rear Carpets: $13 (Plus 8% Tax) 
Maroon & Blue Front $2 extra; rear $! extra 
1954 Carpets $3.00 extra 
Available for other makes of cars. 


SEAT COVERS — CONVERTIBLE TOPS — CARPETS 
Address all Orders and Inquiries to Dept. A-!! 








brown, 





Manufacturers for the trade 
only. 





SEAMLESS WELDED 
MECHANICAL 
AIRCRAFT 

PRESSURE 

oF UL 18S) 

CARBON 

STAINLESS PIPE 
STAINLESS FITTINGS 


rors 


Ess 


SERVICE STEEL 


DETROIT, MICHIGAN 






TUBE COMPANY 


WELDED 


Representatives for PITTSBURGH 


COLD DRAWN BUTT 
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IMPOSITE sales of 14 auto- 

parts suppliers showed a 26 
percent year-to-year decline in the 
nine months ended Sept. 30, ac- 
cording to an industry survey by 
Standard & Poor’s Corp., statistical 
and investment advisory organiza- 


factors, 


Companies heavily dependent 
upon Chrysler Corp. and the “in- 
dependents,” the firm said, were 
most seriously affected because 
their customers suffered produc- 
tion declines sharper than the 
average. 

With few exceptions, such as 
Federal-Mogul, which benefited 
from the acquisition of Bearings 
Co. of America, the entire group 


* * * 


NDIVIDUAL declines, it added, 

ranged from 11 percent for 
Borg-Warner to 42 percent for 
Campbell, Wyant. 

In most cases, S®@P said, mar- 
gins narrowed as a result of lower 
volume, pressure for price con- 
cessions from vehicle manufac- 


virtue of greater efficiency in the 
way of plant improvement and 
cost-cutting p’ 


participated in the decline, S&P | 
said. 
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On the Financial Front. . 


|Supplier Sales Down 
126 Pet. from 1953 


ment business as production of 
1955 models gets into full swing, 
S&P said. However, with few ex- 
ceptions, mainly where new acqui- 
sitions will distort the picture, full- 
year 1954 sales will contract, it 
said. 

The reduction in military vehicle 
deliveries is being offset only in 
part by larger commercial volume, 
S&P said. Not all companies, how- 
ever, have been similarly affected 
by shifts in the arms program. 

+ ” oe 
yaa short of expectations, the 
replacement parts division will 
make a satisfactory full-year show- 
ing, S&P said. 

Aided by the absence of excess 
profits taxes, S&P said, some 
companies in the group will be 
able to show maintained or 
higher earnings in their 1954 
fiscal years. 

However, it added, these gains 
will be greatly outnumbered by 
earnings declines, which will be 
particularly severe where no bene- 

fits accrue from tax relief. 

A moderate gain in industry sales 
is looked for in 1955, S&P said. 
The profits outlook ig varied, how- 
ever. Gains are expected where 
efficiency has been materially in- 
creased or where special factors 
are operative. 

a ok 


Air-Conditioner Maker 
Reports Soaring Net 





rograms. 
Final-quarter sales will benefit 
from a pickup in original equip- 


Seiberling Blames 
Price Cutting for 
Slide in Profits 


Nine-month sales and earnings 
Seiberling Rubber Co., Akron, 
are down sharply from the corre- 
sponding period of 1953, and Presi- 
dent J. P. Seiberling blames it on 
“severe” price cutting—“the worst 
in our experience.” 
Net sales for the period were) 
$27,180,252, down 12 percent from | 
the $30,998,937 reported a year ago. | 
Earnings dropped from $762,063 | 
last year to $231,253, a 69 percent | 
decline. 

In a letter to stockholders, Sei- | 
berling blamed the price cutting on | 
an oversupply of tires caused by | 
cutbacks in car and truck produc- | 
tion. “This excess,” he said, “was | 
dumped on the replacement pres 
ket.” 

While prices went down, manu- | 
facturing costs went up, he said, | 
and the recent industrywide tire- | 
price increase “will not even cover | 
the increased costs.” 

Seiberling said that this cost- 
price squeeze hurt all tire com- 
panies that depend on the replace- 
ment market, but helped the “larg- 
est” rubber companies. 

“Being widely diversified, with | 
good earnings from non-tire lines, 
they have been able to subsidize 
small-profit or no-profit prices in 
the replacement field, to bid for a 
larger share of the market,” he 
said. 

His company is speeding its own 
diversification program and is tak- 
ing other steps to counter the price 
squeeze, Seiberling said. 

* * * 


Goodyear Profits 


Down from 753 


A two-for-one split of the com- 
mon stock of Goodyear Tire & 
Rubber Co. and an increase in the 
quarterly cash dividend rate from 
75 cents to $1 per common share 
have been announced by P. W. 
Litchfield, chairman of the board. 

Litchfield also announced that! 
estimated net profits for the first 
nine months of this year were $31,- 
798,688. Estimated consolidated net 
sales were $789,177,842. 

The profit figure, equivalent to 
$6.53 per share, compares with 
$7.30 per share for the same period 
of 1953, when consolidated net sales 
were $920,310,190. 


j 


| 








A.R.A. Mfg. Co., Fort Worth, 
maker of automotive air condition- 
ers, has reported net earnings of 
$611,201.86 for the period between 
Feb. 1 and Sept. 1, an increase of 
$100,669.05 over the entire 12 months 
of last year. 

Sales for the 1954 period totaled 
$2 829,786.66, compared with $1,600,- 


704.05 for all of 1953, The company | 


changed ownership Feb. 1. 
om + Co 


General Acceptance Boosts 


Earnings to $971,265 
General Acceptance Corp.’s net 


|} earnings in the first nine months 


totaled $971,265, a gain of 22 per- 
cent over the $795,825 profit in the 
like 1953 period. 

The nine-month business volume 
amounted to $71,006,479, compared 
with $54,202,847 a year ago. 

oe ok a” 


Gabriel Net of $89,302 


Far Above °53 Return 


Gabriel Co. has reported net in- 
come of $89,302 for the first nine 
months of 1954, compared with 
$1,147 for the same period of last 


Net sales in the first three quar- 
ters amounted to $14,453,856, com- 
pared with $16,514,600 in the com- 
parable 1953 period. 

7 od * 


Nine-Month Profit Falls 











To $1.9 Million at Clevite 


Clevite Corp. announces sales 
and other revenues of $45,848,261, 
and net profit of $1,980,501 in the 
first nine months of 1954. In the 
comparable period last year, sales 
and other revenues were $53,688,- 
991, while profit was $2,771,221. 

Sales of sleeve bearings and 
bushings continued to be affected 
by reduced activity in segments of 
the automotive, aircraft and diesel 
engine fields, President James L. 
Myers reported, adding that at 
present a stronger automotive mar- 
ket is contributing to a more than 


usual four-quarter upswing. 
x a ~ 


Fruehauf Trailer Shows 
$41 Million Profit Drop 

Sales of Fruehauf Trailer for the 
nine months ended Sept. 30 totaled 
$113,207,206, as compared to $154,- 
387,810 in the corresponding period 
of 1953, President Roy Fruehauf 
reports. 


Net earnings for the nine months| # 


were $3,410,483. The same period of 
1953, net earnings were $5,716,846. 
Sales for the quarter ended Sept. 
30 amounted to $40,217,193, slightly 
higher than the $40,194,187 reported 
for the preceding quarter. 
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Newspaper A Here 


Some editors would have said: 
price of fruit is none of our busi 


In Orlando, Florida, an editor 
fruit prices (which were low) his busing, 
predicted higher prices if growers woyig 
show backbone, hold their stuff a fa 
weeks. ’ 


You see, the editor had heard of 
freeze in Spain, a short crop in Calife 


A little courage at the right time 
our orange growers rich this yeor. 


Orlando Sentinel-Star | 


Orlando, Florida 
Nat. Rep. Burke, Kuipers & Mahoney 


INCREASE THE 
LUBRICATING VALUE 





SIMPSON'S WEEKLY | 
AUTO AUCTIO 


IN THE BIG MOTOR CITY | 

State Fair Auto Auction | 

19600 Woodward — Detroit f 
Phone: TO. 6-9902 

Every Tuesday — 1:30 P.M. 


Detroit Auto Auction 


Warren and Livernois — Detroit 
Phone: TY. 7-1300 


Every Thursday — 1:30 P.M. | 


Simpson Bros. Auto A 


U. S. 25 at M-97 
Mt. Clemens, Mich. 
Phone: HO. 8-9436 


Every Friday — 1:30 P.M. 




























FREE Portfolio | 
GETTING PROSPECT‘ 1 
for New & Used Carsif 














No matter how large or how smollf- 
your organization, Salesmen F 
most of their time looking for pros 
pects. Help them to quickly get Good 
Prospects daily, and you will make 
more sales and better deals. 






















At no obligation, write for your FREE 
Portfolio of Proven ideas, used by 
many successful auto dealers who arey 
making money in today's market} 
Please give name and title. | 


CONSOLIDATED ADV. SERVICE | 
13827 FENKELL DETROIT 27, MICH. E 






























100 Feet of 48-12” x 18” Pennants 
All-Weather Durafiim Only $6.00 
Money refunded if not satisfied. 


MYRLO COMPANY 
2168 W. 25th., Cleveland 13, Ohio, dept. 


Used Car 
Field Tested Aids: 


Write for 
Free Catalogue 
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By L. H. Houck 

Staff Correspondent 
-SHELBINA, Mo. — Changing a 
talker and a looker into a buyer 
will always be a problem of selling 
whether the product is peanuts or 
automobiles. 

Bryan Griggs, co-owner, Griggs- 
Farly Chevrolet Co., has been suc- 
cessfully selling automobiles for 
almost 20 years and been a stu- 
dent of human nature at the same 


“Back of selling there must be 





do not have this disposition you 
§ must acquire it by study and cul- 
eo tivation for best selling results.” 
Griggs said that sometimes deal- 
need a new viewpoint to de- 
ermine who their customer is. 
“For instance,” Griggs said, “we 
Wrive up town. The impatient young 
with the crew-cut that toots 
‘horn when the light goes green 
‘cuts in front as you are about 
# turn—he is not an individual who 
aught to be murdered—but one of 
your prospects. 
) "The lady who pushes in front 
of you at the bank and elbows you 
‘gut of the way at the dime store 
qs not what she seems but is a 
gement of the population to which 
are dedicated to sell automo- 

















~ “The point is,” he continued, 
- “that all these individuals with 
4 ‘good and bad characteristics are 
‘prospective customers and the 
n who can understand them 
Tr and get their attention without 
Tt losing his own balance will 
simply chart up more sales. 

“Every salesman has had a cus- 
tomer in tow who delights in shoot- 
ing verbal barbs into the salesman 
or who criticises the product un- 
fairly. The human reaction is to 
wish to be able to pitch him out 
on his ear but the job at hand is 
to sell him in spite of wise cracks 
and make a good customer out of 
him at the same time.” 

Griggs pointed out that in clos- 
ing deals with all kinds of person- 
alities that some common traits 
show up and that these traits 
should be used to help further the 
sale 


i “For instance,” Griggs said, 
1 “when a prospect who has been 
r dickering and driving a close deal 
shows up with his wife, you know 
that the end is near. Consequently 
Tuse the wife angle in all of my 
selling because it has become an 
American practice to talk over im- 
portant deals in the home. 

“The wife likes to have the hus- 
fand make all the preliminary 
details but in nine cases out of 
1 she likes to sit in on the final 





1953 per capita income 


N 
For West $1,986 
North West 1,535 
South West 1,443 
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Mise ourian Studies Human Nature... 


Insight Vital in Clinching Sales 


selection and perhaps feel that she| could make the payments if both 
had a hand in completing the deal} held their jobs. This remote pos- 


and the husband is glad for her 
to do so. This eliminates any fu- 
ture friction over who bought the 
car, 


and wife where the contract will 
be signed. When they are in the 
conference room going over de- 
tails, there is an important element 
often overlooked. Neither may want 
to make the final decision while 
the salesman is present. 

“Our method is to contrive an 
excuse to leave them alone for a 
few minutes so they can make up 
their minds or agree on an objec- 
tion. When you return you will 
always find that this has taken 
place.” 

Women like clean interiors in 
used cars, according to Griggs, and 
clean exteriors. They seldom pay 
any attention to other features. So 
a@ car must be cleaned up before 
the wife looks at it—there must be 
no stains on the upholstering, floor 
mats should be clean or in new 
condition. On new cars she will 
select the colors and the seat cov- 
ers and it will be time well spent 
to cooperate with her fully at this 
stage. 

“In closing deals with man and 
wife we also have the situation 
where both work and will contri- 
bute part of each income on the 
payments,” Griggs said. 

“When they tell you about this 
in the final stages of the sale it 
is easy to learn what the income 
is and to help them arrange their 
budget and if long-time terms are 
requested to show them how it 
will be to their advantage finan- 
cially to arrive at full ownership 
in 24 months. 

“Not long ago we closed a deal 
for such a couple on a new car,” 
Griggs continued, “and the de- 
tails had all been arranged except 
the financing. 

“They mutually agreed that : 


M System to Relocate 


VICKSBURG, Miss.—Roger N. 
Wright, general manager, has an- 
nounced that M System, a trailer- 
manufacturing plant, will leave 
Vicksburg and probably relocate in 
Texarkana, Tex. M System is an 
affiliate of Mid-States Corp. 





REGIONAL GROWTH IN PER CAPITA INCOME 
1939-1953 


N. E. 
+168% 





Central $1,884 
South East =: 1,159 
Middle East 1,964 


New England 1,824 


Prepared by NAM Research Dept. from Gov't Statistics 
Per Capita Income Up 217% in 14 Years— 


. According to the American Manufacturers Assn., the average per capita income in 
has risen from 1939 to 1953 by 217 percent, reaching $1,709 in 1953. 
Per capita incomes are found in the Middle East and Far West, but growth 
the national average. The Southeast had the lowest income with $1,159 per 

in 1953, while percentagewise it has nearly quadrupled since 1939. 
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closed and it was a good 
Electronic for all. i. 
alee “On the other side of the 
Weighs Moving Trucks | tere is the husband who backs out 
TAMA, Ia.—An automatic elec- | of a deal and blames it on his wife. 
|e ain tactics indicate a 
the Midwest ‘and the second in | new course must be pursued. 
sibility had them worried until it| here by the Iowa State Highway | “1 think the attitude of the sales- 
was explained that such bridges ease Sate eat mong 
should be crossed only when they gn records tly agerecaive tat 
came to it and that they would p SPOR that each prospect is_ 
have no difficulty in making new like another prospect, , 
arrangements if the payments were has a complete set of cra 
tion of loading with other of hig own which must be 
kept up until such an emergency | ment qnexthadine during Ge o> must be viewed dis- 


occurred, since they had no inten-| riod. So the deal was immediately 
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Nothing but the breast... 
Tender pickings at all FIDELITY TITLE-INSURED AUTO AUCTIONS! 


Tender pickings for you, too, Mr. Auto 
Auction Owner... pack in more buyers, 
ring up more sales, take home more profit, 
by offering your customers titles that are 
guaranteed sound. Put your foot in the 
buyer’s shoe. Wouldn’t you buy where you 
knew all titles are good titles? 
the auctions listed here . . . 
own sales with Fidelity Title Insurance! 


Fidelity Insurance Company 
204 Stahiman Bidg. of Tennessee Nashville, Tennessee 


BUY ONLY AT THESE 100% SAFE FIDELITY TITLE-INSURED AUCTIONS 


Tender pickings for you, Mr. Used Car Dealer 
. .. @ guaranteed title to every car you buy 
at a Fidelity title-insured auction . . . abso- 
lutely no loss to eat if you happen to buy 
a car that’s been stolen or fraudulently 

, One with prior existing chattel 
mortgage or lien. Always buy all your stock 
at Fidelity title-insured auctions . . . where 
you get nothing but the breast for your 


money! 


Jordan Lane, Huntsville, Alabama U.S. Highway 22, Greenbrook Township, N. J. 


aca wees eee seme we ee ee ee ee me ee eee a re ee eee 


i 
i 
AL AND BENNY FRIENDLY AUTO AUCTION Thursday MIDDLE GEORGIA AUTO AUCTION Wednesday : 
Municipal Airport, Daytona Beach, Florida Eastside Highway, Macon, Georgia : i 
ARKANSAS AUTO AUCTION Tuesday MONTGOMERY AUCTION Wednesday ' 
1008 tact Greedway, Herth Little Reck, Ark. pect he nr 
BAKER AUTO AUCTION Thursday STREET 
Fae od, es one seruan 111th St., Oak Lawn, illinois 
COFIELD AUTO AUCTION Monday o 1 
Boaz, Alabama PAGE BROS. AUTO AUCTION Wednesday : 
COLUMBUS AUTO AUCTION Thursday 35th at Divine Sts., Chattanooga, Tenn. ' 
2603 Cusseta Road, Columbus, Georgia SKYLINE AUTO AUCTION Tuesday ‘ 
CONCORD AUTO AUCTION, INC. Mon. & Fri. Greenpoint Ave. at Provost St,, Brooklyn, N. Y. : 
20 Sater ee Se ene SOUTHERN AUTO SALES Wednesday i 
DIXIE MOTORS AUTO AUCTION Tues. & Fri Siansta neces ‘ 
718 Angier Ave., Atlanta, Georgia 1 
; I 
Pap ki ong Lonny ml atone ce 
MANEY AUTO AUCTION Friday THE SMILING IRISHMAN, INC. Tuesday ' 
i 
1 


iN 





ER 5000 DEALERS 


SPECIFY STEMAC PERSONALIZED 


(kas CONTROLS 
CD wnxies Veen KD 








P NAME PLATES 

; ASK FOR DETAILS 

| CTEMAC int :2. com | ALBRIGHT MOTORS, 
F DENVER, COLORADO 











Another Macton First! 





The New Paravane Turntable!* 


Once again Macton sets the quality standard for the industry. The 
sensational new Macton Delux Paravane Turntable has many exclu- 





MACTON 
DYKE 


MACHINERY 
LANE ~ 


co INC. 
STAMFORD, CONN 















“Stick around a minute... it’s just about to bit 
Chadwick that be’s done something wrong again!” 







"Hiss was when you could repair most any- 
thing that rolled into your shop with a handful of 
standard shop tools .. . wrenches, screw drivers, and a 
pair of pliers. But not any more! Today, cars are so 
vastly improved they do everything but drive them- 
selves. Now you have to be a specialist to go near many 
essential repair jobs. And to do those jobs right you 
need special tools . . . Kent-Moore Special Service Tools. 


r | Just look through your manufacturer’s shop manual, 
for example. You'll find that Kent-Moore Tools . . . 
4 designated by “J” numbers . . . are recommended for 
| AWEW MONEY-MAKER! ~many important operations where ordinary tools can’t 
d It's the new Kent fill the an. ae oe Seon Tool Fo 
4 desi to do its specific job quickly, easily, accurately, 
pee ie ee and Waheee damage to parts. The results? Good service 
at a fair price with positive profits for you! 


KENT-MOORE ORGANIZATION, INC. 
5-105 General Motors Building + Detroit 2, Michigan 










wi To 


AUTOMOTIVE NEWS, NOVEMBER 22, 1954 





Metals Show Discloses 


Many New Processes 


A aoe engineers attending the American Society 
for Metals show recently at Chicago undoubtedly took 
away with them a number of new ‘as ideas that will 


show up in the years to come in 


e form of new materials 


and better ways of doing things that are certain to be re- 
hha cde ebteroinlbtialaniitaatee 


flected in the new cars of the 
future. 

A machine which attracted 
considerable attention at Chicago 
was displayed by Elox Corp., Claw- 
son, Mich. The Elox machine uses 
an electric spark to cut metal and 
is capable of cutting the hardest 
metals ag well as alloy steels used, 
for example, for forging dies. Elec- 





Pontiac Promotes 
Foley and Curie ° 
In Sales Shifts 


PONTIAC. — Promotions in the 
Pontiac sales organization were an- 
nounced last week by H. E. Craw- 
ford, general sales manager. 

E. D. Foley has been appointed 
to the newly created position of 
administration manager at the cen- 





R. V. Curie 


E. D. Foley 


tral office. Foley, formerly manager 
of the organization and analysis 
department, will coordinate central- 
office sales programs and activities 
and direct a dealer development 
program. 
R. V. Curie has been appointed 
organization and analysis manager. 
He had been assistant zone man- 
ager in Cleveland. 

F. J. Wahl was appointed assist- 
ant zone manager in Cleveland. His 
previous position was business 
management manager in the Pon- 
tiac (Mich.) zone. 

W. W. Harris, formerly a re- 
gional sales promotion manager in 
thé central sales region, has been 
appointed assistant zone manager 
in the Pontiac zone. 

H. N. Long, formerly assistant 
parts manager in the central office 
has been appointed sales promotion 
manager for the central region. 

F.. G. MacDonald succeeds Long. 
He had been parts and accessories 
manager in the Cleveland zone. 

W. W. Knocke, formerly business 
management manager in the Cin- 
cinnati zone, was named assistant 
zone manager in Buffalo to succeed 
J. C. Cheesbrough, who was ap- 
pointed assistant sales promotion 
sales manager in the central office. 


Good Neighbor 


Community Relations Unit 
Named by Ford 

DEARBORN. — Ford Motor Co. 
has organized a community rela- 
tions committee to represent the 
company in four Michigan commu- 
nities — Brooklyn, Northville, Mil- 
ford and Manchester—where Ford 
plants are located. 

In announcing the committee, 
Walter H. Simpson, general man- 
ager of the parts and equipment 
manufacturing division, said: 

“The committee will handle con- 
tributions to local charities and 
similar enterprises, and coordinate 
participation in civic and public 
events.” 

William F. Townley, division 
manager of instrument and equip- 
ment manufacturing, has been 
named chairman. Other members 
are Warren Gross, Brooklyn plant 
superintendent; Robert Winder, 
Manchester plant superintendent; 
E. M. Flaherty, Northville plant 
manager; C. R. M , Milford 

t manager, and H. B. Ihnken, 


plan 
Waterford plant superintendent. 


tric discharges serve as the cutting 
medium. Voltage is low so there is 
no danger to the operator. 

One application for the Elox 
machine that is already expand- 
ing at a rapid rate is cutting car- 
bide dies. Using electrolytic ma- 
chining, a carbide die can be cut 
in a few minutes that might oth- 
erwise require several weeks. 

Another interesting use of this 
machine is shaping forging dies. 
The new method hag already been 
employed successfully on a limited 
scale for this purpose, it is re- 
ported. Sales of Elox machines are 
heading for the $2 million mark, 
according to Elox executives who 
feel their machine will undoubt- 
edly find an important place in the 
motor car industry. 

With the demonstrated interest 
of the motor car industry in faster 
and less costly methods of tooling, 
interest in the latest Elox machines 
is undoubtedly justified. 

* * o 
NOTHER tool shown at Chi- 
cago that caught the eye of 
Detroit engineers was a new type 





ECEIPTS from state motor fuel 
and other highway-user levies 
are continuing their general up- 
trend, according to revenue reports 
from representative areas. 
Arkansas tax receipts 
showed an increase over the same 
month a year ago to reach a total 
of $2,599,074 during October. 
Colorado motor-fuel-tax receipts 
during September totaled $3,313,588, 
an increase of nearly 5 percent over 
the corresponding month last year. 
Receipts for the Kentucky high- 
way fund for the first three months 
of the current fiscal year totaled 
$17,438,121, a drop of 3.7 percent 
from last year. Of that total, $14,- 
402,060 represented state tax collec- 
tions, which were up by 3.8 percent. 
In New Jersey, where a one-cent 
gasoline-tax increase went into ef- 
fect July 1, the yield from this 
source during the first quarter of 
the current fiscal year was $3,070,- 
635 higher than for the correspond- 
ing period a year ago. 
01 


tions of $6,691,000 running 
ahead of the $6,317,000 for the 
same month last year. 

Oklahoma gasoline - tax receipts 
for the first quarter of the current 
fiscal year showed an increase of 
1.25 percent over last year, but the 
yield for September was down 0.53 
percent from the same month a 
year ago. 

South Dakota receipts from 
license fees during the first nine 













$8,000 in American money. 


Gas-Tax Yield Climbs 


Other Highway-User Levies Also Increase, 
Reports from States Show 


Uruguay Pontiac Dealers View Models— 


At a tour of the Pontiac plant, 15 Pontiac dealers from Uruguay got 
view of the 1955 models. They reported that a Pontiac sells in Uruguay 












grinder. The machine is equipp 
with a vibrating tool that mo 
up and. down a small fraction 
an inch at the incredible rate 
25,000 times per second. 

An abrasive material, dri 
ahead of the vibrating tool, 4 
the actual cutting. The poten 
applications of supersonic grind 
are certain to get considerable 
tention from the auto indu 
which ig always looking for { 
proved methods of grinding. 

While 





is lathe t 
have no intention of sittin 

on their existing models. 
A new type lathe shown at G 
cago reduces the time neede@ 
cut a thread, for example, to 2 
a third of a minute. The new 
chine does the job, accordin 
officials of A & S Machinery Co 
in about one-twentieth of the t 

formerly required for the same 
* * + % 


OE of the exhibits at Chie 
indicated that as many as se 
camshafts can now be made sim 
taneously using the new shell 5 
ing process. While multiple pour 
of camshafts is not new, the 
plicity and accuracy of the 
method was strikingly evident, ~ 
New - process engineers contin 
to be just about the busiest of a 
engineering group in Detroit. 
race against rising overhead ang 
labor costs must continually te 
won if car prices for bigger, fancier 
cars are to be held even close to 
existing levels. The process engi 
neers make up the group that hag 
been given the important job of 
holding this cost line. : 
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months of this year totaled 
355.87, an increase of $74,350.70 : 
the corresponding 1953 period. | 
A continuing uptrend is 7 
by Vermont’s two major ree 

of highway money—gasoline 
and registration fees. j 
registration 


the same period last year. — 
Gasoline tax yielded $622.2! 
August, compared to $595,575.80 
the same month a year ago. ~ 
Washington state gasoline tax 
ceipts in September reached a & 
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Meet These New 
Packard Dealers! 


Packard Craftsmen 
Back In Action 


@Packard employees (right) returned to 
Work last week as the new Packard body 
tid assembly plant went into production 
‘@ the great new Packards and Packard 

Eppers for 1955. This is an important step 
Mi Packard’s modernization and improve- 
Went program. The opening of this large 
Mellity marks the first year Packard has 
5 ited its own bodies since 1941. 


Se ee 
ia 


ERE ARE a few of the outstanding dealers who have 

joined Packard’s growing dealer organization: 
Upper left: Buck Motor Company is the new Packard 
dealership: in Troy, Ohio. At the franchise signing were, 
seated left to right, A. H. Buckalew, Sr., the new dealer, 
and F. H. Eustis, Packard zone manager. Standing, left 
to right, are E. A. Stewart, assistant zone manager, and 
A. H. Buckalew, Jr., sales manager of the new firm: 


Upper right: Signing the Packard franchise for Smart 
Motor Company in Madison, Wisconsin, is O. D. Smart. 


Standing, left to right, are Milton R. Senglaub, Chicago 
zone Official and Paul Emmerich and Frank J. Smart, 
representing the new dealership. 

Lower left:JamesS.Cusimano, manager of the new Packard 
dealership in Jamestown, New York, signs the franchise 
in the presence of R. E. Carlin, Packard zone manager, 


_and G. L. Eckelberger and T. J. Sloggert, zone officials. 


Lower right: A. R. Marzelli, Packard zone manager, 


congratulates Nathan Orent, the new Packard dealer in. 


Babylon, New York. 


New Assembly Plant 


Now in Operation! 


® Swinging into production is the new 
Packard body and final assembly plant. 
Also housing sub-body assemblies, it is the 
first such combination facility in the indus- 
try. This new plant is another good reason 
the Packard Program keeps moving ahead! 


- 
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News Classified 
Ad Deportment 


TAPLEY 


BRAKE TESTING METER 
(DECELEROMETER) 


Meets and exceeds Brake Testi 

ees ww 6 
cants for New York State Motor V: 

Eiovaiies tatiaan pinoee cate. 


Price $89.50 Net 


Complete with leather case and clamp. 


Literature on request. 


TAPLEY PRODUCTS 


53 PARK PLACE NEW YORK 7, N. Y. 


(Sole U.S.A, Distributor). 





















20% with all 
rs 


Minimum Order 
2 Dozen 


Not a Paint 


100% Pure Rubber 
Guaranteed Not to Discolor 
“AS EASY AS PATCHING A TIRE" 


Seyco Products Corp. 


3299 K—Calvert - Dept. N 
Detroit 6, Michigan 
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Used-Car Auction Prices 


(Continued from Page 31) 





‘52 Cranbrook station wagon, $730. 
oo Silver Streak (6) 4-dr., 


$615. 
STUDEBAKER—’50 Champion 2-dr., $380. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Nov. 5.) 
(Sold 201 cars out of 319 offerings.) 
BUICK — ‘54 Super Riviera, $2,515*. °53 
Super Riviera, $1,635*, $1,600*; Special 
2-dr., $1,230. ‘51 Super 4-dr., $725*; 
Riviera, $675*. '50 Special 4-dr. -, $515", 
$450°; Super 4-dr., $490, $465*, $390*; 
Riviera, $450*. ’'49 Super conv., $315. 
CADILLAC—'54 (62) coupe de Ville, $4,- 
400° (ps). ’'53 (60) Special 4-dr., $2,875* 
(ps); (62) coupe, $2,750*. '51 (60) Spe- 
cial 4-dr., $1,465*, or (62) 4-dr., $1,- 
200*. ’49 (62) 4-dr., 55°. 
adr, ¢2.370°, "A oe one s2,048e: Imperial impo 3, Ca 
-dr., ’ ye? - ‘up, \ 
63 Bel Air 2-dr., $1,085*, 51.075, 4-dr., Arrival of the 3,000th ca: from Britain was commemorated by Imperial cond 
$1,265*, $1,105, $1,050; (210) Handy-| tributors, Inc., Hampton, Va., which handles Rolls Royce, Bentley, MG and Morris 
man, $1,450°, ‘°52 SL Deluxe Bel Air, be a 
$925. '51 SL Deluxe 4-dr., $635*, $575, 
$550. 50 SL Deluxe 4-dr., $460, $455.| CADILLAC—’'50 (62) fin coupe, $1,430°*; NY club coupe, $290*. '48 NY @ 





= (88) 4-dr., $650°. '49 (76) 2-dr., 
70* ; conv. 598 8, "46 (66) 4-dr., er 


Custom conv. 

PLYMOUTE__'63 Cranbrook Belvedere , $1,- 
hn sae Deluxe 4-dr., $170, '48 Deluxe 
4-dr., 

PONTIAG_'65 Chieftain (860) 4-dr. $2,- 
250. °54 Chieftain (6) 2-dr., $1,460. '53 
Chieftain (6) 2-dr. » Sa "652 Gapeteern 
(8) Catalina, $925"; $990. *51 Sil- 
uel Streak (8) a-dr, vi *. "60 Silver 

Streak (8) Catalina, §$580*; 2-dr., $460*; 
Silver Streak (6) 4-dr., $460. "49 Silver 
a $340; "Silver Streak (8) 


$310°. 
‘53 Commander Starliner, 
$1,280*. '51 Commander 4-dr., $425°. '50 
Commander Land Cruiser, $350, $300*. 
48 Commander 4-dr., $100. '47 Com- 
mander Land Cruiser, $120*. 
MISCELLANEOUS — '52 Henry J 2- dr., 
$170. °51 Henry J 2-dr., $185*%, $145; 
International 1-ton stake, $400. 


CHICAGO 


(Arena Auto Auction. Sale every Tues- 
day. Prices are for sale of Nov. 9.) 

















































(Sold 260 cars out of 373 offerings.) 49 SL Deluxe 4-dr., $225 4-dr., $1,260*, $980 $140*, 
, io . "9 ; 2 
BUIOR "84 RM Riviers a bah iaah: CHRYSLER—'52 NY conv., $705*. '48 NY | CHEVROLET—‘62 Bel ‘Air club coupe, $1,-| DeSOTO—51 Custom club coupe, § 
(ps), $2,605 , oaees? $2 tgoe | , 44t., $100. '47 Windsor 4-dr., $110. 350° (ps); 4-dr., $1,055; station wagon,| 4-dr., $515*. '46 Custom 2-dr,, $115, 
Super Riviera 2- ‘is § ”"$2,325° (ps), | DESOTO—’54 Powermaster club coupe, $1,-/ $1,175; Two-ten 2-dr., $880. '52 SL De-| DODGE—'53 Coronet 2-dr., $1,005*, 
$2,455", $2,450°; 4-dr., 7 ps); 505*. '52 Custom 4-dr., $755. luxe club coupe, $700, '51 SL Deluxe Bel "51 Coronet 4-dr., $595*; club 









Special conv., $2,295*. °53 Super Riviera 


; ‘ oa 4 , 
2-dr., $1,655*; 4-dr., $1,495*; RM Rivi- DODGE—'53 Coronet Diplomat, $1,185. '52| Air, $765*; 4-dr., $575*, $515*, $470°;| $515*. '50 Wayfarer 2-dr., $285 


Coronet conv,, $645. "51 Coronet 4-dr., 2-dr., $470*, $430°*; club coupe, $505*. Custom 4-dr., $270. 
















era 4-dr., $1,550° (ps), $1,480° (PS8);/ $495. ‘50 Coronet 4-dr., $345, $300 50 SL Deluxe 2-dr., $410*, $400*, '49| FORD—'53 Crest (8) Country Squi 

Special 2-dr., $1,275. ‘52 Super Rivier®| poRp 54 Crest (6) Victoria, $1,650*;| SL Deluxe club coupe, $365. 765%; Custom (8) Country sedan, §: 

2-dr., $1,155*. pet Main (6) 4-dr.,, $1,185. ‘63 Custom (8) | FORD — ’54 Custom (8) conv., $1,735; 2-dr., $1,010*; Custom (6) 2-dr,. §1 
CADILLAC—'54 (62) coupe, $3, (ps). | station wagon, $1,275; 2-dr., $1,140, $1,- $1,350. 53 Custom (8) 2-dr., $1,-| ‘51 Custom (8) Victoria, $755*; 











’53 (62) coupe, $2,960* (ps), $2,790* 
(ps). 52 (62) coupe, $2,225*, $1,985*. 
‘51 (60) Special 4-dr., $1,700*; (62) 
4-dr., $1,535". "50 (62) coupe, $1,595°, 


$1,350°. 

VROLET—’'55 Bel Air (8) 2-dr., $2,- 
480°. '54 Bel Air Sport coupe, $1,700; 
4-dr., $1,675*; Two-ten 4-dr., $1,265. °53 





130, $1,100, $1,065, $1,050; %-ton pick- seer Main (8) 4-dr., $970; Main (6) $550; club coupe, $525*, $435; 

up, $640. ‘53 Custom (8) 2-dr., $830, 2-dr., $875. °52 Main (8) 2-dr., $760, ’51 $525*, $520, $380; Deluxe (8) 4-dr., 
$605. '51 Custom (8) 4-dr., $685*. Custom (8) 2-dr., $695*, $645°, $575*; wrecker, $825. °50 Custom (8) 

$400, $365. °50 Custom (8) 4-dr., $330. 4-dr., $645*, $600; Custom (6) 2-dr., $575; station wagon, $355; Deluxe 

'49 Custom (8) 2-dr., $345, $305, $285, $475; Deluxe (8) 2-dr., $465, $370. '50 4-dr., $320. 

2 at $275, $245, $235, $230, $210; conv., Custom (8) 2-dr., $475, $375; Deluxe (8) | HUDSON—’'51 Commodore (6) club 

$205; Deluxe (8) 2-dr., $195. 2-dr., $400; Deluxe (6) 4-dr., $295. $465, $450. "49 Super (6) 4-dr., $1 

HUDSON—’53 Hornet 4-dr., $1,250*. '52| HUDSON—’53 Hornet 4-dr., $1,200*. °50| KAISER—'48 4-dr., $100. 





























Two-ten station wagon, ai net. Hornet 4-dr., $755*; Pacemaker 2-dr.,| Pacemaker 2-dr., $115. LINCOLN—'52 Capri 4-dr., $1,415. 
$1,125; 2-dr., $1,050; Bel an cs ee $575. '560 Commodore (8) 4-dr., $305. | LINCOLN—'53 Capri 4-dr., $1,925* (ps). | MERCURY — ’54 Monterey coupe, $1, 
300* (ps), $1,230°, $1,225*. 8 - | KAISER—’52 Deluxe 2-dr., $415*. ’51 De- | MERCURY—'52 4-dr., $940°. '52 conv., $870*. '51 club coupe, 






luxe Bel Air, $945, $760*; 2-dr., $820, 
$740; 4-dr., $725; FL Deluxe 2-dr., $805*, 
$725. ‘51 SL Deluxe station wagon, 






luxe 2-dr., $415*, $340°. °50 Traveler| NASH—’49 Statesman 2-dr., $115. "50 4-dr., $430; club coupe, $375. "49 E 
4-dr., $105*. OLDSMOBILE—’52 (98) 4-dr., $1,310*. '51 dr., $340. ‘Se 
LINCOLN—’52 Cosmopolitan coupe, §$1,- (88) 4-dr., $715°; (98) 4-dr., $575*. NASH—’53 Ambassador Country club, 









$935*. 455*, $1,385°. PACKARD—’50 station wagon, $350. 500*; Rambler Country club, $875. 
OHRYSLER—'54 NY station wi $2." | MERCURY—'54 Monterey 4-dr., $1,695*. | PLYMOUTH—'52 Cranbrook ‘4-dr., $500.| Ambassador 4-dr., $850. ’51 Statesman 

620° (ps). ’51 NY 4-dr., $790 ndsor | '53 Monterey coupe, $1,665*; 4-dr., $1,-| ‘49 Special Deluxe 4-dr., $150. 4-dr., $400*. 50 Statesman 4-dr., $3 

4-dr., $785*, $500*. 280*, $1,245". '52 4-dr., $795. '51 4-dr., | PONTIAC—'53 Chieftain (8) Catalina, $1,-| °49 Ambassador 4-dr., $180*, $155, 





DeSOTO—’52 Custom 4-dr., $705*. °51 De- 
luxe Carryall, $470. °50 Custom 4-dr., 
$435°*; Deluxe club coupe, $425*. 

DODGE — ’54 Royal 4-dr., $1,275*. ‘53 





$700*; club coupe, $475*. 555°; 2-dr., $1,245*, $1,185*. °51 Silver} OLDSMOBILE — ‘54 (98) 4-dr., 
NASH—’52 Statesman 4-dr., $750*, $720*, Streak (8) Catalina, $860*; 4-dr., $720*, (ps). °53 (98) 4-dr., $1,725*. °52 
$690, $600*°; Rambler station wagon, $680*, $510°; 2-dr., $500. ‘50 Silver Holiday, $1,550*, $1,350*. '51 Ne, H 
$635. °51 Statesman 4-dr., $400, $350, Streak (6) 2-dr., $350. '49 Silver Streak day, $1,095*; (88) Super 2-dr 














































$860*; 
$405. °50 Special Deluxe 4-dr.,| BUICK—’52 RM Riviera 4-dr., $960*; Spe- $740°. 50 Silver Streak (8) 2-dr.,. 
$415, "49 Special Deluxe club coupe, $250. cial sedan, $845. '50 Super sedan, 600°. Catalina, $550*; 4-dr., $550*, $5: 
PONTIAC—'55 Star Chief Catalina, 2 at $575*. ’47 Super sedan, $120. Torpedo (8) 4-dr., $180. 
$5,260" (ps), '54 Star Chief 4-dr., $2,-| CADILLAO—’54 (62) sedan, $4,030* (ps). | STUDEBAKER—’52 Champion club 
53 Chieftain (8) Catalina, $1,400° "51 (62) sedan, $1,690*. 49 (62) sedan, $680*; Commander 4-dr., $305. '50 ¢ 
(ped: 4-dr., $1,100*, '52 Chieftain (8) $830°. Mander club coupe, $270*; Chai 
2-dr., $875, $680, $655*. '51 Silver Streak CHEVROLET—’55 Bel Air (8) 4-dr., $2,- club coupe, $240; 2-dr., $230. 49 
(8) 4-dr., $800*, §710*, $695*, $590°. 350*; 2-dr., $2,250°. '53 Two-ten sedan. mander 4-dr., $200*, $160*. "48 
49 Silver Streak (8) 4-dr., $335*. $880; One- fifty station wagon, $875. '52 pion club coupe, $155. 
STUDEBAKER — ‘53 Commander club SL Deluxe sedan, $820*, $790*. ’51 SL| MISCELLANEOUS’ 49 GMC %-ton 
coupe, $950°; 4-dr., $755*. '51 Champion) Deluxe sedan, $700, $650, $615. ’50 SL up; $350. 
4-dr., $400*, ‘50 Champion 2-dr., $275; Deluxe sedan, $440, $420; SL Special se- 


HUDSON—’'53 Hornet 4-dr., $1,115*; Wasp 
2-dr., $850*; Jet 4-dr., $785. °51 Com- 
modore (8) 2-dr., $510*. 

KAISER—’53 4-dr., $1,155*. ‘51 4-dr., 
$275, $240. 

LINCOLN—’50 4-dr., $205°. °49 Cosmo- 
politan 2-dr., $295. 

URY—’'54 Monterey coupe, $2,350*. 
A _ Monterey coupe, $1,640*; 4-dr., $1,- 
$1,515*, $1,320*, $1,280*. "52 Cus- 

sane "sport coupe, $1, 265*, $1,145°; 4-dr., 
$970. 51 conv., $705*; 2-dr., $695, $650. 







Coronet 4-dr., $1,075*, $910*; Meadow-/ 9275+: Rambler conv., $275*. 50 States-| (8) 2-dr., $310, $305°*. "50 (98) 4-dr., $605*, $585*. 

brook 4-dr., $800°. '52 Meadowbrook 4-| man 2-dr., $240°, $235, $130. STUDEBAKER — '52 Commander 2-dr.,| PACKARD—’52 (200) 4-dr., $800°*. 

dr., $570*. ’51 Coronet club coupe, $445°; | OLDSMOBILE—'54 (98) Holiday, $2,950*| $620. 50 Champion 2-dr., $275°. PLYMOUTH — ‘53 Cranbrook club 

4-dr., , 440 , $425°. Se (ps); 4-dr., $2,420*; (88) Holiday, $2,-| WILLYS—’53 station wagon, $975. $990; 4-dr., $830. °52 Cambridge 
FORD—'54 Crest (8) Victoria, $1,930°;| 490+ ‘53 (88) Holiday, $1,850*; 4-dr., coupe, $505. 51 Concord Suburban, 

Custom (8) club coupe, $1,495. "53 Main) $1 360%. ‘52 (98) Holiday, $1,400*. ‘51 N. PLAINFIELD, N. J Cranbrook 4-dr., $510. ’50 Special y 

(8) Ranch Wagon, $1,340; Custom (8)/ (88) 4-dr., $900*, $615*. '50 (88) 4-dr., 7 = oe luxe 4-dr., $390; club coupe, $380, 1 

4-dr., $1,210, $1,170*, $1,115. '52 Crest/ 605, g530*, $420°. (Lebanon Auto Auction. Sale every Wed-| Special Deluxe 2-dr., $355. 

(8) Country Squire, $1,150; Custom (8) | PACKARD—’51 4-dr., $565*. nesday. Prices are for sale of Nov. 10.) PONTIAC—’55 Chieftain (870) 2-dr., ' 

2-dr., 2 at §830°. '51 Custom (8) conv.,| PLYMOUTH — '53 Cranbrook Belvedere, (Ne change from the previous week. 675*. ’53 Chieftain (8) 2-dr., $1,275 8 

$670; 4-dr., $620*; Victoria, $610; 2-dr., $915; club coupe, $835. '52 Cranbrook| Market still erratic, Sold 68 cars out of '52 Chieftain (8) 2-dr., $925%, $910% mB 

$550; Deluxe (6) 2-dr., $425. = ae $585. °51 Cambridge, club; 97 offerings.) Silver Streak (8) Catalina, = ; 


























































































































NASH—'53 Statesman ciub coupe, $1,250*; club coupe, $225*. 
4-dr.,. $875. "52 Statesman 4-dr., | $806, cat $220, $360. Medien: aetna: aia. 06 OAKLAND, CALIF. ‘. 
ceomos mae auaatt Muaeiee Gabon DANVILLE, VA. NY sedan, $330. (Oakland Auto Auction. Sale every F 
wagon, $345 (Danville Auto Auction. Sale every Wed Cus eee een CR The a oe 
: Sad - tom sedan, $390. market firm here this 
OLDSMOBILE—’54 (98) Holiday, $3,155" | nesday. Prices are for sale of Nov. 10.) | DODGE—'54 Royal (8) sedan, $1,460*. '53 we had a nice consignment of | 


(ps), $3,050* (ps), $2,925* (ps); (88) 
Holiday, $2,800* (ps), $2,670* (ps), $2,- 
510* (ps). ’53 (98) Holiday, $2,030* (ps), 
$1,915* (ps); (88) 2-dr., $1,660°. ’52 
(98) Holiday, $1,655*, $1,645*, $1,590*; 
4-dr., $1,175*, $1,095*; (88) 4-dr., $1,- 
145*. ’51 (88) 2-dr., $905". 
PACKARD—’53 (200) 4-dr., $1,425*. ‘51 
(200) 4-dr., $525". '48 Super 4-dr., $145. 
PLYMOUTH—’'53 Cranbrook Belvedere, $1,- 
250*, $1,005; 4-dr., $950. ‘52 Cranbrook 
2-dr., $575; Cambridge 2-dr., $530. °51 
Cranbrook 4-dr., $5610, $410; Concord 
2-dr., $385. °50 Deluxe Suburban, $600; 


(Offerings and buying good with ex- Coronet sedan, $1,180*, '51 Meadowbrook| autes and a lot of good buyers. 
cellent retail activity in this area. Sold sedan, $600. '49 Meadowbrook sedan,| 75 percent of cars sold despite 
76 cars out of 111 offerings.) $320. weather and a few showers.) , 
BUICK—'53 Special 2-dr., $1,300. ‘50 Su- | FORD—’53 Crest (8) Country Squire, $1,-| BUICK —’50 Super conv., $600*; 

per 4-dr., $640, $610, $605. °49 Super| 550; Victoria, $1,300; Main (8) Ranch 2-dr., $415. 
2-dr., $375. : Wagon, $1,400; Custom (8) sedan, $800. | CADILLAC—’54 (62) coupe, $4,055* 
CADILLAO — '41 4-dr., $150. '36 4-dr., ’52 Custom (8) sedan, $760, $730. ’51 ’50 (60) 4-dr., $1,440*, °49 (60) 
Custom (8) sedan, $600, $550. °50 Cus- $990°. a 
CHEVROLET—'53 Two-ten 2-dr., $700. ’52 tom (8) sedan, $500. '49 Custom (8) se-| CHEVROLET—’53 Bel Air coupe, § 
SL Deluxe 4-dr., $885, $460. '51 SL De- dan, $375, $325; station wagon, $340; "52 SL Deluxe Bel Air,’ $1,000; 
luxe Bel Air, $875; 2-dr., $675, $515, Deluxe (8) sedan, $290. $825*. '51 SL Deluxe 2-dr., $910*, 
$470; %-ton pickup, $550, $415. '50 SL | KAISER—’49 sedan, $260. 4-dr., $780, $770*; club coupe, 
Deluxe 4-dr., $535; 2-dr., $450. '49 SL| MERCURY—’52 sedan, $1,160*. °51 sedan, $600. °50 SL Deluxe 2-dr., $645; 
Deluxe 2-dr., $435, $305. °48 FM 4-dr., $615*. °50 sedan, $565, $530. ‘48 sedan, $600*; FL Deluxe 2-dr., $570. *49° 























































4-dr., $310. $275, $270. $180. Deluxe 4-dr., $415. '47 SM 2-dr 
‘PONTIAC—'55 Star Chief Custom Catalina, | peSOTO—'50 4-dr., $480. NASH—'51 Rambler station wagon, $510,| 4-ar., $185, °46 FL Aerosedan, $255. 
$3,140* (ps); Chieftain (870) Catalina, | noDGE—'53 Coronet 4-dr., $900. '48 Cus- $475; Ambassador sedan, $460. club coupe, $125. : 


$2,840*. '53 Chieftain (8) Catalina, $1,- 

615°; 2-dr., $1,350*. ‘52 Chieftain (8) 

4-dr., $985", $850*; Chieftain (6) 4-dr., 

$775*. °51. Silver Streak (8) Catalina, 
90* 


$690°. 

STUDEBAKER — ‘52 Commander club 
coupe, $660*; Land Cruiser, $500. ‘51 
Commander 4-dr., $285. °50 Champion 
club coupe, $345°; 4-dr., $315; 2-dr., 

5. 


tom 4-dr., $150. '47 %-ton pickup, $110. | OLDSMOBILE — '54 (98) conv., $2,875*| ro , 8 liner K 
FORD—’52 Crest (8) 4-dr., $810*; Main (ps). "52 (98) sedan, $1,100*. '50 (88) amet ae cue ta nae speed 
(6) 2-dr., $490. '51 Custom (8) 4-dr., sedan, $660*. '49 (98) sedan, $420*. ’52 Main (8) Ranch Wagon, $1) 
$635, $605, $555, $460; 2-dr., $600; conv., | PLYMOUTH — ’°53 Cranbrook Belvedere, $1,230*; conv., $1,040%; Main (6) 
$495; Custom (6) 2-dr., 2 at $435; %- $1,175; sedan, $975, $960; Cambridge $700. '51 Deluxe 4-dr. "$515. "50 C1 
ton pickup, $400. °50 Custom (8) 4-dr., sedan, $860. '51 Cambridge sedan, $560. (8) 4-dr., $780* $615": 2-dr., 
$590; coupe, $565; 2-dr., $470, $250. °49 49 Deluxe sedan, $260. Deluxe (8) 4-dr., $435*. °49 Custom 
Custom (6) 2-dr., $320; Custom (8) | PONTIAC — ‘51 Silver Streak (8) sedan, 2-dr., $445. 
coupe, $145. '47 Custom (8) 4-dr., $135; $720*. '50 Silver Streak (8) sedan, $510: | wopsoN—’51 2-dr., $795". °49 —< 











on 









25. ...» fe Ss 
















































$280, $215. Deluxe (8) 4-dr., $180. '40 Deluxe coupe,| ‘49 Silver Streak (6) sedan, $220. ; 
WILLYS—'53 station wagon, $780; 4-dr.,| $210, $170. '34 4-dr., $180. STUDEBAKER—'50 Champion sedan, $310.| xAisKR* Se Deluxe 4-dr., $855*. 
$675. = HUDSON—’52 Hornet 4-dr., $950°*. MISCELLANEOUS—’53 MG roadster, $1,-| EINCOLN—’53 Capri naiete $2,220°. 
MISCELLANEOUS—’52 Jaguar 4-dr., $1,- | MEROURY —'51 coupe, $650. ’50 4-dr.,| 010. NASH—’51 Statesman 4-dr., $495*, 
505, °51 Henry J sedan, $165, i Sar. $405. ’49 conv., $375. WIS 49 Statesman 2-dr., $195*. 
ASH—'S1 station wagon, $520. FONTAN é OLDSMOBILE—'53 (98) Holiday, 32,18 
MERIDIAN, MISS. OLDSMOBILE—'51 (88) 2-dr., $865°. °50 A, ‘62 (98) Holiday, $1,615*; (88) # 


(88) 2-dr., $615*, $425°, $400*; (Hollenbeck Auto Auction. Sale every . 

$500*. °48 (88) conv., $110. '46 4-dr.,| Friday, Prices are for sale of Nov. 5.) | pdaide, (47, (78> conv. $150) 

7e08. (Market slightly off due to introduc- | s53 Chieftain (8) 4-dr., $1,310" 
PLYMOUTH— 52 Cambridge a gt $630,| tion of new ova ——— * Chieftain (8) 4-dr., $1 000°. "51 

cial Deluxe 2-dr., $505; Deluxe wean tivity. Sold 122 cars out of 195 offer- Streak (8) Catalina, $1,005*, $1, 










(Tinnin Auto Auction. Sale every Tues- 
day. Prices are for sale of Nov. 9.) 

(Market off some on ali units, although 
real sharp autos are still bringing a good 
price. Sold $4 cars out of 140 offerings.) 











































BUICK—’ Special 4-dr., $800. * Spe- $300. °48 Special Deluxe coupe, $305. °47| ings.) 
Ger kan Gn ib eeae Bae, tae Deluxe 4-dr., $195; coupe, $150.| BUICK—'54 Riviera coupe, $2,400*, §$2,- MANHEIM, PA. 

x: ; - "| RONTIAO—'47 4-dr., $330. 395°; 4-dr., $2,300* (ps); Century Rivi-| (ss, ,neim Auto Sales & Auction, Me” 
OADILLAC—'40 (62) 4-dr., $815. STUDEBAKER — “51 Commander 2-dr.,| era coupe, $2,350*. '53 RM Riviera 4-| 1 every Friday. Prices are for sale 
Cenrneney/o, Pet Air (8) 2-dr ¥.. sobs $505. _80 Commander 4-dr., $375; Cham-| r., $1, soe (ps); Super Riviera 4-dr., | Noy. 5) m pe 

4 ‘o-ten (8) lray coupe, pion 2-dr., $300. $960. ’ per ra coupe, $950*; ao out 
Two-ten (6) 2-dr., it 875; One-itty @ » ‘ar. $790. "51, Super_ station - wagon, se eagnet _geet Sold 148 cars out 
-dr., $1,775. °54 Air 4-dr., $1,405. x ; Special 2-dr., 5 . ae . 2 
"53 Bel Air 2-dr., $1,295, '52 SL Deluxe FLINT CADILLAC 63 (2) t-te $2.215%, °51 | BUIOK—'S4 Special Riviera, $2,900% 


; Riviera, $2,500* (ps); Super 
(Flint Auto Auction, Inc. Sale every (62) coupe de Ville, $1,830*; 4-dr., $1,- a me ‘. 
Wednesday. Prices are for sale of Nov. 10.)| 630°; (60) Special 4-dr., $1,065*. °50 (62) | £3.320°._ 53 RM aes dr., $1,350 
(Bidding very active on clean autos. 4-dr., $1,600*, $1,250 $830. °51 Special’ pare $710. ’50 
Market still sliding on rough merchan- | CHEVROLET—‘54 Bel Air 2-dr., $1,650; i-de., 610°. Bay : 
dise, Sold 84 cars out of 119 offerings.) Two-ten Handyman, $1,615*; 2-dr., $1,- CAD amino ste a-ar. see 
BUIOK—'54 Super Riviera 2-dr., $2,400°,| 410, ’53 Two-ten Handyman, $1,475*; $4,080° (ps); (62) 4-dr., $3,675" 
$2,385, $2,350°, $2,320°; 4-dr., $2,365*| Bel Air coupe, $1,210*; 4-dr., $1,185°. "53 (62) we 52,730" (ps); 
(ps); Special 2-dr. 760. °53 Super "62 SL Deluxe Bel Air, $945*, $900°; | soo. vas’ (ga) aedr.. $725% 
Riviera 2-dr., $1,660* (ps), $1,575%;| 2-dr., $720", $710", SL Special - 2-dr., CHEVROLET "SG Bel Air 2-08 
Special 4-dr., $1,185*, '52 Super station| $675. ’51 SL Deluxe Bel Air, $825. '50 "S4 (210) 2-dr, $1,370°. 53 B 
wagon, $1,125*; Riviera 2-dr., $1,095*; SL Deluxe club coupe, $595; station dr., $1,280*: 4car., $1,180"; ( 
Special 4-dr., $950. '51 Super go wagon, $595; 4-dr., $470, $420; SL Spe- $1, 180% > ges aes é 
2-dr., $815*, $665*; RM 4-dr., $780 cial 2-dr., $345; FI. Special 2-dr., $825.| 7's)” sago. gt, Special 4-dr., 







4-dr., $805. ’51 SL Deluxe 4-dr., $740. 
"50 SL Deluxe 4-dr., $600. '49 SL De- 
Tuxe 4-dr., $455. 

DODGE — *50 Wayfarer 2-dr., $335. °47 
Custom 2-dr., $200. 

FORD—'53 Custom (8) 2-dr., $1,110. *52 
Custom (8) 2-dr., $805. ” 51 Custom (8) 
4-dr., $710. °50 Custom (8) 4-dr., $610. 
49 Custom (8) 2-dr., $475. °48 Custom 
(8) 2-dr., $360. °46 Custom (8) 2-dr., 


$275. 
HUDSON—’50 Hornet 2-dr., $335. 
MEROURY — ‘51 4-dr., $585. "49 4-dr., 












































NASH—'49 2-ar., $240 Bue ‘Riviere ar Pires nit $630. ‘49 BL. Deluxe conv., $350. '48 8M coupe! 87! Fiuxe 4-dr.. $700. 50 SL Del 
, ep . f i F.+ b “* ; 
PLYMOUTH — '53 Cranbrook 2-dr., $725.| $370*. CHRYSLER—'s¢ NY 4-dr., €2,656%, "40 (Continued on Page 39, Col. | 





































ir, $660*. 
Deluxe 2-dr., $300. 
o, $195. 

WSLER—'53 NY 4-dr., 
or 4-dr., $1,320°. 
$575*; Imperial coupe, $720*. 
yEO—-'54 Fire Dome (8) 2-dr., $2,100* 
4-dr., $1,750*, $1,650*, 53 Custom 
aecir., $1,020*, '52 Custom (6) 4-dr., 


4 ‘52 Coronet club coupe, $715. "51 
wonet 4-dr., $575. "50 Coronet club 
$430. '49 Coronet 4-dr., $365. °48 
4-dr., $380, ‘46 %-ton panel 


— '54 Crest (8) Victoria, $1,930° 
$1,700*. °53. Custom (8) 4-dr., 
; Main (8) 2-dr., $780. '52 Crest 
, Victoria, $1,160*; Main (8) 2-dr., 
ge00, *51 Custom (8) 2-dr., $665; 4-dr. 
: ; Deluxe (8) 2-dr., $550. °50 Custom 
®) A-ar $570; Deluxe (6) 2-dr., $390 
' —’'51 Hornet 4-dr., $580, 49 Com- 
ere (8) 4-dr., $200; Super (6) club 
coupe, $180. '48 Commodore 4- dr., $115 
A '54 Darin Sports coupe, ‘$1,700 
$300; Traveler sedan 


’49 SL Special 4-dr., $410 
’48 Delivery se- 


$1,430" (ps); 
’651 Windsor 4-dr., 






“1 Special 4-dr., 
N—'53 Cosmopolitan 4-dr., $2,010* 

), °46 4-dr., $200. 
URY—'54 Monterey Sun Valley, $2,- 
205° (ps). *53 Monterey 4-dr., $1,490* 
, $1,395*; Custom 4-dr., $1,320*. "52 
terey 4-dr., $1,150*. 51 4-dr., $615*. 
elub coupe, $385. 
—’54 Rambler station wagon, $1,- 


550°; . Metropolitan Hard Top, $770. '52 
Rambler sedan, $570. '50 (600) 4-dr., 
$400; Statesman 4-dr., $225. 
OLDSMOBILE — ‘54 (88) 4-dr., $2,410° 
(ps). °53 (88) 4-dr., $1,650*. "52 (98) 
#-dr., $1,080*. ’51 (98) 4-dr., $710*; (88) 
dr., $610*°. ’47 (78) 4-dr.. $170; (98) 
4-dr., $120. 

PACKARD — 51 4-dr., $720*. °49 2-dr., 


pYMOUTH —’53 Cranbrook 2-dr., $800; 
Cambridge 2-dr., $780. °52 Cambridge 
$700. "51 Cranbrook Belvedere, 
$785; 4-dr., $540. 50 Deluxe 2-dr., $550. 
49 Special Deluxe 4-dr., $470. 48 Spe- 
cial Deluxe 4-dr., $400. 
PONTIAC — 55 Star Chief (8) Catalina, 
$3,300° (ps); 4-dr., $2,950* (ps); Chief- 
tain (870) Catalina, $2,600* (ps). °54 
Star Chief (8) Catalina, $1,975* ps). 
63 Chieftain (8) 2-dr., $1,400°. ‘52 
Chieftain (6) 4-dr., $770*. ‘51 Silver 
Streak (6) 4-dr., $740. 
STUDEBAKER—’52 Champion 2-dr., 
4-dr., $565; coupe, $560. 
4dr., $485; Commander 2-dr., 
Champion 2-dr., $160. 


MINNEAPOLIS 


(Minneapolis Auto Auction. Sale every 
Wednesday. Prices are for sale of Nov. 
10.) 

{A better selection of autos and bet- 
ter action on all models today. Cautious 


$690; 
’51 Champion 


$350. °47 


buyers are still waiting. Sold 51 cars 
out of 106 offerings.) 
BUIOK—'53 Special 4-dr., $1,225. 

©—'52 (62) 4-dr., $2,110*. ’51 
462) 4-dr., $1,660*. '50 (62) 4-dr., $1,- 
410°, 49 (62) 4-dr., $860*. 


CHEVROLET—’54 Bel Air 4-dr., $1,460°; 
(210) 4-dr., $1,490*; (150) 4-dr., $1,230, 
$1,215, $1,190, $1,170. ’53 Bel Air conv., 
$1,140; 4-dr., $960. °52 SL Deluxe 2-dr., 
$700. °51 SL Deluxe 2-dr., $640, $600, 
$575. '50 SL Deluxe 2-dr., $500, $440. 
"49 SL Deluxe 2-dr., $410, 2 at $400, 
$340, $260. "48 SM 2-dr., $210. 
'54 Fire Dome (8) 4-dr., $1,- 
860* (ps). 
DODGE—’51 Meadowbrook 4-dr., $580°*. 
FORD—"54 Custom (8) 2-dr., $1,440*, 
%-+ton pickup, 2 at $910. °53 Custom 
(8) 4-dr., $1,070*, $1,055*; %-ton pick- 
wp, 2 at $700, $605. °52 Custom (8) 
#ar.,, $745*, 2 at $700*. °51 Custom 
(8) 2-dr., $660*, $610*, $445. °50 De- 
like (6) 4-dr., $405*, 2 at $400. 
Deluxe (6) 2-dr., $255*, 2 at $250. 
HUDSON—’'52 Wasp 4-dr., $690*. 
SAIBER—’51 Deluxe 4-dr., $345*. 
MNCOLN—'49 Custom 4-dr., $190*. 
Y — ’53 Custom 4-dr., $1,160". 
‘Di 2-dr., $805*, 2 at $770*. '50 2-dr., 
$600". °49 4-dr., $405*. 
OLDSMOBILE—'54 (98) Holiday, 
(ps). 53 (88) 4-dr., $1,705*. 
D—'51 Custom 2-dr., $505*. 
UTH—’'53 Cambridge 4-dr., 
"32 Cambridge 2-dr., $605. 
brook 4-dr., $500. '49 Deluxe 2-dr., 
WNTIAC—'53 Chieftain (8) 4-dr., $1,- 
%5*, "52 Chieftain (8) 2-dr., $770*. ’51 
Silver Streak (8) 2-dr., $680*, $610*. 
® Silver Streak (8) 2-dr., $475*. 
Silver Streak (6) 2-dr., $270. 


"49 


$2,990° 


$860. 
’51 Cran- 
$305. 


49 


ER—’50 Champion 4-dr., $340*. 
WS—'53 (6) 4-dr., $765*. ’51 sta- 
tion wagon, $580*. 


EBENSBURG, PA. 


fEbensburg Auto Auction Co. Sale every 
y. Prices are for sale of Nov. 11.) 


(Clean units continuing strong. De- 


Sols Seld 79 cars out of 
offerings.) 


MIOK—'54 super Riviera 2-dr. 
‘0 RM Riviera coupe, $610*; Special 
, $440*; Super 2-dr., $195. *49 RM 
$295*. °48 


$2,200°. 


rr 


O—'54 (62) 4-ar., 
eae $4,225* (ps). 47 


OLET—'53 (210) 2- dr., 
fr, $1,020. '52 SL Deluxe 4-dr., $785; 
%-ton pickup, $700, $615. '51 SL De- 

4-dr., $675*, $555; FL Deluxe 2- 
at., $620°; SL Special 2-dr., $470. '50 SL 
Deluxe Bei Air, $625; 2-dr., $375. °49 
BL Special 4-dr., $330; FL Deluxe 2-dr., 
$330, °46 8M club coupe, $120. 
oe ’53 Windsor 4-dr., $1,175*. 
NY 4-dr., $755; Windsor 4-dr.. $585. 
meoTo— 53 Fire Dome (8) club coupe, 

i” esis Custom club coupe,’ 
r. 
ayaa Meadowbrook 4-dr., 
Cistom 2-dr., $175; 4-dr., $175. 
tom -<.. $150. 
Custom (8) 2-dr., 
2dr, $745. 
Deluxe (8) 
$390, $340. 
0, $310"; 


$4,300* 
(62) 


(ps); 
4-dr., 


$1,075; 4- 


$615. '48 
'47 Cus- 


$780*; Main 
’51 Custom (8) 2-dr., 
2-dr., $535; Custom 
$490. '50 Deluxe (8) 
°49 Custom (8) 4-dr., 
Deluxe (8) 2-dr., $300; %- 






(Continued from Page 38) 


me $215. '47 Custom (6) 2-dr., 

A0. 

MERCURY—’51 4-dr., $495*. °49. 4-dr., 
$335", $160*; 2-dr,, $320. 

NASH -—'54 Rambier 4-dr,, $1,120. ’50 
Statesman 2-dr., $275. 

PLYMOUTH—’53 Cranbrook 4-dr., $950. 
‘51 Cranbrook Belvedere, $600; club 
coupe, $575. °48 Special Deluxe 4-dr., 
$250; 2-dr., $240; club coupe, $160. 

PONTIAC—'53 Chieftain (8) conv., $1,- 
370°; 4-dr., $1,360*. °51 Silver Streak 
(8) 2-dr., $500; Silver Streak (6) 4- 
dr., $395. '50 Silver Streak (8) station 
wagon, $605. '49 Silver Streak (8) 2-dr., 
$415. '48 Torpedo (6) 2-dr., $310. °46 
To (8) 2-dr., $115. 

STUDEBAKER — '52 Champion Starliner, 


$515*; 4-dr., $540*. °51 Commander 4- 
dr., $300. ‘50 Champion 4-dr., §415, 
$130*. 


DETROIT 


(State Fair Auto Auction. Sale every 
Tuesday. Prices are for sale of Nov. 9.) 

(Good, clean units are on the scarce 
side, although we expect conditions will 
look brighter in the next 30 days. We 
are looking forward to a firm market 
until the first of the year after the '55 
models are all introduced and placed on 


the market. Sold 67 cars out of 94 
offerings.) 

BUICK—’53 Super Riviera, $1,650* (ps), 
$1,425*. °52 RM conv., $1,000*; Special 
4-dr., $850*, $810. '51 Special 4-dr., $700. 
"50 Special 2-dr., $450, $400, $300. °49 
Super 2-dr., $335. 

CADILLAC—’48 (61) 4-dr., $410*; (60) 
4-dr., $390*. 

CHEVROLET—’52 SL Deluxe 2-dr., $740. 


’51 SL Deluxe club coupe, $700*; conv., 


$640*; SL Special 4-dr., $665, $525, 
$500, $495. °50 SL Deluxe club coupe, 
$435. '*49 SL Deluxe 4-dr., $350; 2-dr., 
$315. '47 SM 2-dr., $145. 


CHRYSLER—’51 NY 4-dr., $715. 

DeSOTO—’51 Custom conv., $615. °52 De- 
luxe club coupe, $670*. '50 Custom 4-dr., 
$450. 

DODGE—’'52 Meadowbrook 4-dr., $535*. 

FORD — ’53 Custom (8) 4-dr., $1,165*, 
$1,065, $850; 2-dr., $1,065. ‘52 Custom 
(8) 4-dr., $885*; 2-dr., $815°. ‘51 Cus- 
tom (8) club coupe, $605*; 4-dr., $525*. 
’50 Deluxe (8) 2-dr., $370. '49 Custom 
(8) 4-dr., $285. °47 Deluxe (8) 2-dr., 
$180. 

HUDSON—’52 Hornet club coupe, $710. ’51 
Hornet conv., $540*; Commodore (6) 4- 
dr., $410*, $385. 

KAISER—’51 4-dr., $330. 

MERCURY—’ 52 club coupe, $1,030; 4-dr., 


$1,030, $925*. °51 club coupe, $670*; 
coupe, $625. °49 sedan, $400. 
NASH—’52 Rambler station wagon, $665. 


OLDSMOBILE—’53 (98) Holiday, $1,630*. 
’61 (98) conv., $805°; 4-dr., $790*. 

PACKARD—’50 4-dr., $260. 

PLYMOUTH—’52 Cranbrook conv., $600*. 
"50 Deluxe club coupe, $340. '49 Deluxe 
2-dr., $195. 

PONTIAC—'53 Chieftain (8) 4-dr., $1,340* 
(ps); 2-dr., $1,195", $1,125*. '50 Silver 
Streak (8) ‘Catalina, $725*; 2-dr., $430*. 
’49 Silver Streak (8) 2-dr., $310*. "48 
Torpedo (8) 4-dr., $230, $210. 

STUDEBAKER—'50 Champion 2-dr., $235. 

HORSEHEADS, N. Y. 
(Horseheads Auto Auction. Sales every 

Tuesday, Wednesday and Friday. Prices 

are for sales of Nov. 9-10-12.) 

(New °55s offered again for the sec- 
ond week, Chevrolet and Pontiac slightly 
65 Ford 

showing 

ry price.) 

BUICK—'53 Super sedan, $1,555". "52 RM 
sedan, $1,100* (ps). ‘51 Super sedan, 
$845*. °50 Super sedan, $620*, $600*; 
$420*; Special sedan, $560*, $400. °49 
Super sedan, $320*, $295. ‘46 Super 
sedan, $120. 

CADILLAC—’53 (62) sedan, $2,650* (ps). 
‘52 (62) sedan, $2,050*; (61) sedan, 
$1,900". °51 (62) sedan, $1,755*; (61) 
sedan, $1,640*. 

CHEVROLET—’55 Bel Air (8) sedan, $2,- 
405*, $2,350*, $2,300; Two-ten (8) sedan, 
$2,150. '54 Two-ten sedan, $1,465, $1,395. 
'53 Two-ten sedan, $1,055. ‘52 SL De- 
luxe sedan, $625. "51 SL Deluxe sedan, 

$710*; SL Special sedan, $590. °50 SL 

Deluxe sedan, $445; SL Special sedan, 


$355. °49 SL Deluxe sedan, $360; club 
coupe, $330; conv., $345. '48 FL Aero- 
sedan, $200. ‘39 MD Business coupe, 
$150. 





CLEVELAND. — Private expen- 
ditures have taken up most of the 
slack caused by lower Federal 
spending, Cleveland Trust Co. says 
in its Business Bulletin. 

Noting that spending by the 
Government was reduced from 
$74.3 billion in fiscal 1958 to $67.6 
billion in 1954, or a decrease of 9 
percent, the bank publication de- 
clares: 

“It is worth emphasizing that 
some other components of the gross 
national product exhibited notable 
strength. 

“Personal consumption expendi- 
tures changed but little with a de- 
crease in spending for goods being 
offset by a rise in that for services. 
Private new construction increased, 
as did the amounts spent by state 
and local governments. 


If measured by total gross na- 





week were sold; 








Economy Proves Strength 


With Federal Outlays Declining, Private Activities 
Have Taken Up Slack, Bank Says 


CHRYSLER—'50 Windsor sedan, $370. 


Windsor club coupe, $140. 
DeSOTO—’'52 Custom Sportsman, $605*. 
‘651 Custom sedan, $560; n, 
*6560 Custom $415. 
DODGE—’52 Coronet Diplomat, $605*. ’52 
$730; se- 
dan, $490. '49 Meadowbrook $385. 


Custom (8) 
sedan, $1,300, 
$400; %-ton pickup, $530. 
(8) sedan, $380. °49 Deluxe (8) club 
coupe, $240. '40 Deluxe (8) sedan, $150. 
HUDSON—'50 Pacemaker sedan, $220. 
KAISER—’'51 Special sedan, $290. 
LINCOLN—'51 sedan, $700*, 
MERCURY—’51 sedan, $535. 
$440, $380, $375. 
NASH—'54 Rambler sedan, $1,125. ‘52 
Rambler station wagon, $675*. °51 Am- 
bassador sedan, $300. *50 Statesman se- 
dan, $200; Rambler conv., $225. "49 Am- 
bassador sedan, $200. 


OLDSMOBILE—’54 (88) Super sedan, $2,- 


"50 sedan, 


226* (ps). ‘52 (88) sedan, $930°. °51 
(98) sedan, $880*, $760*. '50 (88) sedan, 
$440*. '48 (98) conv., $160. 
PACKARD—'49 (200) sedan, $250. 
PLYMOUTH—'52 Cambri sedan, $695. 
‘S51 Cranbrook sedan, $575; conv., $330; 
Cambridge sedan, $425. °49 Special De- 


luxe sedan, $350; club coupe, $265. '47 
Special Deluxe sedan, $165. 
PONTIAC—’55 Chieftain (8) sedan, §$2,- 
250*. '53 Chieftain (8) Catalina, $1,570* 
(ps), $1,515*. ’61 Silver Streak (8) se- 
dan §970*. '49 Silver Streak (8) conv., 


$295. 
STUDEBAKER — '52 Commander sedan, 

$575. 
$400, $345. 


WILLYS—’52 Aero Lark sedan, 
"48 (4) station wagon, $150 

MISCELLANEOUS—'47 GMC tee -ton pick- 

up, $190. 


* * ok 


— Auctions in Brief — 


OMAHA 
Soderberg-Kline Auto Auction. Sale every 
Thursday (Nov. 11). What with Veterans 
Day and Ford showing on Friday, and the 
hunting season opening in Iowa on Thurs- 
day, we had a below average consignment 


and buying today. 
. * 


HARRODSBURG, KY. 

Blue Grass Auto Auction. Sale every 
Thursday (Nov. 11). We had 100 cars 
consigned today, but most of them were 
rough. Clean cars sold good but we need 


more of them. 
* * + 


WINDSOR, VA. 

Windsor Auto Auction. Sale every Thurs- 
day (Nov. 11). Prices continue to remain 
stable on used cars and new models are 
bringing a premium price. Seven cars out 
of every ten registered at the sale this 
a very good average for 


November. 
* * * 


RICHMOND, VA. 

Ryan Auto Auction, Inc. Sale every 
Wednesday (Nov. 10). Very sharp autos 
are still bringing top prices, but we are in 
need of more cars to meet our heavy buyer 
demand. Sold 53 percent of cars offered 


today. 
* * * 


FT. WAYNE, IND. 
Carl Marker’s Auto Auction. Sale every 
Tuesday (Nov. 9). Market good and prices 


steady. Sold 94 cars out of 132. 
* * * 


JESSUP, MD. 

Colie’s Auto Auction. Sale every Wed- 
nesday (Nov. 10). Market good. Sold 80 
percent of offerings. Z 

> 


N. LITTLE ROCK, ARK. 
Arkansas Auto Auction. Sale every Tues- 


day (Nov. 9). Sold 48 out of 86. 
* . * 


PHILADELPHIA 
H. B. Robinson Auto Sales & Auction. 
Sale every Tuesday and Thursday (Nov. 
4-9). Trading very dull as buyers are un- 
decided due to new models. 
* +. 7 


NEW YORK CITY 

Skyline Auto Auction. Sale every Tues- 
day (Nov. 9). Strong demand for clean 
and extra clean units of all year groups. 
Others off in price. Active bidding plus a 
good crowd made for a lively sale with 
61 sold out of 101. 
+ * * 


FARGO, N. D. 
Tri-State Auction Co. Sale every Thurs- 
day (Nov. 11). Market continues to drop. 


Sold 36 out of 77. 





tional product, business declined 

3.8 percent from the second quar- 
ter of 1958 through the second 
quarter of 1954. And turning to 
the income side, total personal 

income has remained steady, 

while personal income after taxes 
has moved up somewhat because 
of the tax reduction. 

“Thus while Federal spending 
has declined considerably, general 
business activity has receded only 
moderately from its all-time high. 

“This is contrary to the notion 
expressed by those who favor more 
and more government participation 
in the economy—namely that once 
the business recession started, a 
big stepup of government spending 
was essential to prevent a down- 
ward spiral into a major depres- 
sion. The resiliency of our private 
enterprise system has refuted such 
assertions.” 











Ne. 5—The Technique of Used Car Salesmanship. 


No. 6—Developing ond Testing Your Sales Talk, Order All Six for $10.00 


NATIONAL SALES TRAINERS 549 Washington Bivd., Chicago 6, Iilinois 
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models; for - 

dr. sed., $1,728; sed., $1,685; 

sed., $1,593; stat. wag., $2, 

Ten—4-dr. sed., $1,819; 2-dr. sed., $1,775; optional at $178.03 on 

cl. epe., $1,835; 2-dr. stat. wag., $2,079; 4-| all other models.) 

dr. stat. wag., $2,127 Bel Air—4-dr. sed. Special — 4-dr. sed., $2,389; 

$3 ber: come. on ity Car. ee ee e. eed. Manhattan—4-dr. sed., 
. 5 ip ; , wag., - rs : : 

262, Corvette—conv., $2,799 plus extras. | $270; 2dr. sed., $2,617. “gy Be pes 

(Powerglide optional at $178.35. V-8 power 





















Dodge Truck Betters Cars’ Gas Mileage Mark— 

A 145-horsepower Dodge truck with a 500-pound load set a new gasoline economy | pyaar o. a. Onan. » $2.- | $2,163; 2-dr. sed., $2,115, Statesman Ous- 
mork on  714.5-mila cun from Utah to Colorado under the supervision of the | $2,103.04; -dr, 2-seat Country Sedan, $2,- | ‘0@.—— 4-dr. ged.,” $2,397; hardtop, $2,428. 
American Automobile Assn. The truck used one gallon for 22.21 miles, or 0.37 miles py -14; 4-dr. 3-seat Country Sedan, §2,-| Ge seq. $2,370. Ambassador Custom — 
per gallon better than the average posted by the 20 passenger cars of 17 American oe = Seen — Mendeen, ahs re 4-dr. sed., $2,605; hardtop, $2,740. Nash- 
makes in the 1954 Mobilegas Economy Run. conv., $3,019.30; combination hardiop-conv., Sao Saas cae » $5,128.05 (at 
ce ey ee Ne ier en gee ey ge eT et aR ee (F 


$3,234.30. (Fordomatic optional at $178 ‘ “avaiiab San 
on conventional models, $215 on eeegor $178.85; not os men aa ae ~4 


DuPont Gains Court Order |e tari ite 585 | Pita, sia 


igi thee. te Gn ee sed., | $9 544, Deluxe—4-dr. sed., $2,695; 


To Guard Antifreeze Price |" 8 = See See BP | 


HUDSON—Jet—4-dr. 
sed., $1,621; 2-dr. utility, $1,836.75. Super! Packard — Cavalier 4-dr. sed., $3,344; 





NEW YORK.—A temporary re-; by duPont to maintain fair-trade 
straining order enjoining Sey-| prices on its antifreeze products. 


mour's Auto Supply, of Brooklyn,! Attorneys with experience in New Commercial Car Registrations, 


Zerex’ antifreese, below fair-trade| work “closely, with district’ mas, 
York, Supreme Court for Kings | SSercisine Scio cenioey tice All States for September, 1954-1953 


ty. cutters within a few days follow- 
The action was requested by (ing receipt of a complaint, it was 
said. 


de Nemours & Co., of Wilming- | 1, another case, duPont is seek- 
Colas 2 nate saseibins taamamns ing to have Logan's Stores, Inc., of 
_Under a new procedure instituted | tompstead, N. Y., adjudged in con- 
Cc th tempt of court for alleged violation J 
us ard a tempor restraining order | 36 States Previous! 54) ~«38| 15244) 149) 3103) 14079) 3367) 4629) +367) ~=«IS1)~=«367) =i) ~SC73) SS 
tomer Aw qeahihitian: the tale 4 tutene and Reported for September ‘53/_a7|_16363| x 3os4| e143} 3927/4954] 429] 210] 996k Sal 910 rH J 














: below ¥ Ark , 5 38} 320 8 1 3 2 é 
eee ea. ES ee eee a a 
aueietem vy. — wrre—|1 The latest action claims that | Ciifomie Fd Pa em be ae oe Tee 
Redfield D. Hear, doing } ictuni as aubant ganas tos has thaw tals: Kentuck a ° a * a a a is * 5 4 3 * 4 
. ’ - ntuc 7 
Central Motors in Barre, has asked | trade prices following the order. xs . 33 | 524 : 2 = ee | ‘ 2 - . - 2 
= Sree ae pon a i - ae ; the new proced- | ‘ou'siene 33 | 3] ime] 90]st| ol | Fi iw 
ordering him to pay $450 to 4| for’ the duPont antifreese pred. | "=P" oS | oe | ae me On a 
= nent in Sa = ucts, stated: “Because antifreeze | Wissoun 3 rw 7 was a i | UCU 
e ington unty cou is a seasonal item, it was neces- ‘53 ee 6} 108; 695} ~ ~—-201 166 3 4 56 19 14 
had ee eee _— om te ome for us to provide a quick, | Montana 54) | zt " 42; 220 79 aa 2 i 12 1 48 
that amoun Paul Bagli ‘ective means legal help f 
Senate re more than} our district a aaa to cans New Mexico ‘34 278 
@ year ago. Counsel for Baglio ar-| tain trade their ; 
gued that his client was a minor, a > Pennsylvania : A 





, | South Carolina 


ment after the deal was made. job 4 See 3 | i 3] S71 ose! 

The car dealer's attorneys, how- Tee en tee eae pea ee wae All States 4 S| a 21590| $257| 509} 192| 32 oH Gn aa 
aver, contended that Hoar had re- fair-trade prices is everybody's For_Seprember i a cet za sian 423 ae at a 
fused rananct’ , 1293) 61 

to carry a t on | business.” 48| 75254] $3061 zi iavit| 9363, 136231 68d 


266 
ai5| 





Vos 54 
fo. Date By ‘3121 Zin 8 rt tss00| 188468 rd 








learning was a 
_ Thirty Chevrolets and ? Internationals credited to “Location Not Fei sbie been removed the September 
aines and that his mother had 208, Factory — for a behind-the-scenes | figures and cred follows: Six Ghevrolets t0 Alabama; 2 Chevrolet to Arkansas; 3 Chevrolets to Georgia; 2 Chewolets fe 





ited as 
signed the contract papers. view of factory news, 7 Chevrolets to Mississippi; ? *} internationals to Missouri, and 10 Chevrolets to Tennessee. 


New Passenger Car Registrations, All States for September, 1954- 1953. 





















35 States Previous! 4487| 6318) 3787 6643) 12134) 25882) 68667 | 1096) 81 15933] 136099 4 
Reported for September io] Yezal I9|_12ee9| oeta| a7raz| 69581] 7 17004 is : 
Alab | 7 | 159,314 ‘L475 206 7, 
ad Bal Sa] __29|__ 673] 1196) 169] 1918 | 
Ark ‘| | 145| 278| 916 78 5 133) 1487 : 
ase “| _ 54 Nel 367] 5961790 988 183} 1498 ; 
Californi “9 774 690, 1104) 24838012) 394) 2077 Tha) 15845 7 
ree $06] 918 (563| _3048| 5716] 10753 2785 1937| _ 15454 i 
indi "$4 213, 320 372| 500 1210, "3313 887; 729| 6542 : 
we 27| 4194 7%] 1291] att} 2205} 77) % el _sa7i| 
Kentucky x 5 (25) 208) aaa] 78 zoaa| eis) 72) 1663) 3a 348 2 _ 
| i2\| 193| 634] 990) 1368 285| 2572 7 
Maryland "13 200) 4a2| 68) 208) 293| 532 me) 3 al HS : 
8) 177 287| __742| _1347|__ 1509 27 390| 2768 4 
Mississippi a 4 OB 70) Teo) 309 7a) 2127 4 
53] 18} sta] 32] iol] 355] 562 162] 1456 : 
Missour 4 3) i) Bo iss am) aa Ts as 3059| 972 31931 i BT ; 
‘53| 46] 263/309] 207 477| 1498] 2458 704) 3667 3099 653) 5068 ; 
New Mexico H o 2 a a a Me aaa | 561 sa 117] 040 
| 7 ee 22| 59] 148] 281 2| 510 457 77\__769 


8917 2672 





New York ‘34; 29 675 bes 1972 mia eal 7355 o4| 997 1437 
"S3} 259 £03| 868 1992| 3414) 7843 198 8449} 3080 79 2259| 14137 
Oregon 130 154 60 65 132 194 i 1For| 253| «1493 92 998 207} Hl 
: 126 174 184 494 887| 170! 31t} 2061 1128 720| 1984 


South rolina : 13 21 37 % 172 615 4 67 686 609 127; 1063 
17 39 193| 4a| 1e3| 78 265 1264 13 15391 260| 2027 

aa $4 162 bl i a3 2% ta 71 807 

88 196 355 433 116 563 124 542 77 66 818 

511 1880; 7329 204; = 1061 van8| 7618 rH 14383 7 ga 37 i i 


249 i 956 2294 

249) ou 2197 3772\ 553! “ 1} 7448; 1821 | 6673 10941 33 55 140 2 

Yoo] 10ve6 19136| 40452| 107849 seer eer? 128817 30s] oH 105816 ieee] 24544| 215384 105 714 day wal 468 3173 | Pal 
11007 9538] 19174 19174) 46074) 85712) 106424) 2862 aa 137903; 35062} 3086} 112356} 18282} 25629 strate 529} 1181 


Year =| BaP 64953| 91898) 75419 gra 112552| 300527| 545642| 1033727 seeas| 19 ea70 tor er s4000| tad 3 rear | 28 7144 eel ae sar Ra 
To Date *53| 53439| 116187} 169626| 119431 228401 | 452525| 893837} 787961| 32846) 1968701017677} 354070| 77728) 1027653) 248011 30340! 3010863 9726| 20316 £0577 


South Dakota i EH 


Texas 5 a 
All States Reported ‘54| 2585 iis 
For September S31 3630 rT 
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General Motors’ 


~ Smallest Producer 
Takes a Bow! 


Cadillac is proud to salute the General 
Motors Corporation on this great occasion— 
the building of its fifty-millionth motor car. 


Numerically, we have made a smaller con- 
tribution than any of the other General 
Motors units. Production-wise, we are the 
“baby” of the General Motors family. 


From the day we became a division of 
the Corporation, in 1916, until the day this 
message appears, our total production has 
been less than a million and a half units. 


But we are certain this number should not 
be regarded as the measure of Cadillac’s 
contribution to General Motors’ record. 


So, with hats off to our fellow divisions for 
having led the way in this great production 


SADILLAC MOTOR CAR DIVISION * 


* * * 


accomplishment, we point with special pride 
to what Cadillac has done in making this 
tremendous record a reality. 

Cadillac introduced the first closed body —and 


thus made the motor car a year-round utility, 
instead of a summer diversion. 


Cadillac introduced the self-starter —and thus 
made the motor car a means of transportation 
for the entire family, rather than a hobby for 
the strong-of-back and the quick-of-arm. 


Cadillac introduced the first V-type engine 
in America—and thus laid the engineering 
groundwork for today’s efficient, high-com- 
pression power plants. 


Cadillac was first to achieve the interchange- 


ability of parts—and thus established the very 
basis for modern motor car production. Indeed, 
still be extremely limited. 

Of course, there are scores of other famous 
Cadillac ‘‘firsts’’; but the ones listed are 
sufficient to illustrate the part that Cadillac 
has played in this brilliant achievement. 

And that is why the “baby” of the family, 
production-wise, feels such special pride as 
the fifty-millionth car rolls from the General 
Motors assembly lines. 


We believe we have played a vital part in 
this gigantic achievement —and we expect to 
continue to play it, because leadership in design 
and engineering is a Cadillac responsibility! 


GENERAL MOTORS CORPORATION 
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As 8 More Lines Announce... 


Upward ’55 Price Pattern Set 


(Continued from Page 1) 
a V-8, and Chevrolet makes it $99. 
Six-cylinder four-door Perrone 
for 1954 ranked as 
Plymouth, ae Ford, fumian 


and Chevrolet, 
Plymouth reduced PowerF lite to 


Plymouth’s D&H charge, for- 
merly $20, now is $25. 

ILLOWING is a rundown on 

the other makes, listed apha- 


Buicx—This producer’s two sta- 
tion wagons were slashed $189 to 


power brakes, too—a $47.70 option 
for 1954. Sas 


YSLER — Windsor Deluxe 
models now have V-8 engines 


Newport, but 1954’s price-leading 
club coupe ($2,540.50) hag been 


New 


i 
: 
a 
i 


corresponding ’54 models. D&H 


has been hiked to a flat $55. It 
used to be $380 on the Windsor 
Deluxe and $35 on the New 
Yorker Deluxe. 


PowerFlite for the Windsor De- 
luxe is still $189, but power steering 
is down to $112.90 from $139.75. 
Power brakes, formerly $36.55, now 
are $39.80 on the Windsor Deluxe. 

+ s * 

— The Powermaster Six 
series has been withdrawn, but 
the 1955 Firedome V-8 models are 
priced below the group that had 
the Firedome nameplate for 1954. 
In the case of the four-door sedan, 
the price is $175.25 lower. The new 
Fireflite V-8 series is priced higher 

than the ’54 Firedomes. 
PowerFlite remains $189; power 
has been cut to $113 
brakes 


V-8s, are priced below last season’s 
models. The price-leading Meadow- 
brooks have, however, been dropped 
from the line. 

The realignment features some 


temptations for the buyer. For in- 
stance, the Coronet V-8 hardtop 
now is $2,281. It formerly was 
$2,380.25. 

* * 


* 
ODGE’S 1955 Royal V-8s are 
lower-priced than last season’s, 
but the new Custom Royal V-8 
series is priced higher than any in 
the 1954 lineup. 


PowerFlite is down to $178.30 


brakes are up to $37.70 from $36.55, 
D&H is unchanged at $25. 


Imperial—Chrysler Corp. has 
unveiled two of a 


four-way seat adjusters have 
joined PowerFlite as ee 
equipment on the Customs, and 
‘the D&H charge for this bracket 
has been raised to $55 from $35. 
O.psmosite—Prices have gone up 
$25 on Series 88 models, $26 on 
Super 88s and oS on 98s. Power 
steering is down to $107.50 from 
$134.40" Hydra-Matic remains at 
$178.35, while power brakes are 


unchanged at $39.80. 
'e * * x 


_excer for Chrysler Corp. sta- 
tion wagons and other body 
types which have not yet gone into 
production, here is a complete list 
of 1955 advertised-delivered prices 
for the makes discussed above. In 
certain cases, representative 1954 
prices which have no 1955 counter- 
part are listed for comparison 
purposes. 


oo * * 


Buick 


SPECIAL 
MODEL 1955 1954 


2-door sedan ........ 2,232.88 

Hardtop coupe 2,332.43 2,305.43 
Convertible .......... 2,590.17 2,563.17 
Station wagon 2,974.00 3,163.00 


Hardtop coupe ... 2,600.56 2,533.56 
Convertible .......... 2,991.00 2,963.00 
Station wagon ... 3,175.00 3,470.00 
SUPER 

4-door sedan ........ $2,876.17. $2,711.17 
Hardtop coupe .... 2,830.56 
Convertible ........... 

ROADMASTER 


* * * 
Cadillac 
SERIES 62 
MODEL 1955 1 
4-door sedan ........ $3,976.70 $3,932.70 
Club coupe ............ 3,881.77 3,837.77 
Hardtop coupe 4,305.01 4,261.01 
Convertible ........... 4,448.31 4,404.31 


SERIES 60 SPECIAL 
4-door sedan ........ $4,728.32 $4,683.32 


SERIES 75 
8-pass. sedan ........ $6,186.78 $5,874.78 
Limousine ............ 6,402.17 6,090.17 
E RADO 
Convertible ........... $6,285.96 $5,738.00 





Pa. Dealers Honor Marberger— 


A testimonial by fellow dealers was given to Roy W. Marberger (second from 
right), newly elected president of the Pennsylvania Automotive Assn., in honor of his 
35th business anniversary. Shown (from left) are W. M. McCune, Kittanning, past 
president; Claude S$. Klugh, general manager; Marberger, and Raymond Hedrick, 
Telford, program chairman. Marberger is president of Myers Motor Co., Inc. (Dodge), 
Norristown. 


Hardtop coupe .... 


Imperial 


4-door sedan 
Hardtop coupe .... 


Oldsmobile 


Holiday hardtop 2,474.00 


2-door sedan 
Holiday hardtop 2,714.39 
2,893.59 


$1,730.50 $1,765.00 
1,737.50 1,727.25 
1,638.50 1,617.50 


4-door sedan 
2-door sedan 


$1,884.00 None 
1,841.06 None 


BELVEDERE SIX 


1,940.00 None 


one 
2,113.00 2,145.00 





















































































Pe ee Bee ae 





Alabama Dealers Map '55 Program— & 

The officers and directors of the Alabama Automobile Dealers Assn. held the 
first meeting in Montgomery to plan activities for the coming year. Shown (from ig 
are Frank R. Broadway, executive vice-president; R. S. Hicks, president, and Horace 
Henderson, NADA coordinator of state dealer groups. 


What Price Publicity! 


Latest Changes and Comparisons (or Lack of Em) 
: Add Up to Confusion Unlimited 


T do factories tel] the pub-|the first time, of power steeri 

lic about prices? standard equipment. 4 
Here are some typical state- “Our basic price structure” 

ments culled from} quoth Buick, “remains much { 
the “handouts,” | game as in 1954.” = 
or news releases, So far in this new-model i 
\ that accompanied a season, no Seotenss 
1955 price an- rted large-scale 
nouncements sent “aaa without irrefutable e 
last week to! to back up its statements. 
newspapers, radio} Last year, some of the ¢ 
and television| newspapers came to the conclug 
stations and other | that they were “burned” in giv 
media: prominence to such reports. Ne 

Cadillac list prices were de- | papermen, harried by de 

scribed as: “. . . identical with | had to accept many of the f 
last year’s except for the addition | claims at face value. 

of $43 covering the new General * 

Motors freight and price adjust- B= badliaat ous writers | 
ment.” came confused, and co! 

In the next breath, a “slight” | like this were heard: £ 
price increase on three models was| “Huh! I see prices have been 
disclosed. While the extent of these | duced to a new high level.” 
boosts was not specified, they And, “If this company put 
ranged up to $547.96. mCe 

* * ca 


D=s0:7T° attempted no compari-| it would owe me money for ta _ 
son of ‘55 and '54 prices, ee ae se 

“pointing out that Fireflites were edito - eh aoe Breet = 
ot produced in 1954.” volar Telgtintocbrtggiialis ck 

not p feather the next public-re 
Dodge hailed its 1955 line as|man whose prices didn’t 

“more than competitive.”, It claimed | “right.” 

“more dollar car value to the buyer ee 


than any previous model in Dodge so alarmed one of t 
history.” S ee that he p 
In the same vein, the Chrysler eS ee rot ‘ 
division assured its public of his firm’s prices might seem high 
“the greatest values in Chrysler |—you really were paying less f 
history.” your new car because look at all 
Plymouth re- oe gadgets =e got! Wea; 
mark, “w © newspaper fellows E 
ee ane him the benefit of the 
hele the tine proving once more that they & 
* generous to a fault. a 
There are some While some writers st 
changes — a few reconcile advertised - 
dollars higher on prices and list prices and 
some models, re- nameplates, one veteran Wil 
ductions on oth- service editor carries clippings fr 
ers. Automotive News wherever he g 
Summing it up, 7 And he’s quick on the draw W 
Chrysler Corp. some factory begins telling 
said that its 1955 prices would “be | about its latest price “cut.” > 
in line with those of the 1954 cars : —Bos SHELD 
where direct comparisons can be ————————— 


eee og ee Ford Increases — 

RICES of 2 
a slightly lower,” the corporation oo Truck Pri 5 
eteiean ae gee cn: ofa senantel From $8 to $22 — 


engines and other improvements.” 


No mention was made of the in- aoa Saenny ee 
crease in the delivery and handling have been raised from $8.29 of 


charge for Chrysler, DeSoto and Gi hassis-cowl 
Piymouth dealers. ora eae penne Bie Nh “" 
Oldsmobile explained that its | Prices of the 1955 line aka 
1955 prices are basically the | $1,121.62 for the F-100 ne 
same, although raised moderate- | chassis - cowl. F-100 six- 
ly because of a realignment in | pickups are $1,459.60. Topp! 
freight charges. The freight re- | Ford’s 24 truck series is the ’ 
vision, it was said, would result |tandem-axle heavy-duty 
in a substantial reduction for | $7,953.07. 
some buyers. 
a a ie cuts of| Canada Jobbers Up Sales 
an in the factory list pe auto 
prices) on two models in its 1955 PB man io cncodial nol 
line and an increase of $26 to $30) -ajers increased 2.6 percent in Se 
on all other models.” tember, compared with the @ 





Swe cag 





Fe @ sponding month of last 5 
Buck only hinted at the fact|the value of inventories 
Canadian 


eA tags on its Super|-percent, the Canad 
ae iedemes te the inclusion, for reports. 
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(Continued from Page 2) 


pr $100. After all, a good seat- 
| installation alone may cost $30 
$40,” he said. : 
Dr. Campbell's proposal for fix- 
‘the seat so firmly it could 
thstand sudden stops equal to 40 
the pull of gravity also was 
lied impractical by industry en- 
Ss. 


"*Long before the car would sus- 
jain & deceleration force of even 
sg,” one engineer said, “the pas- 
3 gngers would be in such serious 
wouble that the next 15Gs wouldn't 

A much difference. 


' “Complicating the problem is 
the desire of — for complete 
versatility of seat adjustment,” 
be said. “It’s difficult to have a 
seat fixed to a track for move- 
ment in all directions and still 
————————————————————————————————— 


fQUIP YOUR NEW 1955 
MODELS WITH 


Ts “7 
ee 
EN 





for motorists 
Drive with complete confidence. You cannot 
be thrown against the windshield when you 
stop suddenly or when an eccident occurs. 
Protect yourself apd your femily with 
reduces physical 


Safe T-belt. Greatly fatigue 
while driving. Simple to install. The beautiful 
maroon webbing, with aircraft type buckle, is 
permanently anchored to the floor of your ca’. 
bus or truck. 


cen webel . In choice ot 
ciomiid colee 

Red, Green cok Blue, Cur or Brown. 
if your dealer cannot supply you, write: 


RAPID TOOL & MFG. CO. 
MOFAIRBANKS, N.E., GRAND RAPIDS, MICH. 


LYNIAN, LTD. 
BI KING STREET, E., TORONTO, CANADA 


ied Feat 28 


—enksbbes 





SALES GRAPH 
CALENDAR 


ised- @ Records day-by- 
ucks day gains or Josses against — 
1 the monthly quotas or comparatives. 
22.34 ® ee new cars, used cars, parts 
service simultaneously. 

rt at % ate picture of your operations 
inder a@ glance. 
awd ® Simple and easy to use. 
1-300 @ Full 12 month calendar with large 
, at daily date and memo space. 

¥ | by hundreds of different lines 
; oO inesses. 
es ® Ideal for sales, production and ad- 

ministrative managers. 
ocd 8 a 20” x 30”. Folds easily for 
oe e. 


FULL YEAR CONTROL PAD $3.85 Postpaid 
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‘ telling if the guess should be| S¢vere crash,” he said. 


Despite the fact that some man- 
ufacturers already have installed 
seat belts in their cars, one indus- 
try said, “it is some- 
times best not to have a person too 
closely restrained by a belt device. 
Accident analysis often shows 
front-seat passengers who are 
belted at the hips may be more 
likely to strike their heads on the 


dashboard.” 
On the other side is the fact that 


Airplane Is Thrown In 
With New-Car Sale 
SHERBROOKE, Que. — Henri 
Thibault Garage, Sher- 
brooke Studebaker 





legal, the 
buyer has to pay $1 for his air- 


¢ 

Thibault declared that plans 
are in progress to organize a fly- 
ing school at Windsor, near Sher- 
brooke, to teach whoever ac- 
quires a Cornel. Thibault said 


$400 with quantity discounts 
available. 





Bo the novelty hag worn off.” 

Nash, for instance, sold about 
48,000 cars equipped with seat belts 
during 1949 and 1950. Many did not 
use them after the. novelty had 
worn off, surveys showed. 


“If people would tolerate being 


Industry observers also say there 
is nothing new in Dr. Campbell’s 
proposal for a steering column that 
will give way at the impact of an 
accident. 

Most engineers feel that a mo- 
torist who hit an object hard 
enough to be hurt by the present 
steering column would probably be 
hurt just as seriously in some other 


fashion if the column gave way be-| 


neath him. 


Doors have been receiving atten- 
tion of the industry for years, en- 
gineers said, and manufacturers 
have strengthened bodies and 
frames and made other progress 
in providing mechanisms that don’t 
come open in accidents. 


“But,” as one engineer put it, 
“how about the accident where a 





Nixes Nationalized Gas 


FPC Allays Fears Bred by New Price Controls, 
But President of API Hits Ruling 


CHICAGO.—Jerome K. Kuyken- 


dall, chairman of the Federal 


Power Commission, assured the 
American Petroleum Institute con- 
vention here that newly-imposed 
regulations do not portend an 
attempt to socialize the natural-gas 
industry. 

Kuykendall, whose commission 
has just been ordered to regulate 
interstate sales of natural gas, 
said the new regulations recognize 
that financial rewards have to bal- 
ance the risks of discovery. 

The Supreme Court decision to 
place natural-gas prices under Fed- 
eral regulation was deplored, how- 
ever, by Frank M. Porter, of 
Oklahoma City, who was reelected 
API president at the meeting. 

The Federal Trade Commission 
counterpart of Kuykendall, Edward 
F. Howrey, reiterated a previous 
statement that the FTC has not 
“gone soft.” He said the recent 
complaint against 17 hospitaliza- 
tion and accident insurance com- 
panies was evidence of a tough 
FTC policy. 

Reelected API chairman was 
P. C. Spencer, president of Sin- 
clair. Other officers are B. Brew- 
ster Jennings, president of So- 


E. B. McConnell, ‘A. W. Thomp- 





Seiberling Tubeless— 


A new tire manufactured by Seiberling 
Rubber Co. and called the Safety tubeless 
features a leakproof inner lining which 
is said to reduce the danger of blowouts 
and to prevent air from seeping into. the 
tire body. Patented heat vents — small 
cylindrical openings extending into the 
tire shoulder to drain off heat—also have 
been incorporated into the tire. 


son and Charles 8S. Jones, vice- 
presidents. 

In other talks, Secretary of the 
Interior Douglas McKay forecast 
that sale of leases on the outer 
continental shelf will benefit every 
American by adding large sums 
from bonus bids and the royalties 
to the Federal treasury. 

Paul W. McCracken, professor 
of business conditions at the Uni- 
versity of Michigan, warned that 
mounting corporate taxes have 
brought on a “peril point” for the 
U. S. economy. 

A number of specific economic 
predictions for 1955 were made by 
Edwin B. George, Dun and Brad- 
street, Inc. They included: 

1. A continued decrease in de- 
fense outlays, with a rise in other 
Federal expenditures, and in state 
and local outlays. 

2. Maintenance of the high 


3. A drop of about $1 billion 
below 1954 levels in total expendi- 
tures for producers’ durable goods. 

4. A reversal in inventory trends, 
starting in about the second or 
third quarter. 

5. An increase in consumer. ex- 
penditures for services and soft 
goods, accompanied by a small 
drop in the savings rates. 

6. An increase in gross national 
product or total expenditures, cul- 
minating at a point almost $11 bil- 
lion above present levels by the 
end of 1955. 


Ward’s Royalties 
Refused as Pay 


DENVER.—The Colorado referee 
in bankruptcy last week refused to 
accept royalties from an invention 
by Fred A. Ward, bankrupt Denver 
Hudson distributor, to pay Ward’s 
creditors and the cost of his trial 
that landed him in the State prison. 

But John J. Gibbons, Ward’s at- 
torney, said royalties from the plas- 
tic stocking washer invented by 
Ward in the penitentiary would be 
used to pay debts estimated at $1.5 
million. After a bankruptcy decla- 
ration two years ago, Ward prom- 
ised to “pay back every cent I 
owe.” 

The ruling was made by Referee 
Benjamin Hilliard in turning down 
petitions by Gibbons, one of them 
asking the bankruptcy court to ac- 
cept a potential $35,000 for the City 
of Denver to pay for Ward’s trial. 





Producers of Automotive Under- 
coats, Synthetic Enamels 
and Lacquers 
Acme—Sherwin-Williams Product Finishes 


ACME QUALITY PAINTS, INC. 








Don’t Depend on vreenene Alone... 


There’s good profit in trailers. Opportunities created 
by new have enti ay Stand st montetae Eo 
trailer market. Modern mobile homes, like the new Prairie 
Schemes, hear Sere), a8 6 Bee 


completely 
. Schooner offers 
wert Taaktantee oat ace 


and front door. 
The front porch is a real exclusive. No other trailer has it! 


Prairie Schooners are a ‘natural’ for the automobile 
dealer. You already have the display and service facilities, 


plus sales know-how. eee ee t—profit margins are 
attractive—and financing is are practically 
the same as you ae using now. It’s a safe way to 

present business there’s a need for 
chine, saeteniiee in this . We believe 
in close factory 


cooperation. Find out today how you can 
ie profits. Write for full particulars on dealer 


PRAIRIE SCHOONER, INC., ELKHART, IND. 





Your sales opportunities GROW : 
with The Oregonian's growing circulation . . . 


THE OREGONIAN LEADS THE 
2nd DAILY. PAPER BY 22% 


TOTAL CIRCULATION* 
(That’s a daily lead of 40,726) sorim’seding worch st, tte 


months ending March 31, 1954. 
_ and The Sunday Oregestan leeds the 2nd Sunday poper by 81,286* 


the Oregonian =: =. 


PORTLAND, OREGON 


Represented Nationally by Moloney, Regan & Schmitt, Inc. 
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AUTOMOTIVE NEWS, NOVEMBER 22, 1954 


As Ford, Chrysler Slip in Third Quarter . . 
GM Sales Slice Tops 52 Percent 


faded most, losing 0.58 percentage |has been steady since 1951, when 


(Continued from Page 1) 


nae Se Se nee 
son with 


GM’s penetration of the new-car 
market has increased steadily since 
1952, after hitting an earlier post- 
war peak of 45.38 percent in 1950. 
In 1952, GM’s penetration was 41.74 
percent. 

At the end of 1953, it had gone 
up to 46.35 percent. In the first 
quarter of this year, the world’s 
largest auto maker sold 47.31. per- 
cent of all new cars. At the half- 
way mark of 1954, GM’s market 
slice was a fat 49.26 percent. 

? a * 


_ 52.23 percent penetration by 
GM in the third quarter has 
pulled the corporation’s overall 
market share for the first nine 
months of this year to 50.21 per- 


age points. 

Pontiac, the family’s 
saleswise, declined 0.46 percentage 
points for the quarter, as compared 
with the first half. 

+ * + . 

B®: third-quarter gain outside 

GM was chalked up by Hudson, 
which advanced 0.14 percentage 
points. Next was Nash, with a gain 
of 0.05 percentage points. The two 
combined to pull American Motors 
to 0.19 percentage points over its 
first-half figure. 


Gains by Kaiser, Willys and 
were limited in each 


0.96 percentage points. Mercury 


Walker aoe 
Service Facilities © 
In Il Scciihes 


RACINE, Wis. — In a move to 
provide more facilities for automo- 
tive dealers needing maintenance 

r service on hydraulic 
alker Mfg. Co. of Wiscon- 
sin has appointed 11 jack service 
stations. 


The new stations are located in 
O.; Detroit; Grand Rapids, 
Mich.; Houston; Indianapolis; 
Jackson, Miss.; New Orleans; Okla- 
City; Ozone Park, N. Y.; 
Pittsburgh, and St. Louis. 

The facilities will include com- 
Plete stocks of Walker jack repair 
parts and all work will be done by 
factory-trained mechanics, accord- 
ing to M. E. Holland, national serv- 


manager. 
Authorized service stations were 
previously set up in Boston; Den- 





H 


i 
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points of the market during the| its 


quarter. Ford lost 0.34 percentage 
points, and Lincoln lost 0.03. 

Chrysler Corp. suffered a loss of 
2.18 percentage points in the quar- 
ter. Plymouth dropped 1.32 percent- 
age points; Chrysler, 0.46; Dodge, 
0.20, and DeSoto, 0.19. 

In the Kaiser-Willys family, 
Henry J was down 0.01 percentage 
points. At Studebaker-Packard, the 
0.14 percentage point loss by Pack- 
ard more than offset the gain by 
its sister division, Studebaker. 

* * 


Te Big Three rang up 94.17 
percent of all sales in the third 
quarter, compared with 91.50 per- 
cent in the same period of 1953. 
For the full nine months, GM’s 
share 


market again 

than half of the total—50.21 per- 

cent. GM’s improvement over last 
year was 4.20 percentage points. 

Ford Motor Co. stole some of 
GM’s thunder in comparision of 
the first three quarters of this year 
with the same period of 1953. Ford 
Motor, for one thing, boosted its 
market penetration by 7.60 percent- 
age points over last year to a total 


The virtual dead heat perhaps 
can best be illustrated by compar- 
ing market penetration figures. 
Ford’s penetration for the nine 
months was 24.974 percent, Chevro- 
let’s, 24.976 percent. 

. 

Prvept Gh for the three quarters, 
some GM’s picture from being 
tirely rosy, as it was the only 

aap of the corporation’s lines which 
did not fare better than in 1953. 
Ford and Mercury were the only 
makes outside GM to earn a larger 
market share in the first nine 
—— of this year, compared with 


Worst getbaeh 2 for the three 
quarters was taken by Chrysler 
Corp., which sold 7.27 percentage 
points less than it did in the same 
period of last year. 

Chrysler’s decline in the market 


Ford Rotunda to Open 


Yule Display Nov. 27 


DEARBORN.—A Christmas Fan- 
tasy show will be installed in the 
Ford Rotunda here during the 
week of Nov. 20-26, causing the 
building to be closed to the public. 

Animated exhibits and a colorful 
multistory castle will provide a 
meeting place for Santa Claus and 
children who visit the rotunda. The 


;| show will be opened Nov. 27. 


Nearly 500,000 visitors saw the 
1953 Christmas show. 


New Officers of Virginia Automotive Trade Assn.—— 
Seated (from left), are J. R. Lapman, Richmond, new secretary-treasurer of the Virginia Automotive Trade Assn.; W. O. Lilly, 
Woodstock, director; Jack Holt, Pulaski, vice-president; H. E. Erwin, Fairfax; P. C. Duckworth, Lynchburg; D. J. Martin, Triangle; 
E. J. Wyatt, South Boston, and Lu Turpin, Whytheville, all directors. 
Standing: W. T. Robey jr., Buena Vista, president; H. W. Bendall, Alexandria; J. A. Meador, Roanoke; M. E. Thompson, 
News; J, E. Pittman, Wakefield; S. J. Flournop, Norfolk; G. ey Bedford; W. L. Person, Williamsburg, and 


oT P. Hughes, Lynchburg, directors; J. C. Swanson, Danville, vice-president; P. 


mond, directors, and J. B. Kline, Norfolk, vice-president. 


penetration was 21.80 percent. 
It fell to 21.27 percent in 1952 and 
20.31 percent in 1953. 

In the first quarter of 19654, 
Chrysler’s share had dropped to 
15.24 percent. At the end of the 
first half it was down to 13.88 per- 
cent. Now, with three quarters 
concluded, Chrysler’s market share 
is 13.18 — just about half of its 
= peak of 25.74 percent in 


* * * 


win the corporation, Plym- 
outh has fared worst this year, 
dropping 3.10 percentage points. 

was down 2.51; Chrysler, 
0.91, and DeSoto, 0.76. 

Other three-quarter market 
losses, as compared with last 
year, are as follows: Studebaker, 
down LI18 percentage points; 

Nash, down 1.09; Pontiac, down 

0.65; Packard, down 0.63; Hudson, 
down 0.57; Willys, down 0.47; 

Kaiser, down 0.29; Henry J, down 
0.19; Lincoln, down 0.06, and mis- 
cellaneous, down 0.09 percent. 

Among makes which had less 
than 1 percent of the market at 
the end of the first nine months 
were Hudson, Lincoln, Henry J. 
Kaiser, Willys and Packard. 

Total new-car registrations for 
the first nine months of 1954 were 
4,139,272, compared with 4,370,044 
for the same period of 1953. 

Based on new-car registrations, 
the market in the first nine months 
was divided as follows: Chevrolet, 
24.976 percent; Ford, 24.974 per- 
cent; Buick, 9.51; Oldsmobile, 7.43; 
Plymouth, 7.26; Pontiac, 6.29; Mer- 
cury, 5.23; Dodge, 2.72; Cadillac, 
2.00; Chrysler, 1.82; Studebaker, 
1.71; Nash, 1.57; DeSoto, 1.38; Pack- 
ard, 0.76; Lincoln, 0.69; Hudson, 
0.65; Willys, 0.35; Kaiser, 0.17, and 
Henry J, 0.03. 

* + + 


PL SOFAL ‘unit estes of new cars 
during the first nine months, 
the states ranked in this order: 
New York, 376,293; California, 310,- 
489; Illinois, 298,582; Michigan, 281,- 
971; Pennsylvania, 270,199; Texas, 
255,639, and Ohio, 247,649. 


Tennessee, 67,978; Connecticut, 
67,219; Maryland, 66,315; Kansas, 
61,721; Louisiana, 61,479; Oklahoma, 
53,990; Kentucky, 51,112; Alabama, 
50,310; Washington, 47,579, and 
Nebraska, 40,923. 

Oregon, 40,797; Mississippi, 34,- 
707; South Carolina, 34,632; Colo- 
rado, 32,356; Arkansas, 29,177; West 
Virginia, 27,866; Rhode Island, 20,- 
483; District of Columbia, 19,275; 
Maine, 18,079; Arizona, 17,815; 
Montana, 16,697; South Dakota, 
16,591, and New Mexico, 16,152. 

North Dakota, 15,575; New 
Hampshire, 14,188; Utah, 16,067; 
Idaho, 13,916; Delaware, 12,703; 
Wyoming, 9,422: Vermont, 9,347, 
and Nevada, 5,257, 

—Bos Liznert 





. R. Lauritzen, Richmond, and C. W. Appich, Rich- | 5. 











How T. Fared... 


Bales 
1st 9 Mos. 

1954 

AMERICAN MOTORS 91,898 
a neeeca bcteastsos’ 26,945 

NM EE Sie i, 64,953 
CHRYSLER CORP. 545,642 
Ohrysler ..............0c00 715,419 
DeSoto 20.00.00... 57,144 

ROOD a sivistithaycescsnestio 

FORD MOTOR OO. .... 1,278,706 
OG ceseistdinscctrevin tans 1,033,727 
Sssccicbhliahabaiesicss 28,653 
sectbgasibersagibits 216,326 





OO ij sisisiiacrtansintiiedii 393,846 
CMM ae ooo cseceecsccecesee 82,952 
Chevrolet ............06... 1,033,825 
Oldsmobile ................. 307,346 
Pomtiae  .......0060..0c0000000. 260,449 
KAISER-WILLYS ....... 22,517 
IN Finest icihcta bln cheese to ihisctanasi 
Hlemry oF o..cceccescccenes. 1,044 
NR sci scatssesieessen 7,144 
SINE: ss kesseisonrn yn seiasistirs 14,329 
STUDE.-PAOK. ............ 102,138 
Packard ...........:...:.000 31,521 
Studebaker ................ 10,617 
MISCELLANEOUS 19,953 
TOTAL, oo iecescsecsetesseses. 4,139,272 


—Automotive News compilations from R. L. Polk & Co. data, | 


yielding retail paper. Auto manu- 
facturers not operating their own 
financing agency must of necessity 
caution dealers against doing busi- 
ness with such financial institu- 
tions.” 

Dealers who depend on inde- 
pendent finance firms, Lewis said, 
should have a financial cushion 
for trading purposes if sales are 
not to be lost for the want of 
an extra $50 or $75 of gross 
profit. 

Lewis also voiced the opinion 
that if dealers are to control their 
retail paper, they must control 
their retail salesmen. “This,” he 
said, “means compensating them 
for creating a time transaction on 
the showroom floor rather than at 


Response to ’55s 
Pleases Dodge, 
Ford, Plymouth 


DETROIT. — Dodge, Ford and 
Plymouth reported large showroom 
crowds and record dealer orders 
last week following public intro- 
duction of 1955 models. 


R. C. Somerville, Dodge sales 

vice-president, said more than 85,- 
000 new-car orders had been re- 
ceived from Dodge dealers even 
before the ‘55s went on display 
Wednesday. He said advance orders 
were more than double the number 
of orders before introduction of 54 
cars. 
The greatest debut crowds since 
the 1927 Model A were reported by 
L. W. Smead, Ford Division gen- 
eral sales manager, who said more 
than 60 percent of Ford dealers’ 
stocks were delivered on introduc- 
tion day to retail customers. 

William J. Bird, Plymouth gen- 
eral sales manager, said “sight- 
unseen” orders for new models 


were in excess of 150,000. He pre- 


dicted that Plymouth orders would 
double following.the public show- 
ings. 


Chrysler Corp. announced that 
328,000 employes and members of 
their families had attended special 
plant previews throughout the na- 
tion. A total of 253,216 turned out 
for plant “open houses” in 12 De- 
troit area plants. 


William Uliman, man, Be omnes Washington 
automotive week 


each 
news fecting the auto in 
a 


New-Car Sales by Makes | 
Nine Months, ‘54-53 





Failures, Financing Linked | 
AMC Official Says Inadequate Floor-Planning | 
Caused Many Dealers to Fold 


(Continued from Page 2) 2 
a satisfactory portfolio of high-;a financial institution up 

























Percent (Pct. Pt.) 
Share of Sauce Share of Change in 
1954. iIst9Mos. 1953 Share of 
Sales 1953 Sales Market — 
Dum chaaasisains<'! Seblbbtee = niacin. 
0.65 53,439 122 —057 
157 ~=—-:116,187 2.66 —1.09 
13.18 893,837 2045 —%7.27 
182 119431 2.73 —091 
1.38 93,480 214 —0.76 
2.72 228,401 523 —2.51 
726 452,525 1036 —3.10 
30.89 1,017,677 23.29 7.60 
24.974 787,961 . 18.03 6.94 
0.69 32,846 0.75 —0.06 
5.23 196,870 4.50 0.73 
50.21 2,010,863 46.01 420 — 
951 354,070 8.10 141 
2.00 77,128 1.78 
24.976 1,027,653 23.52 146 
743 248,011 5.68 L745 
6.29 303,401 694 —0.65 
0.55 66,623 152 —0.97 
iistiies 633 OBE ~ - hi. cenee 
0.08 9,726 0.22 —0.19 
0.17 20,316 046 —0.29 
0.35 35,948 0382 —0A7 
TARE. sla A asinicals. >: wetaleanatel 
0.76 60,577 139 —0.63 
L771 =: 126,262 289 —1.18 
0.48 25,212 057 —0.09 























street.” 

Elmer E. Schmus, cashier of ¢ 
First National Bank of Chic 
told the .convention that - 
ment selling has been one of the 
greatest influences in raising and 
maintaining the standard of | 
in this country. 

Mass production depends on mi 
sales, he said, and would né 
have been realized except for ¢ 
development of a sound system of 
credit. ns 





B & B Nash to Replace 


Chevrolet Outlet 
DETROIT—B & B Nash Coy 
























A REAL OVERHAU 
FLORIDA STYLE 
Vacation at the Pan 


. informal gather 
ings in lounge and patio. 4 
tanning in our salt-water pool. 9-hole 
putting course. 

Sail in our cruiser for finest fishing oF 
sightseeing along inland waterwoy® 
Swim in the sparkling ‘ 





Every feature nail 


Atlantic just. 2 . os 
blocks away. 
Elevator service. 1 and 2 bedroom 


apartments. Hotel rooms. Heated. Write. 

to over-havied ex-auvto dealer fo 

brochure and rates. 

Mr. and Mrs. Paul J. Schneider: | | 
Owner-Managers A 


te 


539 Birch Road, Fort Lauderdale, f 
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COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 


Week Week Jan. 1 


Ended Same Ended Nov., To To 
Nov. 20, Week, Nov. 13, Nov, 21, Nov. 20, 
1954 1963* 1964* Te Date 1953* 1964* 
CHEVROLET . 5,700 8,719 5407 16,112 321,066 292,625 
DIAMOND T ............... ee ee ee es ee 
SED. seccmsievebeonntnastesditncodet 60 80 23 83 2,624 2,622 
EE Srunconitrccuniamneartcaiges 2,150 1,928 2,184 6311 94,329 83,244 
FEDERAL ou.......ceeeceetccee sesseeess Oe alenka Lippe 2,102 2,049 
SIE iesuiosscsoscasssandhosbiniceonsd 8,550 6,541 7,899 23,169 290,997 250,666 
i htipsacisesccctbsestncxapiewsctets 1,170 1,538 1,248 3,534 100,047 68,211 
INTERNATIONAL. ...... 1,605 2,220 1566 4,721 110,227 83,761 
DNase soci 175 220s«167 BOS——s«0,809 Ss G,189 
MIDE taddveisstweesnsstizeseocbceissi 100 287 97 296 §=614,464 6,731 
STUDEBAKER. ......... O90 oreo 549 1,881 81,872 13,757 
OME aaa scceessee 220 «1585S BT:—SC«dR,780 (0,500 
SITE cstsscisenpicteysiocanieve 1,935 2,380 1958 5,917 78,530 66,191 
MISCELLANEOUS 105 215 102 308 =—s-:18,111 4,377 
Total Trucks, U. S. .. 22,540 24,484 21,497 63,747 1,080,733 902,004 
Total Cars, Trucks, 
REA re ae is 150,180 104,194 138,160 401,690 6,756,935 5,600,005 
Total Cars, Trucks, 
Canada .........0.....60... 3,680 3,920 3,367 10,566 419,721 317,757 
Grand Total, 
Cars and Trucks, 


U. S. and Canada ..153,860 108,114 141,527 412,256 17,176,656 5,917,762 


"Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 
N.B.: AN U. S. totals include cars and trucks for military orders. 


Display of ’55s to Highlight 
Sioux Falls Show 
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Paps tin, Staats A er Opt nant 


Graff a Ford Dealer for 40 Years— . 
A life membership in the Flint Automobile Dealers Assn. was the present given 
Otte P. Graff, owner of Otto P. Graff, inc. (Ford), Flint, in honor of his completion 
of 40 years as Ford dealer. Shown (from left), are Laverne P. Marshall, secretary 
of the association, signing the certificate; Victor t. George; Graff, and Clyde Applegate. 


Obituaries 






Inc, (Buick), died Nov. 13. He had been 
an officer of on oe 1941. 


McLean, Founder 
Of Fisher Guild 


DETROIT.—William 8S. McLean, | 3°¥-c#* 
57, creator and organizer of the| eral months 
Fisher Body Craftsman Guild, died * * 
Nov. 15. 

Mr. McLean in- 
itiated the guild 
in 1930, givin g| Lincom, 
thousands of s ¢ ® 
young people an Arthur J. 
opportunity to|_ LACONIA, N. H.— (UTPS) — Arthur J. 
match their tal- ert es auto dealer here for 35 years, 
ents and manual oe * * * 


skills with others Ira L. 
in the guild’s an-| DAINGERFIELD, Tex. —Ira L. Glass, 
nual model con-/|56, senior partner Co., 


test. 

. He his attack, Sar 3 Tes 
W. 8. McLean career in 1913 Geddings 
with Cadillac, switched to Dodge in} AIKEN, 8. C. 
1914, to Ford in 1917 and finally 
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45 
° ia _ loutput early next month, Hudson, 
Car, Truck Output Estimates 127,640 Built in Week . .- airendy down, plane to feaume the 
° © es ‘ same ; 
‘ General Motors tomorrow 
By Automotive News Car Production Rises | 23 snier x 
PASSENGER CARS ian mek aac anaes 
oe To 15-Month Record |\S=8insH= 
ee =: =l\1O 15-Mon Ceord |\22S: 
Nov.20, Week, Nov. 13, 1954, Nov. 21, Nov. 20, d lion, which was produced July 1, 
iiss Gi ‘ 1954 ° 1963*  1964*' ToDate 1953*  1954* {Centinaed team: Pose &) a ae te Sere cae oan 
a sini cits wR easbics, a whee es sas 71,847 nai changing over, which caused the 800 set in the week ended May 2,| year, seven months and one week. 
ER ES 1,200 2,355 1,268 3,787 126,705 50,619) “NE a tion teat week was That high lovel loft Ford only |ryuim Big ‘Three last week ae” 
CHRYSLER OORP. .... 21,150 23,966 20,988 59,817 1,148,010 551,844! the highest since the week ended 10,100 cars behind counted for 96.0 percent of the 
POI sa ctsicexcistiaiag iba 2,850 2,907 2,823 8127 146,743  79,902| May 1, 1954. The total was 22,540,| the year’s output lead. cars built, compared with 95.6 per- 
Giabaauae: che 2,100 2,969 2,029 5,874 116,865  54,693|up 49 percent from the 21,497 of} So far this year Chevrolet has|cent in the preceding week and 
sah sie 4,800 5,033 4,720 14848 276,440 108,977|the week earlier, but 7.9 percent) produced 1,217,300 cars to Ford’s|808 percent in the year-earlier 
below the like 1953 week. 1,207,200. Last year at this time| week. 
ie eae. 11,400 13,057 11,366 30,973 602,962 308,272 ore B Chevrolet. was leading Ford ty| GM pre@uéed Gas gueu 
eo 82,900 et aia ines imei 1,207,180 | For the second consecutive week, | 251200 en : ieee oud tos hae 
eveuctochius dubctvibsbescsstied Fi rd division rated all its 
pe nce oe 770 916 694 2,044 36,351 32,974 sinhie on mesachigs sad with its Y Nash last week: failed to with 205 and. 81, while Ourye- 
eee as 2,150 703 1,487 4,482 283,084 226,342 | increased daily rate turned out an| ‘7 post an increase, since it now| ler Corp. built 16.6 percent, ver- 
GENERAL MOTORS .. 65,510 17,970 60,886 180,088 2,600,888 2,474,214 | $Stimated $2,000 cars, which topped |is beginning to run out, its ae ee ‘iiniasiaen 
a 12,000 -«6T1_—«*10,804 «29,818 471,427 460,506 | “NE Previous postwar mark of 31,-| models and will Se ae ee Maas. oand and 
ey ae 2,800 2,499 2,790 7,699 . 97,276 105,188 Ka donlioae 9 17.1 per- 
C caieasaeanecen $2,500 24 30,778 91,129 1,845,788 1,217,297 and 17.2 percent ; 
apse oe 9410 8313 8,695 25,499 305,626 $79,600 re eee 
sdbbiatasckathounkios bap 8,300 6463 7,819 25,898 380,271 The declines from last yeér are 
sasiond 150 345 131 305 62,307 Sant each week because 
bial Dacigsnsiacues wages 06S cans Bee eee year’s earlier changeovers, _ 
sisopstsectnicrsindscanse ae 131 305 © 40,492 are now almost a 
GP CORP. oocccscceicnsens 3,810 3,922 3,640 10,778 248,992 eee week & lend Vee 
reich ia 110 Nee escies 110 15,420 . 
sisi 3,700 3824 3,640 10,668 173,572 OTES The four sores ot ground 
owas 127,640 79,710 116,663 337,943 5,667,202 4,698,001 Ind., which the firm - 
this year, is being sur- 
there is no indication 


uni compared with 8367 in the 

preceding week when Chrysler 

rp. worked only two days 
material 


Rg 


Canada’s Defense Production. 


Dept. has awarded a $22,087 truck 
International. 


contract to 


_ SIOUX FALLS, S. D. — For the 
first time since 1941, early new- 
Model introductions will permit the 
Sioux Falls Auto Show to swing its 


coliseum Wednesday (Nov. 24) and 
continue through Sunday. 

In addition to the display of ’55 
cars and exhibits by allied indus- 


attention to disp cars, W. E.| tries, the association will present 
Cumming, general show chairman, |® Professional floor show 14 times 
Said last week. during the event. Jimmy Palmer’s 


Heretofore, the Sioux Falls New 
Car Dealers Assn. hag placed ma- 





orchestra and Billy Ward’s Dom- 
inoes top the entertainment bill. 


joined Fisher in 1927. 
* * a 


Ex-Chicago Dealer, |, 27: 


Lynn Snow 


CHICAGO.—Lynn Snow, former 
Chicago Ford dealer and a past 
president of the Chicago Automo- 


shutdown be be 

changeover pro- 

Cushman Sr. _ “‘tuxury-model” car. 

Ghitetbanee - ane ah coe tor 15 years rea of negotiations. 

~ ek raeer es said the company wants to 

Jeremiah 3. Sheehan hire extra men, while the union 

BUFFALO.—Jeremiah J. Sheehan, 66, an | Wants present workers to get over- 
died Nov. 9. He became associated with his 









anaes on entertainment.| Committee members include: The Mnreoataee Cadman Weed He had operated. sutomobii sence since DETROIT.—Appointment of J. H. 
ow, now in its 38th year, has| Entertainment—W. E. McKeen, : ’ , 
always been held during Thanks-| vice-president; Duke Tufty, and|ot the death, called Ma Sung moms | °% Frank D- Robinson, Inc. since 1898. | for Cadillac's Cleveland tank plant, 
giving Week. Cumming; tickets and finance—j|of the greatest crusaders for the John Klein pedi sng Ps. 
This year’s show will open at the | Ken King, director at large; Neal | automobile dealers.” PORTLAND, Ore.—John Klein, 28-year purchases for 
Nessa and Tufty; floor and decora- * * «® auto salesman died in an auto accident Cadillac in De- 
tions — Henry Billion, secretary; Z. W. Therrirn ee 5 sg i troit, was an- 
gm Declare: Rely | re ore, Sete ee re eos) seat sae eae P ie 
tee an cKean, and advertising and o oe 
Thomas Robey, jr. rocketed tee | booths—Paul McKean, Bob Trager |**™***! eS jer samy yosus on cotunmuablie denies’ heath Ahrens, General 
‘ident of the Virginia Automotive |2"4 Sam Fantle. D. B. Broderick is dled ov. 11. Be ont. Mo twethens, cumeed aT 
Trade Assn. at the recent annual tm of the associa- CLEVELAND, Okle.—Frank Griffin, 61-| Motor Co. in Decatur for many years. Cadillac for 35 
Seupenethtt; sums up & dealer's slbadbidliasatelacmanetal dara ts yetat Oo., aiek ev, 6, alter a heart attack. Ste Nee eee me ee e years, Lamb suc- 
ty this way: * 4 8 Volkswagen on the House Sesde R. A. Vogel 
“A businessman, particularly Ben Ford Off for Mexico Frank 8. Mahollin PHILADELPHIA. — Builders of who has been ap- 
sanall community, has a respon- || DETROIT. — Benson Ford, gen- 1 eee raters Ceallin, $2, oree- the “Westerner” ranch home in| 4. #. Lamb pointed to Gen- 
sibility for more than a good |eral manager of Lincoln-Mercury, | dent of EM Long - died ponte a Wayne, Pa. are advertising the|eral Motors as executive in charge 
to his He has to give service | left last week for Mexico to witness | delivering a new au to @ customer | house’s two-car carport by offering|of procurement and schedules ac- 
thing of bt *,; ; and some- the Pan American Road Race. |** Conot wis to supply the downpayment on a/| tivities. 
ssewhole” spect. the Ford “adic Gk. eek B. or smear Speed salt masta ligne totes Lach wen eee 
e Fo otor Co. , c : 
| there. masseamnae ak teas. db. Glen | matin, Pas the Cleveland tank plant in 1950. 
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So Many Changes Adjective’s Inadequate . . 
Cars Truly ‘New’, Admen in Stew 


wet can be newer than NEW? 


The button-down-shirt boys in the 
advertising agencies are nervously 
looking at the ’55 dreamboats and 
wondering if they haven’t got them- 
selves into the same boat with the 
wae, rascal who cried, “Wolf! 

olf!” 


For years, their most-favored 
adjective has been “new.” This 
year, the new cars are really 
“NEW” cars ... but are the ad 
readers going to believe it? The 
copywriters and the drumbeaters 
are searching for a word to con- 
vince them. 

The ‘55s so far introduced pack 
more wallop than ever before in a 
lineup of new engines tucked be- 
hind gracefully redesigned hoods 
and grills. These new entries are 
splashed in rainbow hues and are 
upholstered like royal sedan chairs. 

They pamper the owner's ego, 
artistic sense and derriere as never 
before. 

And they’re NEW, New, new .: 

+ * 


vee revamped bodies 
feature nine of the 14 makes 
unveiled so far. All have undergone 
widespread mechanical changes. 
Three have joined V-8 ranks. 
Bodies rebuilt from scratch or 
greatly changed have been intro- 
duced by Chevrolet, Chrysler, De- 
Soto, Dodge, Ford, Imperial, Mer- 
cury, Pontiac and Plymouth. Cad- 
ilac has changed the body of its 





Pa. Dealers Face 
Insurance Battle 


w was 
State Insurance 





Eldorado, though the rest of 


the | exhausts, and provide an additional 


line is similar to ’54 in overall ap-| 10 to 20 horsepower. 


These muscular new imodils are 
cloaked in bodies featuring flashier 


cars hand-built | colors and more liberal belts and 


ancestors—dream 

for auto sh and E 

or shows > 
65 models. 


Wraparound windshields have 
been added by all Chrysler Corp. 
divisions, Chevrolet, Ford, Mercury 
and Pontiac. Cadillac, Buick and 
Oldsmobile had such a windshield 
last year. 


slashes of chrome. Lavender, dusty 

tose, bisque and salmon are among 
the new shades offered. 
* * * 

ODGE and Buick have moved 

ahead with three-tone combina- 

tions, with Dodge offering some 

real eye-poppers. 
Dodge, Ford and Studebaker 


While the new windshield used | make especially wide use of chrome. 
by Chevrolet and Pontiac resem-|Top Ford models even have a wide 
bles the others in the GM family,| chrome molding running across the 
Chrysler and Ford have their own | car top. 


definite ideas about what such a 
windshield should look like. 


ORSEPOWER of the new mod- 

els is, in most cases, about 
double what it was just prior to 
World War II. 

The Cadillac Eldorado — - 
_| highest rating among mod 
far unveiled. This Sigb-peleed. 1 lim- 
ited-output convertible is rated at 
270 horsepower. Three makes share 
second place with 250 horsepower— 
the regular Cadillac, Chrysler and 
Imperial. 

This year, “keeping up with 
the Joneses” involves first of all 
a V-8 power plant. Chevrolet, 
Pontiac and Plymouth are new 
entries in the V-8 field. Plymouth 
and Chevrolet have retained six- 
cylinder engines for customers 
who desire them, but Pontiac has 
discarded its six and straight- 


eight. 

The V-8 is an entirely new ex- 
perience for Plymouth, but the old- 
est of the old-timers can recall 
(probably with misgivings) the ill- 
fated V-8s once put on the road by 
both Chevrolet and Pontiac. 

To wring a few more “horses” 
out of these high-output engines, 
“power packages” are available 
among most makes. They consist of 
multi-throat carburetors and dual 





Nonfranchised Seller Sues 
Dealers, CBS for $900,000 


(Continued from Page 2) 


advertising contract with Station 
WERT. 


Since WEHT operates in Hender- 
son, Ky., across the Ohio River 
from Evansville, Leeds alleged that 
the defendants had acted to re- 
strain interstate commerce. 

He also charged the restraint of 


although it would not have ex- 


Ruling Due Dec. 3 
In 5%-Year-Old 
DuPont Suit 


CHICAGO.—A ruling will be 
handed down Dec. 3 by Federal 
Judge Walter J, LaBuy in the 5%- 
year-old duPont antitrust suit, big- 

est action ever brought by the 

rnment under the antitrust 
laws. 

Among defendants are members 
of the duPont family, E. I. duPont 
de Nemours Co., General Motors 
and U. 8S. Rubber Co. 

The suit, filed June 20, 1949, 
charging conspiracy and monopoly, 
alleges that E. I. duPont de Ne- 
mours and members of his family 
control GM and U. S. Rubber and 
_ this control to stifle competi- 


Denying the charges, the duPonts 
have asserted the Government was 
attacking “bigness” as such. 

Among other things, the suit 
seeks to force duPont to dispose 
of its GM holdings, and to make 
members of the duPont family sell 
their stock in U. S. Rubber. 

Irenee duPont, 77, heads the list 
of individual defendants. His 
brother, Pierre S., 84, another lead- 
ing defendant, died last April. 


pired until next Feb. 7. He named 
CBS as a defendant he 
alleged, the network “dominates 
and controls” the Henderson sta- 
tion’s local advertising. 

Leeds contended that he had lost 

$100,000 in car sales and suffered 
damage to his reputation in the 
amount of $200,000 as a result of 
the defendants’. actions. He filed 
for triple damages under terms of 
the Federal antitrust law. 
' In the Wichita suit, two used-car 
dealers had sued for $6,150,000, ac- 
cusing 22 new-car dealers of con- 
spiring to create an advertising 
boycott by newspapers, radio sta- 
tions and billboard firms. 

The two dealers also charged 
that the authorized dealers had 
conspired to restrain new-car sales 
and to fix and maintain prices. 

In the New Haven suit, two 
former used-car 


The New Haven plaintiffs alleged 
that franchised dealers had “boy- 
cotted, intimidated, libeled, slan- 
dered, hampered and obstructed” 
independent dealers. 

The National Used Car Dealers 
Assn. announced late last summer 
that it would fight local bang on 
the advertising of “new” cars in 
newspaper classified advertising 
sections. 


would continue its policy of not 
accepting current - model adver- 
tising for its 


columns. 
“We are of the opinion,” the Sun- 
Times said, “that new-car offers in 
the classified columns create a con- 
dition that is detrimental to a ma- 
jority of our advertisers and harm- 
ful to the automobile industry gen- 


Interiors rival more fashionable 
drawing rooms in their use of star- 
tling fabrics and vibrant colors. Me- 





textiles, formerly re- 
served for show cars, now are used 
by many auto makers. Upholstery 
has reached the point where trans- 
parent seat covers are rapidly 
gaining popularity because the 
owner can’t bear to hide the orig- 
inal fabrics. 

Driver comfort is getting more 
and more attention from both 
engineers and designers. Even the 
low-priced makes offer a full line 
of power options, including air 
conditioning. 

Instrument panels have been 
worked over extensively. More and 
more warning lights are replacing 
ammeters and oil gauges. Dials are 
located in front of the driver and 
the gauges more plainly marked. 
Many models have the glove com- 
partment in the center of the panel 
to provide easier access. Padded 
dashboards are gaining popularity. 

Chrysler Corp. has put the selec- 
tor lever for its PowerFlite auto- 
matic transmission on the control 
panel. All other makes have the 


springs, moj 
car} liberal use of foam rubber 

























re-jlever on, the steering column, 
though some have moved the ir 

eator to the dash. ‘f 
Riding 


changed suspension systems. 
* » a 


Une ns tires, which only 
year were unusual, now us 
standard equipment on all cars, 
Two new options which 
stirred interest are the self-lubrigg 
tion system and the automaj 
starter of Lincoln and Mercury, 
The self-lubricator ’ 


greases thi 
ear with the push of a button 
eliminate any annoying ise 

The latter starts the car 


The new-car buyer this year wij 
have more innovations to’ car 
his fancy than ever before. But 
he really be aware of it? aa 

The ad boys are still looking & 
a word. It’s got to be newer th 
NEW! tate 





CLASSIFIED WANT AD aaa 
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HELP WANTED 


LARGE TRUCK BODY 
MANUFACTURER 


has several territories now open. 
Automotive selling experience help- 
ful, but not necessary. Salary and 
commission incentive plan. Sales- 
men must be free to travel. 


Utility Truck Distributors, Inc. 





Box 4333, c/o Automotive News, Detroit 
26. 





SALES MANAGER 


or 
Assistant Sales Manager 


Thoroughly Experienced in 
HULL-DOBBS 
System of Operation 
For Southern Florida Volume Chevrolet Dealer 


Write Box 4340, c/o Automotive News, De- 
troit 26, giving complete background and 
exper 





AUTOMOBILE SALESMAN, To act as as- 
sistant to owner. Must be experienced in 
selling, appraising and closing new and 
used car and truck deals. Large eastern 
Long Island territory offers excellent op- 
portunity for ambitious man. Salary plus 
commission. Wells Motors, 310 Riverieigh 
Ave., Riverhead, N. Y. 
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2666 PENO 


HELP WANTED 


NEW CAR SALES MANAGER. A real 
opportunity for the right man. You must 
have experience in all phases 
merchandising coupled with 
manage a large sales force. We have the 
leading product and facilities which have 
made us the leading Chevrolet dealer in 

Ohio. Top salary based on qualifications 

and sales results. Write in your own 

ot ee giving age, qualifications, 
and experience. Box 4306, c/o Automo- 

tive News, Detroit 26. 


SALES MANAGER or assistant sales man- 
ager. Thoroughly experienced in Hull- 





Dobbs system of operation for southern 
Florida volume Chevrolet dealer. Write 
ig 4334, c/o Automotive News, Detroit 
perie 


giving complete background and ex- 
nce. 





AMBITIOUS, ENERGETIC, young man 
with the know how, wants position with 
“Big ’’ dealer as general 
or a r os 
ence as will 


Pe a be 


rested ven established deal- 
po = agi vty) Automotive News, 
trot 


GENERAL MANAGER FOR Ford or Chev- 
rolet dealership. Located in town over 
25,000 population. Young, aggressive, 35 
years of age and having ten years’ ex- 
perience in sales management capacity 
with top selling automobile manufac- 
turer. Available immediately. Excellent 
references. Box 4335, c/o Automotive 
News, Detroit 26. 


gy og MANAGER — Age 42. Fifteen 
years’ .» mainly Pontiac, 
Excellent health, non-drinker, gradua 
General Motors Institute, Fiint, Mich. 
Experience in customer and factory re- 
lations, personnel, both large and small 
dealers. references Character- 
Ability. No advancement in present posi- 
tion possible. Interested only in perma- 
nent position with reputable dealer. Sal- 
ary and bonus. te 4337, c/o Automo- 
tive News, Detroit 26. 


USED CAR MANAGER with ten years’ 
experience in managing, buying and sell- 
ing used . References available. 
Southeastern or southwestern location 
preferred. Box 4321, c/o Automotive 
News, Detroit 26. 


MECHANIC DESIRES work anywhere in 
lower peninsula. Fifteen years’ experi- 
ence on Chrysler products, mostly Dees 
and Plymouth and Dodge trucks. 
4322, c/o Automotive News, Detroit oe 


SALES AND BUSINESS manager, will 
profitize your dealership. Write detailed 
ition now. Box 4323, c/o Automo- 
tive News, it 26. 
SALES MANAGER OR general manager. 
maker desires 


con- 


relocate re. Best references. Reply 
Box 4324, c/o Automotive News, De- 
troit 26. 


breaches ef the automotive 
INSERTION. POSIT! 


Ads may be signed with fu tL. 


are forwarded to the advertiser, 


CLOSING 


BSCOT BUILDING 


industry from Mo 
ON WANTED A 


use of: a@ box sumber 


PEL ita 
SIX DAYS 


DETROIT 26, M 


POSITION WANTED 


MANAGER—Desire connection with deg 
who does not wish to devote full ti 
business. Pre-war and post-war 
ence in management, sales, acc ing 
parts and service. Prefer southeast 
low price field. Chester Edwa 
McRorie, Lakeland, Fla. (Ph. 6-774 


OLDSMOBILE PARTS manager availi 
January ist. Seventeen years with Of 
now with another make of car. 
position with large dealer in 
United States. Box 4325, c/o A 
News, Detroit 26. 


SALES MANAGER—LONG ISLAND, 
vicinity. Married, sober, sharp tr 
closer, hard worker, 





strong 


motive News, Detroit 26. 





NASH DEALER 


Let a pans qualified long experienced 
general manager, 400 car ¢ : 
Noch deal, run your deal on a basis of BH 
of monthly dealership net. onast of all ty 
references and factory approval. 


Write Box 4331, c/o Automotive News, 
Detroit 26. 


ences, M 310, 
c/o Automotive News, Detroit 26. - . 


USED CAR MANAGER OR owner's 
ant in New England states. 
years’ experience. Presently 
Can furnish highest references. 

c/o Automotive News, Detroit 








under 10,000 in 100 ear class. Body 
paint, tor shop, service r i 
and used car . Also other 
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AUTO 

BUSINESS OPPORTUNITIES 

“BIG. THREE’’ AUTOMOBILE franchise. 
averag- 


20 years’ successful background, 
ing 500-1000 new units yearly, Modern 
facilities. Fine city 


DEALERSHIPS AVAILABLE 


RSHIP NOW HANDLING DeSoto, 
uth, located in northeastern 

















1e Opportunity. other in- . Also, consider sale of half in- 
s. Will sell complete for $24,000 or terest to experienced capable person, to 
$8.00 ‘ at 5%. Will person- assume complete responsibility. Ability, 
wily’ finance or rent at $100 month. financial strength 
“price complete, property, ng, stock, al. Wishful thinkers will waste 
equipment. Buiiding, 5 years old, Will ac- time. Give yd 


cept real estate in trade. Box 4258, c/o 
Automotive News, Detroit 26, 


DEALERSHIP HANDLING Plymouth- 
lished 32 years. City 


tomotive News, Detroit 26. 
AUTO AGENCY HANDLING Oldsmobile 
Located 


department with fully equipped recapping 
_ghop. Selling because of illness. Will sell 
fm its entirety—fixtures, tools, equipment 
_ gnd building. Building remodeled in 1953- 
194. Newly equipped. ted in up- 
gate New York. Box 4338, c/o Automo- 
tive News, Detroit 26, 


eee antenna 
RSHIP HANDLING DESOTO- 


or lease property. Do not answer if not 
qualified to do same. Box 4316, c/o Au- 
tomotive News, Detroit 26. 















DEALERS WANTED 


There is still a demand for a chrome pro- 
tector that is easily applied and removed 
—is not a lacquer or plastic and will not 
chip, peel or discolor—tested and used 
by industry for ten years—now available 
for first time—advertising and sales ma- 
terial supplied—write for information. 




















gna service departments. Owner retiring 
or will consider aggressive partner. Box 
“4313, c/o Automotive News, Detroit 26. 


TO COOL, COLORFUL Colorado— 
% Point of air-uranium-tourists. Deal- 
‘grship handling Ford in east Colorado, 
@ miles from mountains in rich wheat 
ming district. 50 ft. by 110 ft. build- 
ig with used car lot. V 

No blue sky. 


proval. Box 4314, c/o Automotive SHIELD-ALL 
- Detroit 26. 


Cleveland 15, Ohic 


Union Bidg. 
RSHIP HANDLING MERCURY on 
gold coast. Average monthly net 
at present. Good lease available on 
possible location. No accounts, no 
cars, $10,000 will handle on fast 
Write Box 4328, c/o Automotive 
Detroit 26. 





a 


Large Dodge-Piymouth franchise, many 


years successful history. Excellent set-up. 
Average sales past five years 700 annually. 


‘We DEALERSHIP. Possibility, building 
om sly equipped, large operation, 
pst, 500,000 population. If you have 


Southwest City, quarter-million trade area. 
Sale of 50% interest might be considered. 
Factory approval necessary. Box 4332, c/o 
Automotive News, Detroit 26. 


BUS, GEORGIA dealership—estab- 
thirty-five years. Main thorough- 
Shop and display room 75x150. 
car lot adjacent same size. Will 
building and equipment. Owner’s 
health reason for selling. Write McMur- 
tia Motor Co., Columbus, Ga. 


DEALERSHIPS WANTED 


GENERAL MOTORS, SINGLE or duai, 
prefer 


dillac, 100 to 


BUSINESS WANTED 


TRUCK LEASING COMPANY wanted by 
major experienced truck leasing organi- 
zation—member NTLS. Location and size 
no problem. Box 4330, c/o Automotive 
News, Detroit 26. 


DEALER SERVICES 


lished 
fare. 
Used 
lease 





INVENTORY SERVICE 
BUYING OR SELLING A 
DEALERSHIP? 


@ Buy Right @ Sell Right 
P ipment 


© © A disinterested certified physical 
“CONT GUESS_-OE SURE. bd 
DO GUESS—BE SU 
Call or write for service details. 
AUTOMOTIVE INVENTORY 


SERVICE CO. 
10040 Freeland, Detroit 27, Mich., WE 3-6445 


P 
dential. Box 4298, c/o Automotive News, 
Detroit 26. 


CHEVROLET, PONTIAC or Oldsmobile— 
in growing 


finances and experience. Replies confiden- 
tial. Box 4326, c/o Automotive News, 
Detroit 26. 


interest in established 
agency with view to eventually acquiring 
control. Box 4299, c/o Automotive News, 
Detroit 26. 





PARTS FOR SALE 


BUICK PARTS 


All Other GM Parts Also 
UP TO 50% DISCOUNT 


Extra Discount on Special Phone Orders 
Fast—Direct—C.0.D. Service 
Largest Buick Parts Dealer in U. S. 


GORDON BUICK 


1000 $. Wabash Av., Chicago, Ili. 
Phone Wabash 2-1030 





Bs 
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within 400 miles east or west and within 
200 miles north of Altoona, Pa. Replies 
eonfidential. Box 4327, c/o Automotive 
News, Detroit 26. 


BUSINESS OPPORTUNITIES 











. FOR THE MAN WHO 
WANTS TO MAKE MONEY 


A few large area distributorships available 
for our nationally recognized products which 
include cooling system cleaning machines 
leased to fleets and garages, the outstanding 
puncture proofing compound and others. A 
definite $20,000 to $50,000 annual net profit 
situation. Strong company assistance in estab- 
lishing distributorship. Moderate merchandise 
inventory investment — $3,000 to $10,008, de- 
pending on area. An unusual opportunity for 
an able man to build a large volume repeat 

on a very small investment, Write 
or wire. e 


ATTENTION 
CHEVROLET DEALERS 
1951-52 genuine Chevrolet Air- 


flow heaters and defrosters in or- 
iginal factory cartons. (Part No. 





986492.) 
- care of Sales ews While they last 
CHEMICAL CO. $25.00 EACH 


GRAND RIVER CHEVROLET 


5133 Grand River Detroit 8, Mich. 
TY. 4-5300 


DEALER SERVICES 


SELL MORE USED CARS 


WITH 2-DAY SALES PROMOTION 


Cleveland, Ohio Pontiac dealer sold 62 cars in 2 days and 
sales were described and pictured on front page of newspaper. 


14660 Schaefer Highway 
Detroit 27, Michigan 











Utica, N. Y. Ford dealer sold 61 cars, had over 1,000 shoppers. 
other dealers elated with reduced inventory and retail 
Selling profits. a 
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For complete details send check for $10 to 
Peg Gillette, Box 948, Elmira, N. Y. 


Lan: 
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CARS FOR SALE 


SOMETHING NEW 
USED CARS DELiviked 

















ATTENTION DEALERS !! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


1950-1951 
Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 
Sith & LINDBERGH BOULEVARD - 
PHILADELPHIA 43, PA. 
SARATOGA 7.2300 SHERWOOD 7-1700 




























AUCTION 


It's New — It's Nice 
I's Detroit's Finest 


WES COON 
AUTO AUCTION 
Grand River of Telegraph 

U.S. 16 and 24 

Every Thursday at 1 P.M. 
Carl Marker, Auctioneer 


AH checks guaranteed 
Kenwood 3-3090 




















SKYLINE 
AUTO AUCTION 


EXCLUSIVELY FOR AUTO DEALERS 
You are 100% safe because ail titles 
and checks are insured 


Every Tuesday 12:30 P.M. 
GREENPOINT AVE. & PROVOST ST. 
BROOKLYN 22, N. Y. 















EVERY MONDAY ... 12 NOON 
Member of NU.GD.A. and NAAA, bac. 








TINNIN AUTO AUCTION 
A closed dealer auction ~» 

EVERY TUESDAY—11:00 A.M. 
BUCKWALTER STADIUM 

Meridian, Miss. 

Telephone 5524 - 9533 - 9274 

All checks, drafts and titles are insured. 

All cars listed at auction first come first 

served 
prewars and on 
Plenty of clean cars to pick from 
BILL TINNIN, Owner 








GRAND RAPIDS AUCTIONS, INC. 
On M2i—One Half mile west of Grandville, 


EVERY TUESDAY—CHECKS INSURED 
Only 





- a 
handling trailers. Straight air brakes. 
Will sell or lease. Mathews, 1114 
8. 17th, Fort Smith, Ark. 
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City. Mu 8-7490, 


visual 
liner. Please write Bob Gillen Ford Sales. 
50-52 State St., Gallipolis, Ohio. 


EMEN 
$12.50. Civilian 
top — . 
$18.95. Plastic top protector 
cover—$12.85. Rush service! Boston Big 
Buck, 278 Cambridge St., Boston, Mass. 


PERFORMANCE 


Factory Sales Division 





---- +--+ +7 +--+ +--+ ------------; 


New Subscription Order} 
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, Manufactured 1943. 
565 5th Ave., New York 


SHOP EQUIPMENT WANTED 





MISCELLANEOUS 
A A 
jeep tops — $70.20 Half 
$56.16. 3-ply convertible tops — 
convertible 


























Our New Model 


TOW BARS 


LEAD IN SALES... 
VALUE AND... 


Meet I.C.C. Requirements 
MOTO-MATIC 


TOW + GUIDE 


and 
BRAKE-MOBILE 


TOW - PILOT 


with Agtomatic Broke 
Cannet Be Matched 







ONLY. . .°51 sis: 


Meets 1.C.C. Strength Requirements 


—SPECIAL— 
Protecto Covers (Tailor Made)......$6.95 
Carrying Bags.......$1.00, $2.00 & $3.50 
SAPETY CHAINS, set of 2, only....$2.50 


SRR Geri, MENS T3.95) 


- (Add SBe for Padlock with 2 Keys) 





















ater for maine, oni est $42.60 | 


PILOT DISTRIBUTING 
COMPANY 
BATTLE CREEK 9, MICH. 
Phone WO. 2-5257 All Dept's. 


“Leaders In The Industry” 
Stace 1939 


















HUDSON 


PARTS INVENTORY 
MUST BE SOLD NOW 
At Distributor Cost 
Wire or phone your orders now to 


GIL SCHAEFER DIST., INC. 


101 Weston $.E. Grand Rapids, Mich. 








Phone No. 8-1183 






Send Automotive News to Address Below 
for One Year $8 [] or Two Years $14 [] 
for which check is attached [] or send bl [7] 
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From know-how gained in buliiding 


5O MILLION CARS § 





comes an ali-new General Motors masterpie Ce 


PONTIAC ror'55 


The 1955 Pontiac is getting a royal welcome. 
“It’s hot,” they’re saying, “the hot car of the 
year.” And no wonder! With its Vogue Two-Tone 
styling and Strato-Streak V-8 engine, Pontiac 
wraps up more beauty, luxury, size and power 
than a like amount of money ever bought before. 

The reason lies in the achievement General 
Motors is now celebrating—the vast experience 
gained in building 50 million cars. Research 
experience that uncovers what people want and 





PONTIAC MOTOR DIVISION OF GENERAL MOTORS CORPORATION 





need. Design experience that creates new trends. 
Engineering experience producing more dollar-for- 
dollar quality year after year. 


That’s the background of this All-New 
General Motors Masterpiece. 


Already record thousands have visited Pontiac 
dealers to see and drive this great new car. They 
are the ones who have voted it the smartest car 
on the highway. Their own experience with 
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a 


a i 27 


Pontiac’s remarkable handling ease and spect 
lar Strato-Streak V-8 performance has star 
the words you hear everywhere—“Pontiz 
for °55”"! 


Never before have Pontiac dealers had a 
with so much appeal to so many people—nel 
before have Pontiac dealers had a finer opp 
tunity to establish themselves even more fifi 
as the industry’s soundest dealers. = 
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